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President’s Commentary

Congratulations on a Remarkable Week!

Justin MacDonald

A

s we enter the fall season and kids are
back in school, let’s take this opportunity
to briefly reflect on the Texas Association
of Builders meetings, the Sunbelt
Builders Show™ and our special events. First,
I want to thank everyone who participated in
Sunbelt and attended the Texas Association of
Builders Summer meetings at the Hilton Anatole
in Dallas in August.
From the HOMEPAC FUNdango and Washers
Tournaments on Tuesday to the Board of Directors
meeting on Friday, the week was the year's best
opportunity for us to do business while having
fun. The Tuesday evening event was a hit with
the membership as 321 tickets were sold and
$27,340 was raised for HOMEPAC.
The money raised during FUNdango will be put to
good use as we start focusing on the November
elections. HOMEPAC needs every dollar raised so
we can support pro-housing candidates at the
State Capitol.
The very popular washers tournaments
resulted in two champions. Permian Basin
Builders Association’s Courtney Black and Amy
Crawford became the first females to capture
the Statewide Washers Championship in the
tournament’s five year history. Russell Burgess
and Chris Urbanus of the Dallas Builders
Association won the Buy-In Tournament.
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After a late night Tuesday, we started
Wednesday with a 7:30 a.m. Membership
Appreciation Coffee that was hosted
by the Membership Committee. This
event meant a lot to me as one of my
primary goals during my Presidency was
to increase our membership numbers.
As I wrote in my last column, our state
membership jumped 17 percent, adding
more than 1,000 new members. Now,
our state association stands nearly
11,000 members strong after our May
Membership Drive. Again, a big thanks
to everyone that worked so hard on this
effort to grow our association.
The Membership Committee felt it
was important to provide our new and
potential members information and an
opportunity to meet our Senior Leadership
in an informal setting. We made available
our updated Membership Brochure and
information on TAB’s Contracts, Model
Safety Plan, programs exclusive to TAB
members and a handout on TAB’s new
Builders2Trades (B2T) program. The 90
minutes we had to network gave us the
opportunity to showcase the value and
impact of a membership in TAB.
The Residential Construction Contracts
class was another popular early morning
session. James Rudnicki and Don Shelton
of Bush Rudnicki Shelton, PC walked
attendees through filling out the contracts
and form addenda. They also emphasized
recommended responses to provisions
that clients have concerns about during
contract negotiations. If you have not
subscribed to the current contracts
package, it’s still available for purchase at
TexasBuilders.org.
I also want to thank J.P. Delmore, NAHB
Assistant VP for Government Affairs, and
Rob Dietz, Ph.D., Chief Economist for NAHB,
for flying to Dallas to host a session on
Taxes and the Economy. This was a valuable
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education session for everyone. They went
over several federal legislative changes that
are affecting residential construction.
All of the education sessions on the trade
show floor provided industry-specific
information on everything from maximizing
profits, engaging millennial buyers, to
an overview of regulations impacting
our industry. All of these presentations
will be made available on TAB’s YouTube
channel at youtube.com/TexasBuilders. Thank
you to all of our education session presenters.
We ended the week announcing our
Texas Housing Hall of Honor inductees at
the Board of Directors meeting on Friday.
The 2018 Texas Housing Hall of Honor
inductees are Patsy Smith and George
Lewis. Smith, a member of the Greater
Fort Worth Builders Association for over
60 years, will become the second female
to be inducted, while Lewis, a past TAB
and Dallas BA President, will be the 25th
inductee. The Excellence in Leadership
Dinner will be hosted on Thursday, Nov. 15
at the Driskill Hotel in Austin, Texas.
I also want to thank the Sunbelt Builders
Show™ Presenting Sponsors whose
support is vital to the success of the Show:
Builders Insurance Group administered by
Builder Agent Network, Morrison Supply
Company and StrucSure Home Warranty.
We appreciate your commitment to the
residential building industry, the Texas
Association of Builders, and the Show.
Finally, the entire membership of TAB owes
a debt of gratitude to the Sunbelt Builders
Show™ Committee Co-chairs, Tiffany Acree
and Donnie Evans. The many volunteer
hours they put into directing our members
and staff certainly was evident during the
great week in Dallas. Thank you!
Justin MacDonald is TAB’s volunteer
President. He is President of MacDonald’s
Companies based in Kerrville, Texas.

Executive Director’s Message

TAB’s Summer Update and What’s to Come
Congratulations to Courtney Black and

membership and ensure that the Texas

Amy Crawford from the Permian Basin

Association of Builders will continue to be

BA who are the 2018 Statewide Washers

one of the most respected and influential

Champions. This event is an integral

trade associations in Austin.

part of the FUNdango and helps to raise
Matthew Pollard, our second day keynote

TAB can continue to support pro-housing

speaker, shared his passion in helping small

candidates (reminder – this is an election

business owners end being overwhelmed,

year) so that we can keep our industry

eliminate stress and guesswork, and get

strong while safety and affordably housing

on a clear path to Rapid Growth. Called

the residents of the State of Texas.

“the real deal” by Forbes, his methods have
transformed over 3,500 businesses to date.

M. Scott Norman, Jr.
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thousands of dollars for HOMEPAC so that

Roy

Spence,

a

third-time

keynote

He wowed his audience with a powerful

speaker and Sunbelt favorite, presented

presentation and set the stage for another

Fall is in the air, although it still feels like

to

high-energy day on the trade show floor.

summer in Texas. Our children are back in

“The Promiseland Project,” a long-term

school, and many of us are gearing up for

marketing and grassroots campaign to

Before I begin to brag on the quality of all

Texas fall rituals: football; hunting; and the

unleash the power of Purpose to bridge

of our exhibitors, I want to thank Sunbelt’s

countdown to the holidays.

the cultural divide in America. America’s

Presenting Sponsors – Builders Insurance

the

Opening

Session

audience

Promise is a country built on the concept

Group administered by Builder Agent

The summer flew by as your TAB

where all of us who work hard and take

Network, Morrison Supply Company, and

government

spent

responsibility have the opportunity to

StrucSure Home Warranty. Thanks also

hundreds of hours at the Capitol and

develop and live up to our full potential. His

to our Opening Session sponsor, Great

around the state testifying at interim

work in this regard goes hand-in-hand with

American Insurance Group; Education

hearings related to Hurricane Harvey

the efforts of our members, local home

Center sponsor, Hotchkiss Insurance; and

recovery and working to develop a

builders associations and the Texas Builders

Recharge Zone Sponsor, Samsung. The

reasonable response to future floods and

Foundation to grow construction trades

Show would not be possible without their

other disasters. Residential construction

programs across the state. Our tradespeople

support and commitment.

and development in general, and the

are construction professionals, and we work

massive undertaking of updating and

everyday to convey the message that all of

building new infrastructure will be major

our skilled workforce have purpose and

issues during the Legislative Session that

should be treated with dignity and respect

begins in January.

as professionals.

A highlight of the summer was the 18th

Ray Wylie Hubbard kept the crowd on its

Annual Sunbelt Builders Show™ and TAB’s

feet at the Young Professionals Council’s

summer meetings that were held the first

first ever benefit concert. The concert,

week of August at the Hilton Anatole Dallas.

benefiting the Texas Builders Foundation,

From the HOMEPAC FUNdango and Fifth

drew hundreds of attendees, and a great

Annual Statewide Washers Tournament to

time was had by all. We look forward to

the Board of Directors Meeting, there were

next year’s concert – the YP Council and

many highlights from the Show, and I could

its programs and strength grow stronger

not be more pleased with the turnout

every year, and I could not be more

on the trade show floor, in committee

delighted to watch the next generation

meetings and at our special events.

of TAB leaders come together to grow our

relations

team
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2018 TAB Senior Officers
President
Justin MacDonald, MacDonald Companies
Kerrville, Texas
First Vice President
Robert Wood, Custom Homes by Robert Wood
Lubbock, Texas
Vice President/Secretary
Randy Bowling, Tropicana Homes
El Paso, Texas
Treasurer
Brett Martin, Tilson Home Corp.
Houston, Texas
Immediate Past President
Rick McGuire, McGuire Builders, Inc.
Lubbock, Texas

Executive Director’s Message

The sold-out trade show floor allowed us the

Congratulations to all these winners for

November 14–16 at the Driskill Hotel in

opportunity to see, touch and learn about

being the best our industry has to offer.

Austin. The Housing Hall of Honor and

the latest products and services available

Excellence in Leadership Dinner and TAB

to the residential construction industry. The

The business of the association was

officer installation will be held the evening

buzz on the show floor was phenomenal,

conducted

committee

of November 15. TAB’s 2019 Rally Day at

and I want to thank every exhibitor and

meetings that were held throughout

the Texas Capitol is on March 20, and our

attendee who joined us to make the 2018

the week, concluding with the Board of

winter meetings will be held March 21–22

Sunbelt Builders Show™ the huge success

Director’s meeting on Friday.

at the Driskill Hotel in Austin.

during

TAB’s

that it was. The Show gets better every year!
Again, thank you to every sponsor, exhibitor,

I hope you and yours successfully

This year saw another milestone as the Star

attendee and volunteer member who

endured another hot Texas summer. I

Awards celebrated its 25 Anniversary. In

worked to make the 18 Annual Sunbelt

invite you to get more involved in your

addition to presenting 150 Star Awards

Builders Show™ a resounding success. We

local home builders association and with

and five Grand Awards, we honored long-

are already planning next year’s Show and

us at TAB on the state level. With all that

standing Star Awards participants with

summer meetings that will be held at the

we have to do to keep Texas the number

Legacy Awards to 12 companies. Also,

Gaylord Texan in Grapevine, Aug. 6–10, 2019.

one housing state in the nation, there are

th

th

the YP Council’s Excellence under 45

a multitude of volunteer opportunities

Awards were presented to Brandon Lynch,

A few more items to get to, between now

that are available to match any interest.

Raymond Roberts, and Trey Summers.

and then. We will hold TAB’s fall meetings

Here’s to a great fall season in Texas!

TexasBuilders.org
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2018 Sunbelt Builders ShowTM

A Sunbelt to Remember

T

he 18th Annual Sunbelt
Builders Show™ wrapped
up another successful
trade show at the
Hilton Anatole on August
9. 208 companies filled the
Trinity Expo Hall & Ballroom
that hosted more than 2,400
attendees that came to Dallas
to better their businesses.

The Show featured top suppliers and
manufacturers that showcased innovative
and trending products. One of the best
benefits of attending the Sunbelt Builders
Show™ is there are no events scheduled on

14

top of trade show hours giving everyone
a committed block of time to source new
products directly from exhibitors.
Exhibitors ranged from small companies
with cool, new products to large established
corporations that were launching new
lines. The Show had 14 demonstrations and
education sessions, which allowed builders
to learn directly about products and topics
that were important to them.
In addition to the Show floor, attendees
enjoyed two keynote speakers and had
an opportunity to attend the Builders'
Bash concert headlined by Texas legend
Ray Wylie Hubbard benefiting the Texas
Builders Foundation.
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Sunbelt opened with keynote speaker
Roy Spence on August 8. Spence, cofounder and chairman of GSD&M, inspired
the attendees with his message on
Purpose and The Promiseland Project —
a marketing and grassroots campaign to
"unleash the power of Purpose to bridge
the cultural divide in America."

2018 Sunbelt Builders ShowTM

2,400

Builders/Remodelers/
Developers Attended

208

Companies on site

Spence highlighted three of the project’s
guiding principles to the audience that day:
• Walk in each other’s shoes
• Respect the dignity of all work
• We have to let people know there
are many other paths — besides a
four-year college degree — to be
successful in America
He touted the project’s mission of
promoting "purpose-inspired communications" to bring Americans together.
Spence emphasized the need to promote
community colleges and apprenticeship
programs to students in order to train and
educate people for thousands of highskill, high-income careers. Spence also
spoke of plans to build a mobile Skill Up

Performance Lab to take to high schools
and community colleges all over the
country to help young adults explore their
career talents early in life.
Thursday’s keynote speaker, Matthew
Pollard, was tasked with energizing the
crowd on “Rapid Growth.” Pollard, the
founder and CEO of Rapid Growth LLC,
shared his blueprint for success and
dedication to achieving maximum ROI for
business of all sizes.
He has helped thousands of businesses
in his career and his methods have
transformed more than 3,500 companies.
By following his system, he believes anyone
can build a plan for success in three steps.

TexasBuilders.org
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2018 Sunbelt Builders ShowTM

14

EDUCATION & DEMONSTRATION
SESSIONS (FREE)

318

10'x10' Booths sold

A differentiated and unified message.
Craft your own unified message that excites
and inspires prospective clients to want to
learn more.
Niche marketing. Everyone is not
your customer. According to Pollard, 80
percent of stress and problems come from
demographics businesses they shouldn’t
be working with. Identify the unmet need
in your market and find out how you can
use your unique skills to meet those needs.
Focus on the customers and deals that
make sense for you.
A sales system that is structured to
work. Sales is a system — a series of steps.
Once you’ve got a structured process that’s
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working, you have to treat it like a science
experiment. Every single skill that we
believe comes from natural ability is 100
percent learnable. As business owners, we
need to focus on those skills. We all know
that we produce or sell a great product. But
that is not what allows us to be competitive
in the marketplace.
Both keynote speakers drew large crowds
that carried over to the trade show floor.
Thousands of Texas home builders visited
with top vendors that provided hands on
demonstrations at their booths or in the
demo area on the Show floor. Exhibitors also
gained priceless face time and networking
opportunities with top industry executives
and decision makers.
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Whether you came to the Show to walk the
expo hall, take in the education sessions
or listen to the keynote speakers you left
invigorated and feeling confident in the
future of the home building industry.
We want to thank our Presenting
Sponsors: Builders Insurance Group
administered by Builder Agent Network,
Morrison Supply Company and StrucSure
Home Warranty as well as Great American
Insurance Group for its Opening Session
sponsorship. We also would like to extend
a special thank you to all the sponsors
listed on page 18 and our exhibitors.
Without everyone’s support, Sunbelt
would not be possible.

2018 Sunbelt Builders ShowTM

127

72

Returning Companies
from last year

New companies exhibiting
at the show

9

Companies Returning to
the Show after a two or
more year absence.

TexasBuilders.org
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2018 Sunbelt Builders ShowTM

BUILDERS’ BASH
WAS A SMASH HIT

T

he Texas Association of Builders (TAB)

Foundation, thanks to the Sponsors and

Young Professionals Council hosted the

attendees.

first concert in Sunbelt Builders Show™

history on August 8. The very successful and

The YP Council is defined as professionals

entertaining Builders’ Bash sold more than

ages 45 and under who are members of

550 tickets for the Show’s opening night at

TAB or employees of TAB members.

the Hilton Anatole in Dallas.
A variety of sponsorships were made
Texas Red Dirt Legend Ray Wylie Hubbard

available to accommodate personalized

headlined the Builders’ Bash and sang for

company exposure and benefits. The

nearly 90 minutes. During the concert,

top two tiers of sponsors were provided

attendees

to

their own VIP areas that they customized

network, dance, grab a drink or sit back

had

the

opportunity

and branded to host their guests for

and enjoy the Texas Heritage Songwriters’

the evening.

Association Hall of Famer.
This event would not have been possible
This marks the fifth straight year that

without our Sponsors: StrucSure Home

the Young Professionals (YP) Council

Warranty; Atmos Energy; Bushland Springs;

has hosted a social event benefiting the

Expressions Home Gallery – a MORSCO

Texas Builders Foundation. At the end

Brand; Centricity; Fox Energy Specialists;

of the evening two guitars signed Ray

Gas and Supply; Ferguson Enterprises, Inc.;

Wylie Hubbard were auctioned. A total

McCoy’s Building Supply; Schluter Systems

of $33,000 was raised to benefit the

L.P.; and Wilsonart LLC.

TexasBuilders.org

19

Featured Project

Merlot Renovation
www.usiinctx.com

Local HBA Affiliation:
Dallas BA
Project Location:
Grand Prairie, TX
Builder:
USI Design & Remodeling

A Breath of Luxury:
Star Award Winner Merlot Renovation
—— by USI Design & Remodeling ——

Jessica Hovel

W

hat Chris Chumbley and the
rest of the crew at USI Design
& Remodeling want when they
finish a home is to have it look
like the original design of that home, not
like an obvious remodel job. This philosophy,
along with several other nuggets of wisdom,
is what has kept them in the renovation and
design industry for over 20 years, with 12
of those projects represented in the Texas
Association of Builders Star Awards.

“We wanted clients to see the path we
were trying to steer the company towards
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as an award-winning company and that
we had the consistency of being able to
win an award with each project we took
on. That was where we wanted to go and
that was the direction we wanted to take
with every project.”
USI started entering projects for awards
in 2000, with a goal to win one award
every year. At the beginning when a USI
project sometimes only went as far as a
finalist in a category, they would still be
incredibly proud of the distinction awarded
by the Association.
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“I remember sitting at my first Star Awards
just grateful I was in the room,” Chris
recollected of USI’s first awards banquet.
Looking back at where USI has been as a
company and seeing where they are now is
a testament to USI’s accomplishments. The
Star Awards have been meaningful to USI
because they have opened so many other
doors to the company, not only in terms of
bringing in new clients, but also how far
they take a project from start to finish. On
a personal note, Chris has enjoyed seeing
what other companies have been doing.
“You appreciate other people’s longevity
and risks they take in their projects. It’s
really a great industry in that you can stand
in a room with others and be wowed by
their projects alongside your own.”
USI takes the opportunities for home
renovations that need a complete
architectural redesign very seriously.
Homeowners put their complete faith
in the company to design and create the
home of their dreams. USI recognizes that
trust and works diligently to be sure their
visions and expectations can be met. When
successfully completed, these types of
renovations are USI’s Mount Rushmores.
“I remember listening to other people talk
about the TAB awards, and when we were
in those audiences 20 years ago looking at
other companies’ designs, I was wishing
we could have their clients. I was wrong,

Featured Project

— BEFORE —

because 20 years ago we were with the client we
needed to be with, but now we also have that
opportunity to have the clients that can push USI
to create these award-winning homes.”
With USI being an essential company at the
awards over the years, it is no surprise that this
year they were finalists for three categories,
winning all three. The Merlot won for RemodelerBest Kitchen Renovation $90K-$125K and
Remodeler-Best Whole House Renovation
$250K-$350K, as well as for the Remodeler-Best
Bathroom Renovation $55K-$85K. As Chris puts it,
the pictures don’t fully do it justice. “Some things
you just have to see in person to get the full
effect; the Merlot is one of those things.”
The original home layout was a challenge when
USI first started work on it. The layout didn’t
make sense for either the kitchen or the master
bathroom, and overall was underutilizing the
space that was there. As with every project, USI
first worked out the ideas the homeowners had
for their home and how USI could help them set
and execute a course targeted to those ideas.
USI uses the homeowners’ taste and bases
everything off of their lifestyle in the home. USI
puts hours of research into each home. There
is a “personality test” the homeowners take by
looking at other homes with different styles
to figure out exactly what they see their home
looking like as a final product. USI then works
with the homeowners to figure out the proper
materials, the correct flow for the layout, what

styles the homeowners lean towards,
and all the details, down to what color
palettes they want. The process is further
unique as USI gives the homeowners a
budget recommendation as a fixed price
contract, not an a-la-carte style budget,
and homeowners have to buy into the USI
process. USI then leverages that through
the shared vision and what the company
feels the homeowners need for their life
in the home. Coming up with the wow
factor and catering to the homeowners’
taste, style, and unique needs for their
home is what USI prides itself on. From
the countertop to the color of the cabinets,
flooring, and ceiling, each detail for the
Merlot was meticulously worked out. USI
sets every homeowner up to make good
choices based on their taste as well as
overall what works with design and styles
of today and longevity of home design.
Visuals were going to have a huge role in
the Merlot home, as USI wanted to have
something people could connect with
and say “wow” to as soon as they walked
through the door. While the overall layout
and feel of the Merlot were standard to

others in its class, it has a strong identity on
its own with different layers and textures
within each room that draw your eye to
different focal points.
The final result for the Merlot is a gorgeous
modern farmhouse with an open concept
main floor and quality materials implemented
throughout the home. In short, the Merlot
home breathes luxury. Marble accents run
throughout the home, natural light floods
every room, and solid hardwood floors help
ease the flow throughout.
“The original layout didn’t take advantage
of all the windows and natural light they
were offering. We opened things up, gave
it lighter colors to make the space seem
bigger and brought nice contrasts with the
flooring and ceiling accents.”
With 5,000 sq ft combined on the first and
second floor, USI had its hands full. Some
people lament having small spaces to work
with, but Chris explains that having a lot of
space can be just as difficult to work with.
“With upper mid-size and large you have
to know how to use the space you have

TexasBuilders.org
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Featured Project

— BEFORE —

A Legacy of Excellence :
For almost 20 years, USI has been a fixture
at the Star Awards, with nominations and
awards for the following:
• 2018 Winner Best Bathroom Renovation
well and have it make sense. There’s a lot of
negative space to work with when nothing
is really in there.”
From the front door to the back of the
kitchen, they reworked the flow of the
home. Some entry points were walled
off, and other areas were completely
reworked. For the open concept, most
of the walls on the first floor were torn
down; the kitchen, the sun room, and the
family room are completely new layouts
from the original. The new stairwells are
curved outward at the base to make
it look bigger and grander, but also to
use some of the negative space that
previously filled the hall.
The master bathroom is one of the biggest
transformations. Besides the full marble
accents that cover the floors and run up
part of the walls with a brushed finish, USI
completely changed the layout, as the original
did not utilize the space to its full potential.
The high window on the vaulted ceilings
became the highlight of the room, and a new
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color palette and chandelier further brighten
the space and add an extra touch of luxury.
There are three different vanities–one in the
bathroom for the husband, and a double
vanity off to the side for the wife. The main
bathroom floor is sunken, with marble steps
from the master bedroom; it then transitions
back up again to an area that’s all her space
“The multiple vanities there are exclusively for
her use. There is a makeup vanity and a huge
closet. It’s exciting to identify and leverage
such unique features; that bathroom is just
amazing. We were pleased, to say the least,
with the final look.”

• 2018 Winner Best Kitchen Renovation

Chris’s favorite part of the renovation by far,
though, was the kitchen makeover. “I can
talk about that kitchen all day long; it’s an
absolute masterpiece.”

• 2009 Winner Best Website Remodeler

• 2018 Winner Best Whole House Renovation
• 2018 Winner Best Website Remodeler
• 2016 Finalist Best Bathroom Renovation
• 2016 Finalist Best Kitchen Renovation
• 2015 Winner Best Website Remodeler
• 2014 Winner Best Kitchen
• 2013 Winner Best Specialty Room “Closet”
• 2012 Winner Best Kitchen
• 2011 Winner Best Bathroom
• 2009 Winner for Remodeler of the Year”

• 2009 Winner Best Bathroom
• 2008 Winner Best Kitchen
• 2004 Finalist Best Bathroom

The original design of the kitchen had an
awkward sunroom attached, and central
to the kitchen was a zig-zag style island
that exuded flawed design. USI ripped
everything out and created an open concept
with sightlines to areas of natural light in the
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• 2002 Finalist Best Bathroom
• 2001 Winner Best Whole House Remodel
• 2000 Winner Best Kitchen

Featured Project

living room and breakfast nook. The island
was changed to a large central island with a
solid marble countertop and seating space,
gas stovetop, seating area, off the counter
microwave, and plenty of space for a buffet
style spread for entertaining. USI perfectly
centered the island with the ventilation
hood as a focal point for the kitchen.
“Architecturally we want to line up our
ventilation hood of the stove on the main
walls with our island centers, and we were
able to do that with this kitchen; it’s a hard
get but when we can make it happen it
creates a stronger focal point.”
The elements they used for the kitchen
range anywhere from the farmhouse
sink to the hand cut tile backsplash. “We
couldn’t find the size of the tile we wanted,
so we hand cut it to fit the look we wanted.
It was different, and it works to make the
overall look of the kitchen elements pop.”
The general pantry of a home is normally
something hidden away in a closet off the

kitchen, but USI turned it into a feature piece
that is meant to be on display in the Merlot
home. The barn door can be used to hide it
from sight, but instead it’s open to draw the eye
in so the wood stained countertops, shiplap
interior walls, and farm style organization can
be a market on display for the kitchen. “It’s
meant to be displayed, like a glass fronted
cabinet. It was another opportunity to create
a new elevation of design.”

up to where we had the knowledge and
skill to work with these clients we have
today. We had the desire 20 years ago, but
at that time we needed more growth to
get to where we are now. We are where
our clients have taken us and we cannot
be more thankful for them in that aspect.”

A butler’s pantry is also off the kitchen
where USI took advantage of it and built out
arches and cased them to help artistically
manage the flow of the space. “Successful
design aspects will amplify each other. It’s
not about doing one stand alone feature,
but all the features connect to create a
completed masterpiece.”

The biggest regret that Chris has had with the
Star Awards was not being present when USI
won Remodeler of the Year Award in 2009.
“The Star Awards fall close to my birthday
every year, and that year we decided to take
a family vacation. I wouldn’t say it was my
biggest regret not to be there to go up on
stage to receive the award itself, but more
of a regret to not be able to stand up there
and pay the respect to the Association and
everyone in that room for giving us the honor.”

Overall Chris and the rest of the team at
USI are honored to have the Merlot be a
winner at this year’s Star Awards. “It’s been
a really great home to have worked on.
Going back to the beginning, we realized
that USI needed to earn and learn our way

Competition for USI is higher today than it
was 20 years ago according to Chris. “The
cream of the crop is out there now and we
are competing with some of the best I’ve
ever seen in my career. It's a pleasure to be
up there with the rest of them.”

TexasBuilders.org
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he Texas Association of Builders
(TAB) presented the 2018 Star
Awards winners on Thursday,
Aug. 9 at the Hilton Anatole
in Dallas, Texas. The highly-coveted Star
Awards are given annually in conjunction
with the Sunbelt Builders Show™ to
recognize excellence in all areas of the
home building industry. More than 500
entries were submitted for consideration
for this year’s awards. Entries were judged
by industry experts from across the nation,
including Aaron Crowe (Benton, Ark.),
Mike Goodrich (Beaverton, Ore.), Gretchen

Palmer (Scottsdale, Ariz.) and Bill Sager
(Tacoma, Wash.). In 1992, TAB launched the
Star Awards – the only statewide tribute to
excellence in the home building industry.
The annual competition showcases the
outstanding work of builders, remodelers,
architects, designers, and sales, marketing,
and construction professionals in Texas.
Thank you to our emcees Beverly Koehn
and Jeff Hunt for making the Star Awards
fun and entertaining.
This year, TAB introduced the Legacy
Awards. The Shining Star, Brilliant Star,

and Spotlight Supporter awards honored
members who have continually embraced
the Star Awards for the past 25 years. Eight
companies, have actively participated
in the Star Awards program 10 or more
years, and were awarded with the Shining
Star Supporter honor. The Brilliant Star
Supporter award was presented to three
companies who have participated 15
or more years. The Spotlight Supporter
award honors an individual who has
committed a great deal of personal
time and effort into the production of
the program.

Thank You Sponsors
Presenting: Expressions Home Gallery – a MORSCO brand, First American Title Homebuilder Services,
Texas Home Builders Safety Group, TopBuild Home Services, StrucSure Home Warranty
Friend: Beverely Koehn — Category: Ingersoll Rand
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2018 LEGACY
AWARD WINNERS
Shining Star Supporters (10+ years)
Anderson Hanson Blanton
Ashton Woods Homes
Canyon Creek Homes
Frontier Custom Builders
Mike Hollaway Custom Homes
Sitterle Homes
Sterling Custom Homes
USI Design & Remodeling
Brilliant Star Supporters (15+ years)
Jauregui Architecture Interiors Construction
Laughlin Homes & Restoration, Inc.
After participating in all 25 Star Awards programs, Beverly Koehn of Beverly Koehn & Associates Inc., was
honored with the Legacy Spotlight Supporter Award. (L-R): Jeff Hunt of Heritage Construction & Star Awards
host; Robert Wood of Custom Homes by Robert Wood & TAB’s First VP; Beverly Koehn, Justin MacDonald of
MacDonald Companies and TAB’s President; and Scott Norman, Executive Director of TAB.

Toll Brothers
Spotlight Supporter (Individual)
Beverly Koehn

2018 GRAND AWARD WINNERS

Custom Builder Grand Award
RisherMartin Fine Homes, Austin, TX

Remodeler Grand Award
USI Design & Remodeling, Grand Prairie

Volume Builder Grand Award – High Volume
Toll Brothers, Grapevine, TX
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Developer Grand Award
The Howard Hughes Corporation - Bridgeland, Cypress, TX

Volume Builder Grand Award – Mid Volume
Scott Felder Homes, Austin, TX

Star Awards

2018 WINNERS
L I S T E D B Y C O M PAN Y

Craftsmanship By John, Inc., Houston, TX
• Remodeler - Best Specialty Room Under
$50K - Bar and Lounge q

Gehan Homes, Addison, TX
• Volume Builder - Best Product Design
$300K-$450K q

Creative Parc, San Antonio, TX
• Volume Builder - Best Special Promotion "All-In" Sales Event

Huffines Communities, Addison, TX
• Project Manager of the Year - Mark Edgren
• Multifamily - Best Architectural Design q

Chairma Design Group, Houston, TX
• Custom Builder - Best Overall Interior Design
$1M-$1.5M
Chairma Design Group & Matt Powers
Custom Homes & Renovations, Houston, TX
• Remodeler - Best Bathroom Renovation
Over $150K
• Remodeler - Best Kitchen Renovation
Over $300K q

Dale Sauer Homes, San Antonio, TX
• Best Parade of Homes™/Showcase HomeOver $1M
Dunhill Homes, Dallas, TX
• Sales Manager of the Year - Chris Hartley
Chairma Design Group & Sneller Custom
Homes & Remodeling, Houston, TX
• Remodeler - Best Bathroom Renovation
$85K-$105K

Expressions Home Gallery,
a MORSCO brand, San Antonio, TX
• Associate - Best Showroom / Sales Center

Charanza Contracting, Inc. and Chairma
Design Group, Houston, TX
• Remodeler - Best Bathroom Renovation
Under $55K q

Fredericksburg High School, Building
Trades Program, Class of 2016,
Fredericksburg, TX
• Best Special Project - Non-Primary Residence
Front Porch Homes, Flint, TX
• Best Parade of Homes™/Showcase Home Under $1 Million

Image Homes, Ltd., San Antonio, TX
• Best Poolscape - Individual Residence
• Custom Builder - Best Kitchen $750K-$1M
• Custom Builder - Best Master Bathroom
$750K-$1M
• Custom Builder - Best Overall Interior
Design $750K-$1M q

G. Morris Homes, Bulverde, TX
• Custom Builder - Best Architectural Design
$500K - $750K
• Custom Builder - Best Kitchen
$325K-$500K
• Custom Builder - Best Master Bathroom
$325K-$500K q
Couto Homes, Inc., Granbury, TX
• Custom Builder - Best Architectural Design
Under $325K q

• C
 ustom Builder - Best Overall Interior
Design Under $325K

• C
 ustom Builder - Best Master Bathroom
$500K-$750K
• Custom Builder - Best New Custom Home
$500K-$750K
• Custom Builder - Best Outdoor Living Space
$500K-$750K
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Jauregui Architecture Interiors
Construction, Austin, TX
• Custom Builder - Best Architectural Design
Over $3M
• Custom Builder - Best Kitchen Over $3M
• Custom Builder - Best Master Bathroom
Over $3M
• Custom Builder - Best New Custom Home
Over $3M
• Custom Builder - Best Wine Room Over
$1M q

Laughlin Homes & Restoration, Inc.,
Fredericksburg, TX
• Custom Builder - Best Kitchen
$1M-$1.5M q

On Point Custom Homes, Houston, TX
• Custom Builder - Best Architectural Design Attached Home $325K-$500K q

• C
 ustom Builder - Best New Custom Home
$1M-$1.5M
• Remodeler - Best Kitchen Renovation
$50K-$70K
• Remodeler - Best Whole House Renovation
$400K-$500K
Jenkins Design Build, Austin, TX
• Custom Builder - Best Master Bathroom
$1M-$1.5M
• Custom Builder - Best Master Bedroom
$1M-$1.5M q

Omega Builders, Temple, TX
• Marketing Professional of the Year Jennifer Nixon
• Volume Builder - Best Website - www.
omegabuilders.com

Legacy DCS, Austin, TX
• Custom Builder - Best Overall Interior
Design $1.5M-$2M
Lemburg House, LLC, Fredericksburg, TX
• Custom Builder - Best Promotional Video
• Custom Builder - Best Website www.
lemburghouse.com

• C
 ustom Builder - Best Master Bedroom
$325K-$500K
• Custom Builder - Best Special Promotion
Peterson Homebuilders, Inc., Houston, TX
• Custom Builder - Best Specialty Room
Over $1M q

Mary DeWalt Design Group, Austin, TX
• Volume Builder - Best Interior
Merchandising $300K-$450K
• Volume Builder - Best Interior
Merchandising $450K-$500K q

• C
 ustom Builder - Best Master Bathroom
$1.5M-$2M
Keaton Interiors, Dallas, TX
• Multifamily - Best Overall Interior Design of
a Model Unit
• Multifamily - Best Overall Interior Design
for Community Space q

Premier Remodeling & Construction,
Houston, TX
• Remodeler - Best Historic Renovation
• Remodeler - Best Whole House Renovation
$600K-$700K q
• V
 olume Builder - Best Interior
Merchandising $650K-$850K
Metropolitan Custom Homes, Lakeway, TX
• Custom Builder - Best New Custom Home
$1.5M-$2M
Mike Hollaway Custom Homes, San
Antonio, TX
• Custom Builder - Best Outdoor Living Space
$1M-$1.5M

 eechi Creek Builders & Chairma Design
K
Group, Houston, TX
• Remodeler - Best Bathroom Renovation
$105K-$130K
 ent Moore Cabinets, Ltd., Bryan, TX
K
• Associate - Best Sales Brochure
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Norbord, Inc., Nacogdoches, TX
• Associate - Best Print Ad
• Associate - Best Promotional Video
• Associate - Best Social Media Marketing
Program
• Associate - Best Website - www.
thankaframer.com
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Pyramid Homes, Flint, TX
• Custom Builder - Best Outdoor Living Space
$325K-$500K
Rassette Homes, El Paso, TX
• Custom Builder - Best Master Bathroom
Under $325K q

Röhe & Wright Builders, Houston, TX
• Custom Builder - Best Architectural Design
- Attached Home $1.5M-$2M
• Custom Builder - Best Overall Interior
Design - Attached Home $1.5M-$2M q

Scott Felder Homes, Austin, TX (cont'd)
• Volume Builder - Best Product Design
$450K-$500K
• Volume Builder - Best Product Design
$500K-$650K
• Volume Builder - Best Product Design
$650K-$850K
• Volume Builder - Best Sales Brochure
• Best Radio Commercial - Radio - Choose It.
Love It. Live It.
Sitterle Homes, San Antonio, TX
• Volume Builder - Best Promotional Video
SmartTouch® Interactive, Austin, TX
• Associate - Best Email Message

RE/MAX Associates - The Schrader Group,
San Antonio, TX
• Associate/Trade Partner of the Year Amy Marie Lopez
• Realtor of the Year - Dayton Schrader
RisherMartin Fine Homes, Austin, TX
• Custom Builder - Best Kitchen $2M-$3M
• Custom Builder - Best Master Bedroom
$1.5M-$2M
• Custom Builder - Best Master Bedroom
$2M-$3M
• Custom Builder - Best New Custom Home
$2M-$3M
• Custom Builder - Best Overall Interior
Design $2M-$3M
• Custom Builder - Best Specialty Room
Under $1M
• Custom Builder - Best Master Bathroom
$2M-$3M
• Custom Builder - Best Sales Brochure
• Custom Builder- Best Print Ad
Robare Custom Homes, San Antonio, TX
• Custom Builder - Best Architectural Design
$750K-$1M
• Custom Builder - Best Master Bedroom
$750K-$1M
• Custom Builder - Best Overall Interior Design
$500K-$750K
• Custom Builder - Best New Custom Home
$750K-$1M q

• Custom Builder - Best Direct Mail Piece

RRS Design + Build, Austin, TX
• Remodeler - Best Addition q

SmartTouch® & Novak Brothers,
Georgetown, TX
• Custom Builder - Best Online
Advertisement
• Custom Builder - Best Social Media
Marketing Program
SmartTouch® Interactive & Bentsen Palm,
Mission, TX
• Developer - Best Email Message
SmartTouch® Interactive &
Chesmar Homes, San Antonio, TX
• Volume Builder - Best Social Media
Marketing Program

• R
 emodeler - Best Kitchen Renovation
$70K-$80K
Sandcastle Homes, Houston, TX
• Construction Superintendent of the Year Steven Speer
Santa Rita Ranch, Liberty Hill, TX
• Developer - Best Website www.santaritaranchaustin.com
Schwartz Custom Homes, Austin, TX
• Custom Builder - Best Email Message
• Custom Builder - Best Overall Interior
Design $325K-$500K q

Scott Felder Homes, Austin, TX
• On-Site Sales Professional of the Year Kevin Scawthorn
• Construction Manager of the Year - Brian
McLarty
• Volume Builder - Best Interior
Merchandising $500K-$650K
• Volume Builder - Best Product Design
Under $300K

SmartTouch® Interactive & Saratoga
Homes, Round Rock, TX
• Volume Builder - Best Online Advertisement
• Volume Builder - Best Email Message
SmartTouch® Interactive & Tres Lagos,
McAllen, TX
• Developer - Best Special Promotion
T. A. French Custom Builder, New
Braunfels, TX
• Custom Builder - Best Outdoor Living Space
$750K-$1M q

Texas Artisan Homes LLC, Austin, TX
• Remodeler - Best Specialty Room Over
$350K
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Texas Custom Patios, Irving, TX
• Remodeler - Best Outdoor Living Space
$100K-$150K
• Remodeler - Best Outdoor Living Space
Under $60K
• Remodeler - Best Outdoor Living Space
$70K-$95K q

Toll Brothers, Grapevine, TX
• Volume Builder - Best Product Design Over
$2.5M

Westbrook Renovations, Dallas, TX
• Custom Builder - Best Kitchen
$500K-$750K q

Toll Brothers - DFW Design Studio,
Grapevine, TX
• Best Showroom / Sales Center
Toll Brothers - Sandhaven Chateau,
Grapevine, TX
• Volume Builder - Best Interior
Merchandising Over $2.5M
Towne Lake, Houston, TX
• Developer - Best Print Ad

The Howard Hughes Corporation Bridgeland, Cypress, TX
• Developer - Best Community Amenity
• Developer - Best Direct Mail Piece
• Developer - Best Online Advertisement
• Developer - Best Promotional Video
• Developer - Best Sales Brochure

Traditional Classic Homes, Richardson, TX
• Remodeler - Best Kitchen Renovation
Under $50K
• Remodeler - Best Whole House Renovation
$150K-$200K q

Whisper Valley a Development by Taurus
Investment Holdings, Whisper Valley, TX
• Developer - Best Social Media
Marketing Program
Zander Homes, Humble, TX
• Custom Builder - Best Architectural Design
$325K-$500K q

The NRP Group, San Antonio, TX
• Best Poolscape for a Community
• Developer - Best Community Club House
• Developer - Best Overall Community up to
20 Acres q
Trinity Falls by Johnson Development
McKinney, TX
• Best Television Commercial

• Multifamily - Best Multifamily Complex
The Peninsula at Rough Hollow,
Lakeway, TX
• Developer - Best Overall Community 20
Acres or More
• Best Billboard
Todd Glowka Builder, Inc., Kendalia, TX
• Custom Builder - Best Architectural Design
$1.5M-$2M q

USI Design & Remodeling,
Grand Prairie, TX
• Remodeler - Best Bathroom Renovation
$55K-$85K
• Remodeler - Best Kitchen Renovation
$90k-$125K
• Remodeler - Best Whole House Renovation
$250K-$350K
• Remodeler - Best Whole House Renovation
Under $150K
• Remodeler - Best Website www.usiremodeling.com
Vogel Builders, Leander, TX
• Custom Builder - Best Outdoor Living Space
Under $325K
• Remodeler - Best Outdoor Living Space
Over $200K
• Remodeler - Best Whole House Renovation
Over $1.5M
• Remodeler - Front Elevation q

• C
 ustom Builder - Best Kitchen $1.5M-$2M
• Custom Builder - Best Outdoor Living Space
$1.5M-$2M

30

Texas Association of Builders September/October 2018

• C
 ustom Builder - Best Kitchen Under
$325K
Zbranek & Holt Custom Homes,
Austin, TX
• Custom Builder - Best Architectural Design
$1M-$1.5M
• Custom Builder - Best Architectural Design
$2M-$3M q

• C
 ustom Builder - Best Outdoor Living Space
$2M-$3M
• Custom Builder - Best Outdoor Living Space
Over $3M

Excellence under 45 Awards

Excellence under 45 Award Winners Announced

Brandon Lynch

Raymond Roberts

2018 EXCELLENCE UNDER 45 AWARD WINNERS
• Brandon Lynch, President of BSL
Interests DBA Keechi Creek Builders
• Raymond Roberts, Owner/Builder
of Wyben Homes LLC
• Trey Summers, Chief Operation Officer
of Hogan Homes of Texas

T

exas Association of Builders (TAB) is
proud to announce the 2018 Excellence under 45 Award winners. This
award acknowledges and honors
the exceptional young professionals that
have committed their time, efforts and
careers to the Texas building industry. Raymond Roberts, Brandon Lynch, and Trey
Summers were be showcased as current
and future leaders of the industry across
the state of Texas. Each was recognized
during the Star Awards 25th Anniversary
presentation that was held on August 9
during the Sunbelt Builders Show™ at the
Hilton Anatole in Dallas. Their unmatched
enthusiasm and love for building proves
that the future of the residential home
building industry is in good hands.
The awards program was created and developed by the TAB Young Professionals Council. To be nominated for this award, each
young professional must be employed by
an active member of TAB and be between
the ages 21 and 45. The awards program

Trey Summers

provides industry education and networking for professional growth in the residential
building industry, and helps program participants become better, more knowledgeable,
and more productive professionals.
Lynch started his company, Keechi Creek
Builders, in 2007 with the slogan, “Your Official Resource for Improving Your Quality of
Life.” Eight years later, Brandon was named
the Greater Houston Builders Association’s
Custom Builder of the Year. He is currently
the Immediate Past Chair of the Greater
Houston Builders Association (GHBA)
Custom Builders Council and has previously held multiple leadership positions on
the GHBA’s Board of Directors and as Charity Project Chairperson on the Remodelers
Council. Brandon has consistently made
great use of his time and talent to promote
the home building industry and sees value
in educating his clients about aging-inplace and green remodeling through community seminars and television segments.
He establishes relationships with all his
customers to build a home to improve their
quality of life. His love for building and positive impact on his community has made
him a deserving recipient of this award.
Roberts is the owner of Wyben Homes, a
family owned custom/speculative home
building company. Raymond has devoted
himself to sustained and selfless volunteer

work and has earned the respect of his
peers. Not only is he on the Texas Panhandle
Builders Association (TPBA) Board of Directors, but he serves on the Amarillo Habitat
for Humanity Board, and TPBA committees
including Community Outreach, Finance,
Parade of Homes™, and Scholarship. Anytime the Community Outreach Committee
starts a project for a family in need, Raymond is the first to help in any way that
he can. His passion and work ethic were
first noticed when he was unanimously
voted TPBA’s “Builder of the Year” in 2016
and became one of the first TPBA Golden
Hammer Club Members in 2017. Raymond
Roberts, through his hard work and dedication, is very deserving of this award.
Summers is a proud resident of Corpus
Christi, Texas for the past six years, where he
has served as the Chief Operations Officer
for Hogan Homes. In addition to his work
at Hogan Homes, Trey became a member
of the Coastal Bend Home Builders Association (CBHBA) and in 2014 joined the Board of
Directors. In 2016, he was the recipient of the
Coastal Bend Home Builders Association’s
Builder Member of the Year Award. Currently
Trey serves as the CBHBA’s Immediate Past
President, Government Relations Committee Chair and sits on TAB’s Young Professionals Council. He has done an outstanding
job supporting the Corpus Christi Ronald
McDonald House through the House’s
annual Men Who Cook fundraising campaigns. Last year, when the historically damaging Hurricane Harvey hit the Texas coast,
Trey selflessly took the time to put together
a community cookout for people across the
Coastal Bend area who were affected by the
hurricane. He puts his employees and community first which has earned his place as a
well-respected builder in the Coastal Bend
area.Trey’s hard work and dedication to service, showcase his strong character which
has earned him this award.

TexasBuilders.org

31

32

Texas Association of Builders September/October 2018

Legal Opinion

MHI Partnership’s Appeals Victory
Allows Developers and Builders to Seek
Excess Funding Reimbursements
By Ian P. Faria

I

n 1997, League City, Texas, created the League City Public

was far less than anticipated and the city had more than $1.7 million

Improvement District to fund improvements for the proposed

in excess funds after the developers were reimbursed in full.

master planned community of Magnolia Creek. Planned
improvements

included

street

lights,

drainage

facilities

and sidewalks.

The city attempted to conduct a claims process to offer refunds.
Because there were multiple claimants to each residential lot,
however, the city filed an interpleader action with the court, in which

To fund the district, the city levied an assessment on the individual

the city deposited the excess funds with the court and asked the

properties within the district, both residential and commercial. The

court to determine the rightful owners.

developers initially funded the money needed for the infrastructure
improvements and were to be reimbursed from the assessments

At trial, several homeowners argued that the current homeowners

levied on the individual properties.

should reap the benefit of the excess funds. MHI argued that the
excess funds should be refunded on a pro-rata basis in proportion

Several developers purchased and developed residential lots in

to how much each owner actually paid into the fund. The trial

Magnolia Creek, some of which also purchased lots to build and sell

court sided with the current homeowners and ordered the excess

homes – including MHI Partnership Ltd., one of the largest residential

funds be paid to the property owners on record as of the date of

home builders in Texas. The developers paid annual assessments

the trial judgment (March 13, 2015), many of whom never paid

before ultimately selling the properties to homeowners.

any assessments.

Once the improvements were completed, League City hired an

MHI contested the unfavorable trial court decision in an appeal to

accounting firm to audit and reconcile the Public Improvement

the Texas 14th Court of Appeals, which issued an opinion in favor

District. The audit revealed that the actual cost of the improvements

of MHI on April 18, 2017 [MHI P'ship, Ltd. v. City of League City,
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525 S.W.3d 370 (Tex. App. – Houston [14th Dist.] 2017)]. This appellate

On remand, the trial court ultimately followed the claims resolution

decision set a precedent; it created rights for developers and builders

process and developers like MHI Partnership, Ltd. recovered

to seek reimbursement of any surplus in infrastructure funding for

the funds owed. The remaining funds were then available for

master planned communities.

distribution to the parties that actually made the initial payments.

After reversing the trial court’s judgment, the 14th Court of Appeals

Ian P. Faria is a partner in Bradley’s Construction and Government
Contracts Practice Group and serves as the firm’s office managing
partner for the Texas offices. Mr. Faria served as lead trial counsel and
appellate counsel, along with Bradley partner Jon Paul Hoelscher, for MHI
Partnership, Ltd. He can be reached at ifaria@bradley.com.

in Houston remanded the case back to the trial court to refund the
excess on a pro-rata basis. The appellate court noted that under
the trial court’s judgment, property owners who never paid any
amount into the district would be paid excess funds. It stated,
“Paying money from the excess-assessment fund to a property
owner who did not make any special assessment payments is not a
‘refund.’ It is a windfall.”
The appellate court also stated that although the developers in the
master planned community may have received full reimbursement
for infrastructure costs, they still had interest in the excess
assessment funds to the extent they paid levied assessments as
owners of property within the district.
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HOMEPAC

Gene Lantrip,
HOMEPAC Board of Trustees Chair

Funfilled FUNdango!

T

he fifth Annual HOMEPAC FUN-

Some would say this event is FUN with a

dango is in the books. This year’s

purpose as it benefits an important cause,

western themed event was host-

HOMEPAC – the political action commit-

ed at the Hilton Anatole in Dallas

tee of Texas Association of Builders. It’s

during the week of the Sunbelt Builders

important that HOMEPAC is well-funded

Show™ in August with 300 people attend-

for the upcoming campaign season. Your

ing. It was a great family friendly event.

contribution to HOMEPAC gives TAB the

Statewide Washers Championship Results
1st

ability to support pro-housing candidates
This event kicked off the week’s festivities

running for office.

for the Sunbelt Builders Show™. This year’s
event was filled with networking among

This year’s event hosted both the 2018

members and sponsors, the fish tacos were

Statewide Washers Tournament with 17

the talk of the event, and the cold beer and

competing teams from across Texas who

watermelon bar were great refreshments to

had won their local competition, as well as

beat the Texas summer heat!

the Buy-In tournament which had 26 teams

2nd

competing for bragging rights. The competition was stiff for both tournaments.
Permian Basin Builders Association members Courtney Black and Amy Crawford
became the first female duo to win the
Statewide Washers Championship. They
took home matching belt buckles and the
traveling championship trophy, provided
by the tournament sponsor TrusJoist by
Weyerhaeuser, that will be proudly dis-
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3rd

HOMEPAC

played for the next year at the Permian

Chris Urbanus of Burgess Construction

Basin Builders Association.

Consultants, Inc.

Statewide Washers Championship Results

Buy-In Washers Tournament Results

1st place: Courtney Black and Amy

1st place: Russell Burgess and Chris

Crawford of the Permian Basin Builders
Association
2nd place: Dennis McMillian and Travis
McMillian, Greater Brazos Valley Builders
Association

Urbanus, Dallas Builders Association
2nd place: Will Grey and Frank Murphy,
Dallas Builders Association
3rd place: Adrian Balderas and Brady Wetz,
HBA of San Angelo

3rd place: Jamie Crow and Chad Handson,
Heart of Texas Builders Association

Thank you to everyone who attended the
FUNdango. We look forward to next year’s

The Buy-In Washers Tournament was a

tournaments.

heated competition with the previous
year’s winning team competing to retain

To donate to HOMEPAC, please visit

their title. However, a pair of newcomers

www.TexasBuilders.org.

took the competition, Russell Burgess and

Please see page 38 for sponsor list.

Buy-In Washers Tournament Results
1st

2nd

3rd

TexasBuilders.org
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A Jobsite Safety Plan is not an Option –
It’s the Law
Ron Rohrbacher, Chairman, Codes & Standards Committee

A

n

estimated

million

Dallas. In just a few months, TAB’s Model

basic information such as your company

Americans are employed in

Construction Safety Program and Jobsite

name and address.

the construction industry,

Safety Standards Package© (Model Safety

only 29 pages long and is very easy to use

half

Plan) was made available to TAB members.

and modify so that it is specific to your

of

1.6

which

work

in

residential construction. Each year, roughly

The model plan is

company. It also includes several addenda

38,000 construction injuries are reported,

Since 2012, when TAB introduced the

that will be helpful as you use the Model

with some 21,000 involving days away

OSHA-approved

Safety Plan to make it jobsite specific for

from work. Many Occupational Safety and

the Administration has added several

Health Administration (OSHA) standards

regulations

apply to residential construction for the

residential construction industry, including

Additionally, you will have access to a User

prevention of possible fatalities.

new rules for helping to ensure safety in

Guide with helpful information on sharing

that

Model
greatly

Safety
impact

Plan,

your company.

the

confined spaces and for those who work

the plan with your employees, and it

When the revised rules for fall protection

with or around materials that contain

highlights important OSHA regulations.

were issued by OSHA in 2012, the Texas

respirable crystalline silica. Because of the

TAB has also produced a new instructional

Association

acted

importance of providing our members with

webinar on OSHA regulations and using

immediately

of
to

Builders
assist

(TAB)

members

the best possible products and services, the

the Model Safety Plan. Once you have

regarding the new rules and general OSHA

its

Model Safety Plan has been substantially

completed the webinar, you will be

safety requirements, and an OSHA Task

revised,

provided with information on how to

Force was established to craft a Model

instructional webinar is completely new.

and

the

accompanying

Safety Plan. The Task Force used input from

receive a new Certificate of Completion
that states that you have completed the

construction safety experts, production

The new Model Safety Plan is available

training webinar that provided you with

and custom builders, remodelers, attorneys

for purchase online at TexasBuilders.

detailed information on developing your

who specialize in OSHA issues, and worked

org. The actual plan is a Microsoft Word

company’s safety plan using TAB’s OSHA-

with OSHA Region 6, headquartered in

document in which you simply fill in some

reviewed Model Safety Plan. This certificate

TexasBuilders.org
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should be included in your company’s

a guarantee against OSHA inspections or

take the first step to mitigate injuries

plan. You will have unlimited access to the

cited violations.

on your jobsites by purchasing the new

webinar and may request a Certificate of

Model Construction Safety Program and

Completion for each of your employees

It’s important to note that your compa-

Jobsite Safety Standards Package© Version

who complete the training webinar.

ny’s actual safety manual is only the first

4.0 from TAB at TexasBuilders.org.

step in establishing a safety program. In
If you are subjected to an OSHA inspection,

order for it to be a success, the plan must

Jobsite

a complete and up-to-date safety plan will

be supported by all levels of manage-

Ladders, scaffolds, tools, electrical cords,

show that you are making a good-faith

ment. Unless your company’s safety plan

hard hats, guardrails, and many more

effort to comply with the Administration’s

is implemented and kept up-to-date with,

common items are covered in a good

rules and regulations with regard to

for example, documentation regarding

safety program. TAB’s Model Safety Plan

residential construction. By providing you

employee safety trainings, your safety plan

has done much of the work for you. Start

with a new safety plan that can be modified

is incomplete and may not serve your com-

today. Create a plan and make safety a

to be specific to your company, the User

pany well if you are inspected by OSHA.

priority within your company. The life

cannot

be

ignored.

saved may be your own.

Guide and the educational webinar, TAB is
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safety

making every effort to help you develop

Construction is a dangerous industry and,

and implement a quality safety program

unfortunately, people can get seriously

specific to your company. It should be

hurt on these jobsites. If your company

noted, however, that any safety plan is not

does not have an active safety program,
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Ron Rohrbacher is the volunteer chairman
of TAB’s Codes & Standards Committee.
He is Vice President of Construction for
Houston-based Perry Homes.
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The Front Door for Natural Gas Energy Options:
An Interview with John Duease
Jessica Hovel

J

ohn Duease has been working with
home building associations for the
better part of 25 years with no sign
of slowing down. Originally from
Mississippi, John was transferred to Texas
by Atmos Energy to continue his work as
an account manager for the area. Even
though he still holds the same title as he
did in Mississippi, the day to day work was
vastly different from what he currently has
here in Texas. Back there, John was used
to being a builder advocate to influence
the small amount of growth that was
going on. Now here, he says with a laugh,
“it’s a much bigger scale for growth and
development here in Texas.”
John works for the Mid-Tex division of the
company, which includes the Dallas-Fort
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Worth area, Round Rock, and Abilene, as
the “front door” for developers looking for
energy options for their new subdivisions,
commercial projects, or the latest trend
in the DFW metroplex, a mixed used area.
Developers come to John asking him
what they can do to get Atmos Energy in
their developments if it’s available. From
there, John negotiates with them to figure out the best way to bring natural gas
to their development.
Collin County has some of the highest development growth rates in the state which
has both advantages and disadvantages
for John. While there’s a lot of open land
and development opportunity, there also
isn’t piping in the ground for distribution
of the natural gas into homes and busi-
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nesses. Most of John’s day consists of looking at new developments and what could
be done to serve the growth of the area.
“Predominately what I’m doing on a daily basis is figuring out where we need to
go, what groups do I need to gather internally to figure out how to get pipe there
to service all this growth. It’s all strategic
planning really.”
Strategic planning for those areas is the
best and most challenging part of John’s
job. For John, the bottom line is working
to be better than the competition, from
finding ways to get ahead, to how they
can better benefit their customers. The
biggest question on John’s mind when
he looks at these new developments, or
potential development lots, is how he can

Member Profile

with the developers on the front end who
are getting the lots ready for the builders to
purchase and build on. Builders know they
can call John to get any problem they may
run into solved, and that John will provide
them with any assistance they need.
John enjoys working with the home building industry because of the visibility it
offers for him to advocate natural gas in
the industry. The industry has provided
him with numerous outlets to tell the natural gas story to builders and developers,
something that has become a passion for
him over the years.

“I’m a genuine person, and builders and developers know that. I’m
not going to beat around the bush; I’m going to shoot straight and
tell them what they need and what I’m going to do to help them.”

lay the groundwork there before the competition and make those homes and businesses Atmos Energy customers.
With the builders and developers, John
makes sure to listen to their concerns
and needs, understand the needs, service
them to the best of his ability, and leave
them with a tip or point them towards the
direction to help move the service line
faster. “Regardless of who they are, I’m listening to their needs and acting on them.
At the very least, I do my best to offer
them additional assistance or get them to
another person that can better help them.”
John does take each development personally and wants to build that relationship
and trust by being genuinely interested in
trying to help builders and developers the
best way he can.

“I’m a genuine person, and builders and
developers know that. I’m not going to
beat around the bush; I’m going to shoot
straight and tell them what they need and
what I’m going to do to help them.”
What John hears from the builders and developers about what he and Atmos do over
and above the competition is that they do
what they say they will do, in the time they
say it will be done, and above all, take care of
them. John does his best to ensure that Atmos does their job in a timely matter so developers can clear the lots, builders can get
the homes built, and the homes are ready to
sell on time. “They prefer to use us because
they know we will take care of them.”
Through TAB and the local HBAs, John gets
to have a lot of interactions with builders
and developers. Day to day he’s engaged

“My grandfather retired with Mississippi
Valley Gas, which would become Atmos
Mississippi, after 42 years of service. He
worked as a meter reader all the way up
to a marketing representative, so I grew
up knowing what the blue flame was and
why a home should run on natural gas. My
grandfather had a long talk with me one
day about going into the gas industry and
I listened to him. I was hired into the position that he left where I worked in his former office, which was a surreal moment for
me personally. He was my real influence for
finding my passion for this industry.”
Another thing of interest in John’s gas
industry career is that for approximately
eight years, he worked as a sales manager
for a family-run copper gas lantern
manufacturer, Legendary Lighting/Copper
Sculptures, that Atmos once owned a
portion of and was one of John’s customers.
John credits his time there as one of the
catalysts for him becoming more active in
the home builders association.
Particularly with regard to TAB, John has
thoroughly enjoyed networking, serving
on committees, and being allowed a
platform to show the home building
industry how the natural gas family is
dedicated to them. Atmos Energy is part

TexasBuilders.org
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TEXAS BUILDER
NOW AVAILABLE

Mid-Tex and West Texas
Divisions - 2017
Customers (meters): 1,923,000
Communities Served: 630
Miles of Pipeline: 40,000
Employees: 2,000
Community Service Hours: 14,156

Atmos Energy Enterprise 2017
Customers (meters): 3,200,000
Communities Served: 1,440
Miles of Pipeline:  76,384
Employees:  4,565
Community Service Hours: 33,172

of the group Natural Gas Utilities of Texas
where they have partnered with Center
Point Energy and Texas Gas Service to go
to work alongside TAB and participate
in their many events. “I genuinely take
pride that we can show that level of
commitment to builders and developers.
We are here to serve them.”
John has been a member of TAB and
the Dallas BA since 2014, but he will say
that he has been a member of the home
building industry for a lot longer than that.
“Originally when I lived in Mississippi and
was working for Atmos there, I had already
been a member of a home builders
association since 1993. By the time I left,
I had already been working hand in hand
with the home building industry for the
better part of 20 years.”
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By holding a membership with TAB, John
feels like he has gained an insight into
the building industry, getting to know
the professional network, and gaining
the visibility for himself where builders
can feel comfortable to reach out to him
as a resource. “I get some personal satisfaction from knowing that home builders,
developers, and even TAB associates can
come to me with questions by knowing
who I am and that they can trust me. That
tells me I’m doing my job and TAB is helping me reach a wider audience. It’s really
an indispensable resource in that aspect.”
Overall, John feels TAB is an invaluable
tool for visibility and networking for
industry companies. Beyond the sheer
exposure from directories, meetings,
and other events, members are with an
association that is directly influencing
their industry, especially when it comes
to the political side of business. “The
political side of things that TAB works
for the industry as advocates in Austin
and NAHB in DC is immeasurable to the
industry as a whole. If you’re a builder,
developer, or even an associate member
like myself, why wouldn’t you want to be
supporting a group that is working that
hard to support you?”
He further explains, “I’ll be honest, I have
thoroughly enjoyed being a part of TAB;
you cannot ask for a better staff in Austin.
They genuinely care about their members.
You can’t ask for better than that.”
At the end of the day, John couldn’t be
happier where he’s ended up at this point
in his career. “The building industry is an
exciting industry to be in. Making the
move from Mississippi to Texas has been
really great. There is so much going on in
Texas, and I’m in an industry where I can
follow it and be in the middle of it, which
is just exciting for me.”
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Texas Association of Builders Adds 1000+ New Members
Among the standouts:

of Home Builders. There are so many

• The West Texas HBA recruited the most

resources on the state and national levels

new members with 140 joining the fold.

you should utilize, such as discounts

• The Deep East Texas Association

and savings opportunities offered by

of Builders scored the largest

many top companies. See below to get

percentage increase, growing their

additional information about Member

membership by an eye-popping

Discounts from TAB and NAHB.

87 percent.
• At the El Paso Association of Builders,

“I am extremely proud of the efforts of all

the membership rolls increased from

our Builder and Associate members here in

148 to 257 after a boisterous two days

Texas during the spring recruitment drive,”

of recruiting.

said TAB President T. Justin MacDonald.

Here’s a big thank you to the HBAs that

"But it won’t stop here. I challenge every

After months of preparation, training

participated in the Oliver Group Drive

state to meet or exceed these goals.

and planning, the Texas Association of

and training sessions. Also without the

We all have a story to tell about how

Builders (TAB) membership drive was

local leadership, volunteers who served

our

a huge success! TAB added more than

on teams and our great HBA staffs this

our business—whether it’s from the

1,000 new members, a 17 percent growth

wouldn’t have been successful. Thank you!

networking and leads, the education

from 2017, thanks to the hard work of the

membership

has

strengthened

or the advocacy. We need to tell those

20 local home builders associations (HBA)

Being a member of your local HBA means

stories—because when we acquire more

that participated in the DIRECTDrive

you’re now a part of the Texas Association

members of this great industry, we can

membership campaign.

of Builders and the National Association

accomplish even more.”

Introducing the NEW Texas Association of Builders Model Construction Safety Program &
Jobsite Safety Standards Package© (Model Safety Plan) Version 4.0
TAB's new, substantially updated Model
Safety Plan package includes the addition
of recent OSHA requirements regarding
Permit Required Confined Spaces and
the new Crystalline Silica Standards. TAB
continues to work with OSHA Region
6 to ensure that the Model Safety Plan
incorporates accepted best practices
that, when utilized correctly, should result
in a safer and more productive work
environment. Serious OSHA violations
range from $12,934 per violation to
$129,336 per willful or repeated violations.
A company safety plan is required by law,
and in the event of an OSHA inspection,
you don’t want to be without one. The

NEW Texas Association of Builders Model
Construction Safety Program & Jobsite
Safety Standards Package© Version 4.0 is
available to TAB members* for only $299.99
(plus sales tax). You will receive:
• TAB’s Model Construction Safety
Program & Jobsite Safety Standards
Package© that includes a User Guide
and the Model Safety Plan.
• Access to a new webinar that will train
you and your employees on the use of
the Model Safety Plan.
• Upon completion of the webinar, a
Certificate of Completion stating that
you have completed the webinar

that provided you with detailed
information on developing your
company’s safety plan using TAB’s
OSHA-reviewed Model Safety Plan.
Please watch to the end of the
webinar for instructions on obtaining
your certificate.
*The non-member price is $699.99 (plus tax)
Access to the previous version of the
Model Safety Plan no longer. To purchase
the NEW online Model Safety Plan Version
4.0, please visit TexasBuilders.org.

TexasBuilders.org
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Texas Association of Builders Wins
Award for Best Communications/
Best PR Program Conducted
The Texas Association of Builders (TAB)
was recognized for its outstanding
Communications/PR Program with an
Award of Excellence from the Executive
Officers Council (EOC) of the National
Association of Home Builders (NAHB).
“The Association Excellence Awards
recognize the outstanding effort,
commitment and achievement an
executive officer and an association’s
membership have made,” said Eric Person,
EOC President and Chief Executive Officer
of the Home Builders & Remodelers

Association of Central Connecticut.
“These awards demonstrate the best of
the best! These awards showcase the
innovative programs and resources that
local home builders associations across
the country are developing for their
members. In most cases, these programs
are only available to members of the local
home builders association.”

of state and local home builders
associations and executive officers in
the field of association management.
EOC membership is comprised of the
staff executives who direct more than
700 NAHB-affiliated state and local
home builders associations representing
more than 140,000 home builders in
communities across the United States.

On August 25, 2017, Hurricane Harvey hit
coastal Texas, leaving an estimated $150
billion of devastation. 26 Texas counties
with a combined population of more than
7,817,793 were damaged or destroyed.
An additional 31 counties were declared
disaster areas by the Governor. Despite
limited resources, TAB provided residents
and officials in the affected areas with
information on the rebuilding process
through local HBAs, via email, the TAB
website and directly into the hands of
affected residents at town hall meetings.
TAB was able to immediately help
residents begin to understand and help
them navigate the rebuilding process.
TAB’s valuable expertise helps educate
our elected officials on the housing and
land development industry, and work
with them toward reasonable legislative
reforms and a plan should we face
another disaster.

Scott Norman, executive director of
the Texas Association of Builders said,
“Beginning with Hurricane Ike in 2008 and
following the fertilizer plant explosion in
West, Texas in 2012, the Texas Association
of Builders has been prepared with
information and expertise to help those
affected in navigating the various federal
and state agencies that are mobilized
following a disaster. Most importantly,
we were able through print, website
and PSAs to get the word out to the
affected citizens the importance of hiring
reputable contractors. I could not be more
proud of the efforts of our members and
local home builders associations from
across the state who provided truckloads
of essentials, building materials, and
their time to help total strangers along
the devastated Texas coast. The home
building community stepped up – and
continues to work – to ensure that the
rebuilding process results in safe, quality
homes for the residents of our state.”

The Association Excellence Awards is an
annual program designed to recognize
the
outstanding
accomplishments

U.S. Army Major
Eric King Surprised with
Mortgage-Free Home

Representatives of Operation FINALLY HOME, Winston Custom Homes, the Dallas Builders Association,
NEC Corporation of America and the City of Irving join U.S. Army Major Eric King and his family to break
ground at the site of his future home.
46
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U.S. Army Major Eric King and his
family learned July 16 at a surprise
groundbreaking ceremony that they will
soon receive a mortgage-free custom
home. Operation FINALLY HOME, along
with Winston Custom Homes, the Dallas
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Dallas Builders Association to Build Veteran Training Home for Patriot PAWS
A groundbreaking ceremony was held
July 20 to commence the Dallas Builders
Association’s project to build a guest/
training home for Patriot PAWS, that will
stand as a beacon of hope in the City
of Rockwall.
Patriot PAWS trains and provides service
dogs at no cost to disabled veterans
and others with mobile disabilities. They
achieve this by partnering with local,
state and national organizations such as
the Dallas Builders Association.

commended the Dallas BA for generously
partnering with the organization. Mayor
Jim Pruitt addressed the crowd and
thanked all involved in the build. He
stated how proud Rockwall is to have
such a great organization such as Patriot
PAWS based in the community. Mayor
Pruitt expressed his gratitude to have
a great working relationship with the
Dallas BA and thanked them for their
investment in the City.
Builder captains Mike Mishler of Mishler
Builders and Donnie Evans of Altura

Homes provided the details of the project
and explained what material and labor
donations are still needed.
To date Patriot PAWS has placed 187
dogs and currently has 92 veterans on a
waiting list. They receive approximately
400 requests for dogs each month. There
are approximately 187,235 veterans in
north Texas alone. The work Patriot PAWS
is doing is greatly needed and greatly
valued. For this reason the Dallas BA feels
honored to partner with them and provide
a home which will benefit so many.

The Dallas BA’s partnership objective is
to build a 2-bedroom, 2-bathroom suite
style home in Rockwall on the lot next to
the Patriot PAWS facility.
The home will be ADA compliant with an
open kitchen and living room concept
and will serve as a place for veterans to
stay as they become acquainted with their
new best friend and for those who need a
refresher training on handling skills. Patriot
PAWS will also be offering this as a place to
stay for any veteran who might need some
time away or to meet with other veterans
and play cards, watch sports and relax
away from the demands of the world.
At the ceremony, State Representative
Justin Holland thanked Patriot PAWS
for the outstanding work they do and

Jazz, the Patriot PAWS pup, lends support as groundbreaking ceremonies officially launch the beginning of a 2-bedroom, 2-bath ADA compliant home that will serve as a place for veterans to stay as they
become acquainted with their new service dogs.

Builders Association, NEC Corporation
of America, the City of Irving and several
other supporters congregated at the new
home site in Irving. “Major King and his
family have given so much to protect the
American dream and we are honored to
give him the dream of home ownership,”
said Dallas BA Executive Officer Phil Crone.

experiences. His combat injuries include
a spine injury with accompanying nerve
damage to both legs. King received
many commendations, including the
Afghanistan Campaign Medal, Iraq
Campaign Medal, Combat Infantryman’s
Badge, Two Bronze Star Medals and
many more.

King suffers with PTSD, Traumatic Brain
Injury and a seizure disorder, which are
all constant reminders of his combat

King medically retired in 2016 after
serving 13 years in the Army. He is
focusing on getting healthy and plans to

give back and help veterans reclaim their
lives. He would like to be a spokesperson
and motivational speaker so he can
share his story and experiences and help
veterans such as himself who are fighting
for a better tomorrow.
He is the father of a daughter and two
sons, ranging from ages 8 to 18, and
looks forward to watching them grow
and develop into adults.

TexasBuilders.org
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Texas Builders Foundation Scholarship Recipients Announced
The Texas Builders Foundation is proud
to announce the recipients of its fall
2018 scholarship awards. 21 outstanding
students were selected to receive the
Texas Builders Foundation Scholarships.
“We were very impressed with the quality
and diversity of this year’s applicants. These
individuals are to be commended for their
academic achievements, extracurricular
activities, work ethic and leadership
potential,”said Michael Biggerstaff, chairman
of the Texas Builders Foundation Board
of Trustees and president of Biggerstaff
Homes, Inc. “We – the Foundation’s
Trustees and its supporters – are dedicated
to helping young people achieve a
certification or degree in a construction
related field, to providing opportunities
for employment as building industry
professionals, and to helping Texans
achieve the dream of homeownership. The
Foundation is committed to opening these
doors across our state.”
The 21 scholarship recipients—
a record number—for the fall 2018
semester are:
• Jonathan Alvarez, Sulphur Springs,
Texas A&M University
• Armando Avelar, Azle,
Tarrant County College
• Michael Bonugli, Wimberley,
Texas State Technical College-Waco
• Rebecca Cantu, La Feria, Texas State
Technical College-Harlingen
• Joshua Covarrubias, Saginaw,
Tarrant County College
• Tyler Emo, Wylie,
Texas A&M University
• Emily “Kate” Gause, Helotes,
Texas A&M University
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• Michael Good, San Antonio,
St. Philip’s College
• Dawson Helms, Maud,
Texarkana College
• Kaleb Henning, Refugio,
Texas State University
• Bryan Hurtado, Yoakum,
Blinn College-Bryan
• Jose Ipina, Laredo,
Laredo Community College
• Shannon Kay, Robinson,
Texas Tech University
• Abbigail McNiel, Jarrell,
Texas State University
• Manuel Melgar, Fort Worth,
University of Texas at Arlington
• Wyatt Pahl, College Station,
Texas A&M University
• Ricardo Perez, Alvarado,
Tarrant County College
• Ricardo Rios, Laredo,
Laredo Community College
• Kobie Stephens, Montgomery,
Lone Star College
• Edward Valencia, Hereford,
Amarillo College
• McKinnon White, Longview,
University of Texas at Tyler
“On behalf of the Trustees, I want to thank
the building community in Texas for its
support of the Texas Builders Foundation
and for the financial commitment that our
industry is making in our future. It is an
honor to help these young people realize
their dream of a higher education, and we
look forward to following their academic
careers as they work toward entering the
construction industry,” said Biggerstaff.
For more info or to make a donation
visit TexasBuildersFoundation.org.
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Casa Über Alles Auction Raised
Record $70K for Building Trades
The Hill Country Builders Association
Wine Country Division auctioned off its
student-built tiny house at Fredericksburg
High School on May 15th, raising a record
$70,000 for its building trades program.
Funds raised go towards the build out of
Casa Über Alles III whose groundbreaking
was held on August 20 at the high school.

HCBA Awards $3K in Building
Trades Student Scholarships
Dwight Batch, Hill Country BA Highland
Lakes Division Building Trades Director,
and Jen Rome, HCBA Executive Director,
awarded $1,000 scholarships to three
graduating seniors at the 2018 Burnet
High School Scholarship Night. The annual
HCBA Highland Lakes Golf Tournament
raises funds that help enable students to
pursue careers in the building trades.
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GHBA Recognized at HBI Acres Homes Program Ribbon Cutting In Houston
Business Opportunity, Carlecia Wright.
Both began coordination with HBI.
Thanks to the resources provided by
the Complete Communities Initiative,
including available warehouse space and a
pipeline of prospective students, Norbord
selected Houston to be a recipient of their
funding.

Front Center: GHBA Executive Director Casey Morgan and Houston’s Mayor Sylvester Turner

On June 28th, Greater Houston Builders
Association CEO Casey Morgan and GHBA
President Don Klein joined City of Houston
Mayor Sylvester Turner, Home Builder
Institute (HBI) President and CEO John
Courson, and Norbord President and CEO
Peter Wijnbergen in a press conference
and ribbon cutting for the HBI Acres
Homes Program Launch.

was interested in dedicating half of the
funding, $500,000, in Texas.

HBI is an affiliate of the National Association
of Home Builders (NAHB) and facilitates
trades training classrooms across the
country. As NAHB’s education arm, HBI
is a national leader for career training in
the building industry through their preapprenticeship programs, job placement
services and certification curricula.

“Our industry was already experiencing
a labor shortage, but Hurricane Harvey
exacerbated the shortage. Additionally,
trades training has always been a priority
for the GHBA, but the importance of trades
education has become crystalized for the
GHBA since Harvey. It made perfect sense for
HBI to locate a Norbord-funded carpentry
classroom in Houston,” said Morgan.

HBI often partners with other stakeholders in
the industry, and following Hurricanes Harvey
and Irma, was contacted by Norbord Inc., an
international producer of wood-based panels
and headquartered in Toronto Canada in
order to help with recovery efforts in Texas
and Florida. Specifically, Norbord reached
out to HBI because they were interested
in committing one million dollars to
construction-related education in both states.
In October of last year, HBI contacted
the GHBA and shared that Norbord

GHBA CEO Casey Morgan immediately
made a concerted effort to convince
HBI and Norbord to partner with the
City of Houston so that the funding may
be directed locally in the aftermath of
Hurricane Harvey.

On a parallel track, Mayor Turner had
recently announced an initiative called,
Complete Communities. The initiative
focuses economic revitalization and
investment efforts in five different Houston
neighborhoods. One component of these
efforts is workforce development.
Familiar with the initiative, Morgan
connected HBI CEO John Courson with
City of Houston Chief Development Officer
Andy Icken and the Mayor’s Director of

The process that followed was very much
a collaboration. The City of Houston
identified available classroom space in one
of the Mayor’s Complete Communities,
Acres Homes. The Texas Workforce
Commission partnered with the City in
order to enroll students, ages 18 to 24, in
the classes. HBI facilitated the curriculum
as well as hired two instructors, and the
GHBA, along with the Chesmar Foundation,
provided funding for classroom materials.
Most importantly, none of these efforts
would have come to fruition without the
generous contribution from Norbord.
All parties involved demonstrated great
teamwork!
Classes in the Acres Homes site began on
June 18th with 14 students enrolled. The
program includes two 12-week carpentry
classes, and upon completion of the
curriculum, students will be prepared for
jobs in sheet rocking, framing, painting
and roofing.
“The Chesmar Foundation was proud to
financially support this program, but we
are even more proud to support students
learning the trades of our industry because
it is incredibly important that we foster
educational growth in the construction
industry.”
Moving forward, the GHBA hopes to
continue its partnership with the City
of Houston, HBI and Norbord so that
more classrooms can be supported and
facilitated across the City.
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New ThermaPlus Steel Doors
with Thermal Break

GlassCraft Door Company introduces new designs and more premium features for its Buffalo Forge
ThermaPlus® steel doors, winner of of the 2017 Crystal Achievement Award for Most Innovative Door.
ThermaPlus is a groundbreaking steel door product that offers thermal break and energy efficiency
without the add-on cost. All ThermaPlus steel entry doors prevent heat and cold transfer from the
exterior to interior with its innovative door construction, are field-trimmable for an exact fit, and costs
40% less than other premium steel doors. ThermaPlus utilizes an 18 gauge steel which is 270% thicker
than the usual 24 or 26 gauge steel doors. ThermaPlus doors also feature reinforced composite edges
that are resistant to rotting and moisture. Now available in Arch Lite double door styles and a wide
range of designs in Continental, SDL, GBG (grille-between-glass), and Decorative glass options. There
are also more Wrought Iron and Contemporary designs to choose from. Unlike other steel doors with
stamped door panels, ThermaPlus features an authentic raised moulding around the door panels.
ThermaPlus doors are also windstorm approved with +80.20/-80.20 DP ratings.
Email marketing@glasscraft.com for details or visit www.glasscraft.com

Advertorial

Acme Brick Company Earns
Nationally Acclaimed “Partners of
Choice Award” From David Weekley
Homes For Seventh Consecutive Year.

Shown with Acme Brick’s Partner of Choice award are: (l. to r.) Bill Justus, Vice President of
supply chain services for Weekley Homes, Tom Jeter, North Texas Region Sales Manager for
Acme, Jeremy Emler, Houston Sales Representative for Acme and David Weekley.
Acme Brick Company is one of only seven companies nationwide that have received David
Weekley Homes’ highly coveted 2017 “Partners of Choice Award” with an “A” ranking in
Quality. This is the seventh consecutive year that Acme has been chosen a “Partner of Choice”
one of only three in this group of national companies to have done so.
David Weekley Homes, the largest, privately-held home builder in America,
implemented its comprehensive supplier evaluation system and its measurement
for world-class excellence, the “Partners of Choice Award” in 2004. The unique
evaluation platform is based on input from nearly one-thousand David Weekley
team members evaluating 200 suppliers. It allows David Weekley Homes to analyze
supplier performance in diverse industries, provide feedback to these suppliers, and
recognize those truly outstanding achievers.
Bill Justus, VP of Supply Chain Services for David Weekley Homes, implemented the
industry-leading evaluation method in order to reduce channel costs, improve service, and
provide the highest degree of homeowner satisfaction.
Weekley’s commitment to quality has also enabled them to be recognized twelve times as
one of Fortune Magazine’s 100 Best Companies to Work For. No other homebuilder in
America has made this list more than twice.
Commenting on Acme’s performance Weekley’s Bill Justus said, “Acme achieved a 9.65
rating out of 10 from approximately 1,000 rating opportunites. This is outstanding work,
especially when you consider that in some markets they do not sell to us direct, but
through a network of down-stream channel partners. Their active management of the
entire supply chain enabled our friends at Acme to achieve world-class performance.”
Stan McCarthy Acme’s Senior Vice President of Sales said, "This award has a great deal of
significance since we are measured with over 200 national companies, most of whom are
household names. Of those only two companies in addition to Acme Brick have won this
award seven consecutive years! Acme Brick and David Weekley Homes have been great
partners since 1976."
Acme Brick Company, founded in 1891, is the nation’s largest brickmaker. Acme owns 17
brick plants and has 69 company-owned sales offices across 14 states, plus a nationwide
network of independent distributors. The company celebrated its 127th birthday on April
17, 2018. www.brick.com.
About David Weekley Homes
David Weekley Homes, founded in 1976, is headquartered in Houston and operates in 22
cities across the United States. David Weekley Homes was the first builder in the United
States to be awarded the Triple Crown of American Home Building, an honor which
includes “America’s Best Builder,” “National Housing Quality Award” and “National
Builder of the Year.” Weekley has also appeared 12 times on FORTUNE magazine’s “100
Best Companies to Work For®” list. Since inception, David Weekley Homes has closed
more than 80,000 homes. For more information about David Weekley Homes, visit www.
davidweekleyhomes.com
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