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President’s Commentary

Shaking Up 2017 Sunbelt Builders Show™
Texas Residential Construction Contracts
seminar. This is our chance to learn about
revisions to the contracts package and to talk
with two of the attorneys who have been
instrumental in the writing and updating
of these form contracts following the 85th
Legislative Session.
Additionally, we’ll be bookending the Show
with the HOMEPAC FUNdango on August 1st
and the ever popular Star Awards Reception
& Presentations on August 3rd. And, as

By Rick McGuire

F

or the first time since 2002, Dallas will host
the Sunbelt Builders Show™. We are anxious
to be returning to Dallas and thrilled that
the Show will continue its strong reputation
of being held at a family-friendly resort hotel. This
year’s trade show and conference is set for August
2–3 inside the Hilton Anatole.
The Sunbelt Committee Co-Chairs Tiffany Acree,
Donnie Evans and Phil Crone, Dallas Builders
Association Executive Officer, along with the
Texas Association of Builders staff, have secured
two outstanding speakers in Dallas Cowboy
Darren Woodson and ABC TV’s 'Shark Tank' winner
Nate Holzapfel. Woodson will welcome us to the
2017 Show as our opening keynote speaker on
Wednesday, while Holzapfel will motivate and
energize us Thursday morning.
The committee has made it a priority to provide
a content-rich experience in an action-packed
schedule. Don’t worry – after each morning’s
keynote we’ll have plenty of time to walk the trade
show floor and check out all the exhibitor booths.
In fact, the majority of events and education
sessions will be held on or near the Show floor so
we can make the most of our time.
Highlights include everything from interesting
topics such as “The Empowered Client” hosted by
HOUZZ and “Fickle Features and Finishes: Emerging
Trends in Color and Design” by Elizabeth Falconer,
Position by Design. I also expect one of the most
popular education sessions to be TAB’s 2017-19

always, we’ll be conducting our TAB Summer
Committee and Board of Directors meetings
that week.
The opportunities to network at Sunbelt
2017 are boundless. Events will focus on
giving us the chance to make the most
of face time with our peers. The beautiful
common area in the Anatole provides many
places to conduct casual business meetings
or informal get-togethers.
The Anatole is one of the most beautiful fivestar resort hotels in Dallas. If you’ve never had
the opportunity to see the Anatole, I have
to tell you that this place will amaze you the
moment you walk in the door. In addition to its
many amenities, it’s also home to a 1,000 piece,
one of a kind, art gallery and a seven-acre
pool complex. The JadeWaters Pool Complex
opened a year ago and includes swim-up bars,
a lazy river, cabanas and two 180-foot slides.
I strongly encourage you to take advantage
of extremely discounted room rates currently
being offered for Sunbelt attendees. I’ve
already booked mine – have you? Room rates
for the Show are $195 and that price includes

2017 TAB Senior Officers
President
Rick McGuire, McGuire Builders, Inc.
Lubbock, Texas
First Vice President
Justin MacDonald, MacDonald Companies
Kerrville, Texas
Vice President/Secretary
Robert Wood, Custom Homes by Robert Wood
Lubbock, Texas
Treasurer
Sue Ann Pinger, Pinger and Company, LLC
Austin, Texas
Immediate Past President
Tim Jackson, Tim Jackson Custom Homes, Inc.
Fairview, Texas

the resort fee and covers self-parking. But
discounted rooms are limited, so make
your reservations now by going online to
SunbeltBuildersShow.com. Plan your ministaycation now!
Outside of the Anatole, you’re just minutes
from downtown Dallas and only blocks
from the inspiring Dallas Design District and
Dallas Market Center. With plenty of selfparking for hotel guests, it’s an easy place
for day trippers to combine business and
pleasure. This is the perfect setting to learn
and become inspired by new ideas and the
latest building products and services.
I encourage each of you to study the Sunbelt
Builders Show™ Event Guide that’s included
in this issue of Texas Builder. Remember to
register for the Show and secure your hotel
room before the early July deadlines.

Sunbelt 17-Year History
2017 – Dallas (Anatole)
2016 – Grapevine (Gaylord Texan)
2015 – Grapevine (Gaylord Texan)
2014 – San Antonio (JW Marriott)
2013 – San Antonio (JW Marriott)
2012 – Austin (Austin Convention Center)
2011 – Austin (Austin Convention Center)
2010 – Grapevine (Gaylord Texan)
2009 – Grapevine (Gaylord Texan)

2008 – Grapevine (Gaylord Texan)
2007 – Grapevine (Gaylord Texan)
2006 – Grapevine (Gaylord Texan)
2005 – Grapevine (Gaylord Texan)
2004 – Grapevine (Gaylord Texan)
2003 – Dallas (Dallas Convention Center)
2002 – Dallas (Dallas Convention Center)
2001 – San Antonio (San Antonio Convention Center)

TexasBuilders.org
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Executive Director’s Message

At the Halfway Mark,
It’s Been a Busy and Productive 2017
evening, we will meet on the lawn of the

association brings a different perspective

Anatole for the HOMEPAC FUNdango

to the training, reduces costs, and helps

and

to encourage the spirit of competition

4

th

Annual

Statewide

Washers

Championship. The week’s activities will

among the members and HBAs.

conclude with the TAB Board of Directors
meeting on August 4th.

Not only is this two-day drive important
to grow our membership numbers and

By M. Scott Norman, Jr.

I

I am proud to announce that the Texas

strengthen our associations, but it’s a

Association of Builders was awarded

great team building experience. Friendly

a grant from the National Association

competition

of Home Builders that will be used to

other HBAs is a good way to engage every

members

and

fund a statewide membership drive. The

member, top recruiters are awarded prizes,

n just a few weeks, we will gather at the

membership drive and training will be

there will be kick-off parties, wrap-up

Hilton Anatole Dallas for TAB’s summer

held in the spring of 2018, and I want to

celebrations, hard work and a lot of fun.

meetings and the Sunbelt Builders

take this opportunity to share some of the

Show™. August 1–4 are packed full of

details of this important initiative with you.

We are excited about this opportunity
to grow our membership and trust that

networking events, committee meetings,
keynote sessions, education on the trade

Facilitated by Kate and Rob Oliver

your local association will choose to

show floor, and the opportunity to see

(“The Oliver Group”), the DIRECTDrive

participate. I hope that you will attend

first-hand the latest products and services

training day provides local HBAs with the

TAB’s Membership Committee meeting

from over 200 exhibiting companies. More

information and tools needed to complete

on August 2nd in Dallas where we will

information about the Show can be found

a successful membership drive. TAB

further discuss the drive, or you can

in the insert of this magazine, and we will

worked with The Oliver Group for the first

contact your local HBA executive officer

continue to provide you with updates on

time in 2007. Together, we recruited 2,400

for more information.

what to expect during the week via email

new members, a 21 percent statewide

and the TAB News Briefs.

increase over two days – the most

I look forward to seeing you at the Hilton

successful drive in our history.

Anatole Dallas for TAB’s summer meetings

The 85

th

and the Sunbelt Builders Show™ in

Regular Session of the Texas

Legislature adjourned sine die on May

The approximately four-hour training is

August. Please join us to participate in

29 . I want to thank the TAB membership,

the first step toward potentially exceeding

the governance of your association at

leadership, and our exceptional staff for

the most successful membership drive

the committee meetings, walk the trade

their hard work during the long days

your HBA has ever held and includes

show floor, network with other home

and nights throughout the session. I

all materials, handouts, templates and

building

encourage you to attend the Government

collateral materials necessary for the drive.

across the state, and attend special events

Relations Committee meeting on Tuesday,

We encourage HBAs that are located

including the HOMEPAC FUNdango, the

August 1st, where we will provide you

within fairly close proximity to each other

Star Awards, and the Young Professionals

with an update on the new laws that

to hold their training workshops together.

Get Together. Register for the Show

were passed (and those that did not!)

For example, the Tyler Area BA, East Texas

and purchase event tickets early at

that will affect your business. Additionally,

BA, and the HBA of Texarkana might come

SunbeltBuildersShow.com.

the September/October edition of Texas

together at ETBA in Longview for one of

Builder will provide a complete summary

the training workshops. By combining

of the 85th Texas Legislative Session. That

members from different HBAs, each local

th

10

between
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industry

professionals

from

Here’s to a great second half of the year!

On Council

Your Elected Area Leaders

T

he Area Vice Presidents (AVP) for TAB have a hefty responsibility

members from that area. The regions include West Texas, South

within the association. In fact, in the TAB bylaws there is

Texas, Southeast Texas, Northeast Texas, Central Texas, North

almost an entire page dedicated to their mission. Most of their

Texas and North Central Texas. In serving those regions, AVPs

duties revolve around membership recruitment/retention,

are authorized to install new association members within their

association communication and member participation.

respective areas, work to increase membership, serve as a conduit
for information and facilitate communications to and from the

Based upon the number of directors, TAB is organized into seven

local associations, assist in developing membership retention and

geographic regions across the state. Area Vice Presidents are

recruiting tools, and recommend qualified members to serve on

elected from each of these regions to lead and represent the

association committees, councils and task forces.

7 ELECTED
AREA VICE
PRESIDENTS
Each Area Vice President
leads and represents the
members from their region
(West Texas, South Texas,
Southeast Texas,
Northeast Texas, Central
Texas, North Texas and
North Central Texas).

12

AREA 1
Frank Murphy
Wynne Jackson, Inc.

AREA 2
Gene Lantrip
Lantrip's Custom Homes

AREA 3
Mike Dishberger
Sandcastle Homes, Inc.

Hometown — Dallas, Texas

Hometown — Abilene, Texas

Hometown — Houston, Texas

Dallas Builders Association

BA of Greater Fort Worth

Greater Brazos Valley BA

HBA of Grayson, Fannin
& Cooke Counties

Big Country HBA

Greater Houston BA

North Texas HBA

HBA of Southeast Texas

Texas Association of Builders July/Aug 2017

During the TAB winter and fall board meetings, each of these seven

Relations Committee, all governing bodies that make and

regions gathers independently to discuss pertinent association

implement TAB policies. In their role, the Area VPs effect and guide

issues. This meeting is defined in the TAB bylaws as a caucus meeting.

the direction of the association.

These caucus meetings are important conduits of information for
TAB members and serve as a place for leadership development.

In the bar below, you can see the seven gentlemen that currently
serve as your TAB AVPs and the regions that they serve. The next

At the fall board meeting in odd numbered years, these caucuses

caucus elections to fill these AVP positions will be held at the area

elect an Area Vice President to represent them and their views

caucus meetings during the TAB fall meetings at the J.W. Marriott

on the TAB Board, TAB Executive Committee and Government

Hotel in Austin on November 17, 2017.

AREA 4
Steve Louis
Bella Vista Homes

AREA 5
Adrian Balderas
A B Builders

AREA 6
Jason Carothers
Carothers Homes

AREA 7
Randy Randolph
JennRand Diversified LLC

Hometown — San Antonio, Texas

Hometown — San Angelo, Texas

Hometown — Belton, Texas

Hometown — Tatum, Texas
Deep East Texas
Association of Builders

BA of Victoria

El Paso Association of Builders

Central Texas HBA

Coastal Bend HBA

HBA of San Angelo

HBA of Greater Austin

Greater New Braunfels HBA

Permian Basin BA

Heart of Texas BA

Greater San Antonio BA

Texas Panhandle BA

Hill Country BA

Laredo BA

West Texas HBA

Temple Area BA

East Texas BA
HBA of Texarkana
Tyler Area BA

Rio Grande Valley HBA

TexasBuilders.org
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Feature

Tech Provides

New P e r s p e c t i v e s
on New Homes
By Mary Lou Jay

From drones and construction cameras to
virtual reality home tours, technology is
enhancing the construction and sales process.
Imagine a couple comes into your new home community in their
quest for the perfect home. They look at your brochures, visit the
two model homes you’ve already built and check out all the finish
options. But you can tell that they are having trouble visualizing
themselves inside the model home they like best.
But suppose you could invite the couple to take a virtual tour of
that model and allow them to change the flooring, wall colors
and windows to suit their preferences. Wouldn’t that improve the
chances that they’d put down a deposit and sign a contract?
Whether they’re building 12 different models in a new community
or constructing a high-end custom model, builders face a challenge
when it comes to giving their customers a real feeling for their new
home. But they can’t afford to build models of every home they’re
offering, and photos and renderings don’t always grab buyers’
attention. But a virtual reality tour of the new home can.
“VR enables builders to reach people with the same degree of visual
cues and emotionality that a $500,000 model home does,” said Tim

16
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Costello, president and CEO of Builders Digital Experience (BDX). “You
get an appreciation for space because it is a full-scale environment.
You can look up and down and side to side, and the scene that you’re
in is in actual scaling. If you’re standing in a room with 30 foot ceilings,
it looks like the ceiling is 30 feet above your head. You get a sense of
space, and the emotionality of the scene is conveyed.”
The improvements in 3D modeling have made it a much more
effective sales tool. While virtual reality tours used to have a
cartoony feel, today’s photorealistic 3D renderings help buyers
make the connection to the materials and finishes that the home
builder is offering.
With VR, builders can choose to “furnish” the model home in the style
(or styles) that they think will appeal to their buyers—traditional,
contemporary, Tuscan or Mediterranean. They can also opt for VR
models that allow them to change, on the fly, flooring, paint colors,
countertops, cabinetry, appliances, etc.
Selling the extras
Costello said his company’s home builder clients have found VR
invaluable when it comes to selling upgrades. One builder offered
a very profitable sitting room option for a master bedroom. The
homeowners who had chosen the option loved it, but the builder
was finding it hard to convince new buyers to spend the extra

Feature

money. So the builder included the option in their VR model. “Their
comment to us was ‘You show that to any customer and they can’t
not buy it,’” Costello said.
VR frees builders from many of the constraints and expenses of
the physical world. For a model home, home builders must pay
construction and furnishing costs as well as the ongoing expenses
for lights, electric and lawn upkeep. Plus, once the model home has
outlived its usefulness, it often needs expensive repairs before the
builder can sell it.
For custom builders, VR models can help reduce the changes that
the buyers make as the job progresses. For example, when buyers
decide they can’t live with the windows as installed, the home
builder may have to replace them at his expense. But if buyers
could see those windows in VR before construction starts or could
virtually try out different types of windows in the space, that
situation might be avoided.
VR can be a marketing tool as well. Builders can send out
inexpensive VR headsets to their website visitors or give them
as a takeaway to people who come to their sales centers. The
prospective homeowners can then download a 3D tour app from
the builders’ websites. The customers get a memorable tour while
the builder gets the information from the app about who has seen
their homes, which models they have visited and which features
they seem particularly interested in.
Making it real
To get a 3D tour produced, Costello said that builders need to provide
construction documents and CAD drawings (2D is fine). For a 4,000
square foot or less production home, the cost would run from a
few thousand dollars for a basic tour to $10,000 for a tour where
customers have the opportunity to change various finishing options.
The tour can also include audio tracks so that customers can click
on an icon (such as the builder’s logo) and hear a description of

the room they’re in. The VR tour can start in any place the builder
desires (like the driveway or the front door) and can include both
the interior and exterior views. To furnish the homes, builders can
choose from various furniture collections that reflect different styles
and the price range of potential buyers.
Buyers have a range of choices when it comes to sharing these
models with their customers. The lower-end, inexpensive devices
like Google Cardboard, which sell for under $30, don’t give the same
viewing resolution as the more expensive models like the Sony
gaming headset. But both do give an immersive experience that
makes people feel like they are actually in the home.
Today’s viewing devices are tethered, but within the next 12
months, Costello expects the debut of wireless VR headsets. He also
anticipates social VR headsets, which will allow several people to
interact inside the same VR space.
Costello said, however, that most builders today actually use large
4K monitors to display their 3D models. “While that’s not VR, it gives
you many of the advantages of VR but you don’t’ have to wear
anything or do anything,” said Costello. “The huge format takes in
most of your peripheral vision and allows you to do it collectively
and socially with other people. A couple can be sitting with the
builder and they’re all seeing the same thing at the same time.”
Another option that is gaining popularity is the VR cave, with
monitors that are nine feet tall and 20 feet long, providing an inscale look at the model home.
With 3D models prevalent on HGTV shows, 50 percent of prospective
home buyers expect some type of VR experience when they buy
a new home, Costello said. “Builders can embrace and deploy
this technology today; they save money, give their customers a
better experience and can avoid problems with builds, customer
dissatisfaction and late changes in the process. And it’s just going to
get better and better.”

TexasBuilders.org
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Feature
“As home builders adopt construction cameras
and other new tech, they may find that the
complex task of building and selling new
homes is getting a little easier."

Eyes in the air
While VR enables builders to give customers a scaled, up-close
look at individual homes, drones can fly above a home site or an
entire community to provide views on a much larger scale. A 2016
NAHB survey revealed that 22 percent of home builders have used
unmanned aerial vehicles (drones) on their jobsites.
Decent professional drones equipped with cameras are available
for less than $1,000. But that cost is only the beginning. Under the
Federal Aviation Administration’s drone rules that went into effect
last August, anyone operating a drone for business purposes
must become a certified drone pilot. That means passing a fairly
rigorous two-hour FAA aeronautical knowledge test (the cost is
$150) and then applying for a Remote Pilot Certificate.
There are many limitations on commercial drone operation as well;
without waivers that a pilot must apply for months in advance, a
drone can’t operate out of the operator’s line of sight, over 400
feet high, over people or at night.
But more and more companies are marketing drone services
to builders. TrueLook, which specializes in providing cameras
for construction jobsites, now offers its customers a nationwide
network of pilots who can come on a jobsite to fly a drone mission.
“Drones give you a unique perspective; you can see the surrounding
area with any kind of angle that you want on your jobsite,” said
Ken Pittman, VP marketing, TrueLook. During an approximately
20-minute flight, the drone takes enough footage to provide an
edited video plus 20 high-resolution still images.
“The images are great for a portfolio and for sharing with your
customers,” said Pittman. But not everyone is convinced. While 20
percent of builders questioned by NAHB say they are very likely to
use drones on their job sites over the next three years, a much larger
number – 38 percent—say they are not at all likely to use them (the
smaller the builder, the less likely they were to consider using drones).
18
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Real time and over time
With TrueLook’s job site cameras, builders can keep an eye on how
work is progressing in real time and, through time lapse images,
over an extended period of time. A project manager sitting
in a remote office can log into a website to check on weather
conditions or a subcontractor’s activity on the site. For builders
with multiple projects, TrueLook offers a dashboard feature that
displays them all at the same time.
With the time lapse feature, cameras can take photos of the job
site at regular, pre-determined intervals. If builders have installed
pan tilt zoom cameras, they can multiple time lapse images that
show different project areas.
Time lapse images make excellent marketing tools, said Pittman.
“We’ve had some customers who will put them up in their offices
for anybody who walks in the door. Plus, if builders have projects
that they want to show off on their websites, they can imbed our
interface on a small window on their site so people can view the
time lapse video."
Construction cameras can also provide added security for a
jobsite. “We have a feature where the camera is recording video
24/7,” Pittman explained. “If a builder comes onto the job site and
something is missing, they can go back and watch the footage
to see exactly what has happened.” The recording is on a loop,
however, so it begins recording over previous footage every
seven days."
TrueLook’s service includes the live stream video, time lapse
images and security video. Home builders purchase the camera
up front, mount them on a nearby building or pole then move
them to a new job site when one home is completed. The cameras
require power to run, but there are some solar versions available.
To set up the camera, the builder simply plugs it in; the embedded
4G LTE modem connects to the TrueLook cloud, where all the
video is stored. “It’s a web interface, so people can log into it
anywhere, from their desktop, laptop, tablet or phone and access
everything,” said Pittman.
As home builders adopt construction cameras and other new
tech, they may find that the complex task of building and selling
new homes is getting a little easier.

Government Relations

TAB’s Defensive Game at the Texas Capitol
the home building industry and to our

Mechanic’s lien: If passed, this bill would

association membership.

have resulted in a significant shift from
the basic premises of the Texas lien laws

One of the most important, if not the

as those laws have operated for the

most important, component of the TAB

past century. In essence, the bill would

Government Relations team is to review and

have shifted lien obligations to property

engage against filed legislation or proposed

owners who would have faced potentially

amendments that could threaten any aspect

unlimited personal liability.

of the home building industry. Such threats,

By Eddie Martin, Chairman
Government Relations Committee

A

to name a few, could involve adjustments to

Mandated fire sprinklers: If passed, would

city and/or county authority, restructuring

have allowed cities with less than 500,000 in

of the franchise and/or sales tax rates,

population to hold an election to allow the

additional regulations or restrictions on

city to mandate residential fire sprinklers.

Municipal Utility Districts (MUDs) or other
special districts, prolonging the release

De-regulation of title insurance: If passed,

t the start of every odd-numbered

process for Certificates of Convenience and

would have amended the title insurance

year, those elected to the Texas

Necessity (CCN), and burdensome licensing

rate system to a “file and use” system.

Legislature and all those involved

requirements on our partners in the industry.

with Texas politics know that an

Due to the broad range of topics that

Mandated workers’ compensation: If

intense, fast-paced period of five months

impact the home building industry, the TAB

passed, would have mandated workers’

is about to ensue. The candidates Texans

Government Relations team vigilantly scans

compensation

vote into office, their Capitol staff, state

through hundreds of bills for red flags and

construction contractors.

agencies, trade associations, and lobby

monitors the movement of bills that could

firms transition into a period of over-drive

cause harm. During the most recent session,

County zoning authority: If passed,

lasting from January through the end of

which ended sine die on May 29 , TAB fought

would have given counties of 100,000 in

May. It’s a prerequisite to have the skills

to prevent numerous bills from passage

population or more, and counties adjacent

to handle several urgent matters, manage

and implementation.

to them, zoning authority, other land use

th

delicate professional relationships, and

for

all

building

and

authority and building standard oversight.

catch potentially harmful moving targets

In the limited five month period of session,

(bad legislative bills), all while seemingly

TAB pushed a sizable legislative agenda

Mandatory sales price disclosure: If

being in five hearings at once.

while vigorously working against damaging

passed, would have prohibited the filing or

legislation. TAB is proud to have been

recording of an instrument conveying real

There were more than 9,000 pieces of

involved with preventing the passage of

property under a contract for sale unless

legislation filed during the 85 Legislative

the following sample of unfavorable issues:

the sales price is included.

referred to as a bill, is a proposal to

Mechanic’s, Contractor’s or Material

Adjustments to minimum wage: If

amend existing statutes and current

Man’s Lien “Re-write”: If passed, this bill

passed, would have allowed counties and

law. Some bills are filed to simply fix

would have resulted in a significant shift

cities to adopt a local minimum wage that

oversights in law, while some are filed

from the basic premises of the Texas lien

is greater than the state minimum wage

to completely re-write existing law or

laws as those laws have operated for the

and will result in a patchwork of wage laws

create new laws altogether. Some bills

past century. In essence, the bill would

across the state.

are filed that TAB considers great bills

have shifted lien obligations to property

that we proudly champion, while others

owners who would have faced potentially

Municipal Impact fees: If passed, would

are perceived as a significant threat to

unlimited personal liability.

have allowed the Texas Department of

th

Session (2017). A filed piece of legislation,

TexasBuilders.org
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Government Relations
Transportation to study the use of municipal

Low Income Housing Tax Credit (LIHTC)

much energy and influence to effectively

and state impact fees for roadway facilities.

application scoring: If passed, would

prevent legislation from passing that

have placed support letters from state

would negatively affect the industry and

Corrugated

Tubing

representatives as a higher priority in the

future home buyers as they do to pass bills

(CSST): If passed, would have provided

Stainless

Steel

overall scoring of the Texas Department of

that lower the cost of doing business to

that CSST in each residential dwelling or

Housing and Community Affairs Qualified

maintain housing affordability in Texas. As

commercial structure must confirm to

Allocation Plan application.

a member of TAB, you can trust that your
industry is in good hands.

the standards of the 2008 International
Residential Code (IRC).

Revocation of Certificate of Convenience
and Necessity (CCN): If passed, would

Solid materials tax: If passed, would have

have extended the process for a landowner

authorized counties to impose a 15 cents

to be released from a CCN by limiting

per ton tax on mining clay, sand, gravel,

the period for an expedited release and

aggregate, limestone, caliche, etc.

modifying the amount of compensation
to a CCN holder after decertification.

Bond election requirements for MUDs: If
passed, would have required 25% of voters

These and dozens of other bad bills

in a political subdivision to vote in a bond

consumed a large amount of your TAB

election in order for the election results to

staff

become effective.

the 140 days of session. In fact, the TAB

and

lobbyists'

attention

during

Government Relations team exerts just as

22
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Eddie Martin is the volunteer chair of
TAB’s Government Relations Committee.
Eddie is the President and CEO of Tilson
Home Corporation, a family owned and
operated company building custom homes
across Texas since 1932. Eddie served
as president of the Texas Association
of Builders in 2012.

HOMEPAC

By Susan Wright, HOMEPAC Chairman

I

f you have never participated in the
statewide Washers Tournament held
during the HOMEPAC FUNdango, then
you are surely missing out. This highly
popular event, where one team will
ultimately be crowned the statewide winner,
benefits HOMEPAC, TAB’s bipartisan political
action committee. And as a bonus, we are
bringing back the dunking booth for the
second year! Last year, TAB senior officers
and staff volunteered to be dunked by
FUNdango attendees.
The washers tournament with the featured
dunk booth will take place on Tuesday,
August 1st on the beautiful sculpture lawn
of the Anatole Hotel during TAB’s summer
board meetings.
There are two ways to reserve your spot in
the statewide washers tournament. First,
you can participate in your local HBA’s
washers tournament where many serve
boiled crawfish, fried fish and BBQ. Winners
of the local tournaments then advance to
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HOMEPAC FUNdango –
Statewide Washers Tournament
compete in the statewide tournament.
If you do not win or participate at your
local HBA’s washers tournament, you will
still have the opportunity to “buy in” at the
statewide event.

And thank you to the presenting
sponsors of FUNdango: Allura, Builder
Agent Network, Tropicana Homes and
Weyerhaeuser. The full list of sponsors (as
of May 3rd) can be found on page 25.

Tickets to FUNdango are $125 per person
and can be purchased online at www.
SunbeltBuildersShow.com. To participate in
the “buy in” tournament, there is a $60 entry
fee per team in addition to the $125 per player
cost. To participate in the buy in tournament,
please contact Lorraine at TAB (Lorraine@
TexasBuilders.org or 512-476-6346). Space
is limited, so please reserve your spot today!
As of July 13th, tickets to FUNdango will be
$150 and buy-in tickets will be $70 per team.
If space is available, team buy-ins may be
purchased at the FUNdango.

The success of HOMEPAC relies on the
generous contributions of our members.
It’s events like FUNdango that help afford
HOMEPAC the opportunity to be involved
in over 160 statewide, judicial, State
Senate and State House offices during
the election cycle. By participating in
FUNdango, you can help raise funds so
that TAB can continue to advocate on
your behalf at the state level. FUNdango is
guaranteed to be an entertaining and fun
way to contribute to an important cause
for the future of our industry.

Last year, Billy West and Zach Pitts of the
Greater Brazos Valley Builders Association
were the proud 2016 Champions.
Congratulations to these winners and best
of luck in this year’s competition.

Susan Wright is the volunteer HOMEPAC
Trustees Chair, the political action committee
of TAB. She is the owner of Susan Wright &
Associates, a real estate development and
community association consulting firm.
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Speaking Out

George P. Bush
Commissioner, Texas General Land Office
Your last name is a legacy not only in Texas,
but nationwide and worldwide. While
politics runs in your family, you served as a
public school teacher, served in Operation
Enduring Freedom and obtained a law
degree before taking public office. Given
your experience overall, what inspired you
to run for office in Texas?
I’ve always had a strong belief in servant
leadership and being invested in the
places we call home. From a young
age, my family helped teach me the
importance of those ideas. While some
members of my family have served in
politics, I always like to point out that
of all my cousins – and there are plenty
of us – I’m the only one who went into
politics. I’d say servant leadership runs in
the family more than politics. As a former
teacher and Navy veteran, I felt called to
find new ways to serve, and the General
Land Office is a good place to do that.
To provide our readers with background
about the General Land Office (GLO), please
explain the role and responsibilities of the
agency and the services it administers.
The General Land Office has a diverse set
of responsibilities that we break down

into four main buckets. The first is our
management of state owned lands and
mineral rights, including those offshore. By
leasing these minerals, we create revenue
for the Permanent School Fund to help
fund public grade school education in
Texas. Our second responsibility is to our
veterans. The Veterans Land Board, or VLB,
offers low interest home, land, and home
improvement loans to veterans. We manage
four Texas State Veterans Cemeteries and
eight Texas State Veterans Homes for our
servicemen and women, with a ninth on
the way. The VLB holds Veterans Benefits
Fairs in different cities statewide to help
veterans find the benefits they’ve earned
while also operating a call center to answer
veterans’ questions or connect them to
folks who can help. Third, we’re responsible
for preserving and protecting the coast.
This includes everything from beach
renourishment to Adopt-A-Beach beach
cleanups to our Community Development
and Revitalization team that helps Texas
rebuild after natural disasters. Finally, we
safeguard our Texas history. This includes
caring for original maps and letters that date
back to the Spanish Crown. The General
Land Office also took on the responsibility
of preserving and managing the Alamo in
2011. Since taking office, I have prioritized
preserving the Alamo’s historic structures
and restoring dignity and reverence to our
state’s most treasured historic site.

State Veterans Cemeteries and eight
Texas State Veterans Homes. I’m proud
to say we had a successful Year of the
Veteran at the General Land Office in
2016 to increase public awareness about
the benefits our veterans have earned.
Prior to the 85th Legislative Session,
Governor Abbott, Lieutenant Governor
Dan Patrick and Speaker of the House Joe
Straus asked all state agencies to reduce
their budget proposals to the Legislature
by four percent. How did you evaluate
the agency’s budget and determine cuts
that would cut state spending, while also
ensuring the agency had sufficient funds to
run efficiently?
As a former businessman, I came to the
General Land Office prepared to look for
inefficiencies and new modes of maximizing
assets. In some areas, like mineral lease
sales, that meant utilizing new technologies
to great success. And in others it meant
making hard choices about budget and
staff. In anticipation of a tighter budget we
proactively and voluntarily lowered our fulltime employee count and instituted ZeroBase-Budgeting. We’ve built our budget like a
family must – line item by line item. Because
we chose to be proactive over the last two
years, we were already well positioned to
absorb the proposed four percent cut to
agency budgets while continuing to serve
the people of Texas efficiently and effectively.

Thank you for your service to our country.
As a veteran of the U.S. Naval Reserves,
you know firsthand the dedication and
commitment of our service members. TAB
is a proud supporter of our veterans and we
applaud our builder members who build
and donate homes at no cost to disabled
veterans around Texas. Please explain the
various veteran services offered through the
GLO/Veterans Land Board.

You are a businessman as well having
co-founded two firms, including a real
estate private equity firm. Thus, you are
familiar with the importance of balancing a
budget, minimal regulations, and reducing
the ramifications of government impact
on business. How has your experience in
business and your knowledge of real estate
helped you in your current role?

As I mentioned before, the Veterans Land
Board offers low interest home, land, and
home improvement loans to any Texas
veteran. We also maintain the four Texas

My background in private sector business
has trained me to search out inefficiencies
in both process and finances. One of the
important things I brought with me that has
TexasBuilders.org
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helped in my current role is a ‘Team of Teams’
style of management. I tasked a handful of
my senior staff to spend a weekend learning
from General Stanley McChrystal about
how to implement this style of leadership,
which breaks down silos and empowers
employees to share information not only up
the ranks, but also across divisions. We held
trainings at our headquarters and webcast
each one to our field offices. We scheduled
monthly directors’ meetings and made them
open to all employees to attend in person
or via webcast. We believe that sharing
information inspires ideas and keeping open
lines of communication allows those ideas
to get traction. We emphasize finding those
employees whose creativity and innovation
benefits the agency and then enabling
them to influence our business practices for
the better on behalf of the people of Texas.
Speaking of businesses, the Texas housing
economy leads the nation in the areas of
production, affordability and job creation.
A large measure of this success is due to the
economic well-being of the state. How can
the state of Texas ensure that the housing
economy will sustain its top ranked status
in the future?
I’m proud of how the Texas housing
economy has been a model for the rest of
the country in production, affordability, and
job creation. I’m also proud of our long track
record as a pro-business state that doesn’t
weigh companies down with burdensome
taxes and regulation. We can ensure our

housing economy continues to lead the
nation by sticking to our pro-business track
record and true Texas values. Not only is
it good for existing developments and
developers, but as Texas continues to be a
magnet for both individual and corporate
talent, new opportunities will continue
to emerge for those in real estate and the
housing economy.
It is estimated that 25 percent of the final
cost of a home goes towards regulations
imposed by the government. In your
opinion, what can the government do to
provide reasonable and common sense
oversight over the building process without
creating barriers to homeownership?
As Commissioner of the General
Land Office, I am a land and mineral
manager on behalf of the public school
children of Texas. Therefore, one of
my priorities is fighting for common
sense regulatory reforms, such as the
process by which the EPA lists and
delists endangered species. Thanks to
the sue and settle racket, we now see a
constant stream of animals added to the
endangered list that are never delisted,
despite massive increases in population.
Most home and landowners lack the
means to fight big government in court.
Therefore, the regulatory interference
in the lives of Texans continues without
reasonable checks and balances. At the
GLO, we’re on the side of science. Take the
Golden Cheeked Warbler for example. This

Biography
George P. Bush

Commissioner,
Texas General Land Office
George Prescott Bush is a native Texan, born in
Houston on April 24, 1976. He was elected Texas
Land Commissioner on Nov. 4, 2014, earning
more votes than any other statewide candidate
on the ballot. Commissioner Bush took office on
Jan. 2, 2015.
As Texas Land Commissioner, Bush works to
ensure Texas veterans get the benefits they’ve
earned, oversees investments that earn billions of
dollars for public education and manages state
lands to produce the oil and gas that is helping
make America energy-independent.
Commissioner Bush also watches over the Alamo
and preserves historic archives at the General
Land Office that date back to the Spanish Empire.
Commissioner Bush has dedicated his life to
public service, working as a public school teacher
in Miami after graduating from Rice University
and serving in Operation Enduring Freedom in
Afghanistan as an officer in the U.S. Naval Reserve.
Commissioner Bush is a successful businessman.
He joined Akin Gump Strauss Hauer & Feld LLP
after earning his Juris Doctorate at the University
of Texas School of Law. He subsequently cofounded Pennybacker Capital LLC, a real estate
private equity firm, in 2007, and St. Augustine
Partners LLC, a Fort Worth-based investment
firm focused on oil and gas transactions and
consulting for private businesses.
Commissioner Bush is also committed to
helping fellow Texans in his private life. He cochaired a $30 million capital campaign for Big
Brother Big Sisters in North Texas and served
as the co-chairman of the Dallas/Fort Worth
Celebration of Reading. He was the Tarrant
County chairman for Uplift Education — a
highly successful Dallas-based public charter
network focused on closing the achievement
gap in inner-city public schools. He also served
on the Board of Trustees for the Bob Bullock
Texas State History Museum in Austin.
Commissioner Bush is the grandson of President
George H.W. Bush, the son of former Florida
Governor Jeb Bush and the nephew of President
George W. Bush. He lives in Austin with his wife,
Amanda, and their two sons, Prescott and Jack.
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is a once endangered bird that has seen
immense population growth, but we’ve
seen no signs that it will be removed from
the endangered species list. With some
regulatory reform the government can
provide reasonable, common sense
oversight to both builders and land
owners without imposing unnecessary
costs and burdens like it does now. The
General Land Office is working to make at
least a small part of that happen.
Your dedication to Texans doesn’t stop at
the political or business level, as you’ve
dedicated your personal time to charities
that help Texas children. Please tell our
readers about your philanthropic activities
and causes you are passionate about.
Yes, my family taught me, from a very
early age, the importance of servant
leadership. It means being invested in
your community and the folks who live
there, as it can be both very rewarding and
enjoyable. When I was younger I coached
youth baseball in inner-city Miami and
taught ESL with Catholic charities. A
few years later I helped co-chair a $30
million capital campaign for Big Brothers/
Big Sisters in North Texas and served as
co-chairman of the DFW Celebration
of Reading. I was also blessed to serve
as Tarrant County chairman for Uplift
Education – an important Dallas-based
public charter school network committed
to closing the achievement gap for kids in
inner-city schools.

As a husband and a father to two children,
how do you successfully balance your
civic responsibilities with your familial
responsibilities?
I balance my civic responsibilities and
family commitments by remembering
that family always comes first. This job
frequently has me on the road, but it’s
always a top priority of mine to make it
back home to spend quality time with my
wife and sons. Public service is important,
and I’m proud to be able to serve my fellow
Texans, but ultimately, what matters most
is being a good husband and father. My
family has always valued spending time
with each other and taught me that it’s
the most important legacy I can leave.
Is there anything else you would like to
share with the readers of Texas Builder?
Pastor Tim Keller has a phrase, “the same sun
that bakes clay, melts wax.” We’re all going
to face trials and disappointments in life.
I want to encourage folks not to let those
things discourage them. Stay committed
to your fellow Texans and serving your
community. Stay committed to servant
leadership. Sometimes it won’t come with
the immediate reward or recognition, but
if you set your eyes on becoming a leader
and keep charging toward that goal,
eventually you’ll look up and find you have
folks running alongside you because they
see you’ve inspired the same commitment
to doing what is right in them.

TexasBuilders.org
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Featured Project

Barnhart Lodge
By Karen Knudsen

Biggerstaff Homes, Inc.
w w w . b i g g e r s ta f f h o m e s . c o m

Local HBA Affiliation:
Home Builders Association
of San Angelo
Featured Projects:
Barnhart Lodge
Projects Location:
Barnhart, TX
Owners:
Mike & Colby Biggerstaff
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B

iggerstaff Homes, Inc. has spent
four generations building up a
reputation in San Angelo and West
Texas for its customer service,
attention to detail, and high quality retail
work in large, elaborate homes. Biggerstaff
Homes works in both the new construction
and remodeling business but focuses
solely on custom building. Owner Mike
Biggerstaff is a third-generation builder and
has been in the industry for 33 years. His
son, Colby, joined the business in 2012 and
became an owner in 2015. Together, they
follow in the footsteps of Mike’s father and

grandfather. “They were both incredible
craftsmen and were adamant that we
learned the trade right,” Mike said. Mike’s
skills are shown in his achievements. He
was the Home Builders Association of San
Angelo Builder of the Year in 2013 and was
the Texas Association of Builders Developer
of the Year in 2015.
Mike prides himself on customer service and
attention to quality and detail, and those
values show through in the work that went
into building Barnhart Lodge, winner of the
Texas Association of Builders’ 2016 Star Award

Featured Project

The project, which was done exclusively inhouse, was started in January of 2013 and
was completed two years later in January
of 2015. Due to the isolated location of the
lodge, Biggerstaff Homes had to install seven
miles of utility construction and design and
construct a water provision and treatment
facility. Mike discloses, “The native water
source of the property has a high mineral
content, so we worked with the owner on
the engineering and design of a very highly
specialized water treatment and storage
system that serves all of the dwellings that
serve the ranch lodge compound.” Several
full-time superintendents were required for
the project on account of the complexity
and challenges of the project. The
complicated nature of the project is a big
reason why Mike agreed to take it on. “We
entered this project due to the complexity
and unique combination of design, material
selections, applications, and the required
creative solutions needed to exceed the
client’s expectations.”
for Best Special Project. The 13,600 square
foot project cost $4.3 million and boasts
eight bedrooms, 10 bathrooms, an oversized
kitchen, an expansive lodge great room, and
multiple spacious outdoor living areas. The
client approached Biggerstaff Homes with
the project because of their reputation
across West Texas for similar projects. “These
types of structures have become somewhat
of a niche for Biggerstaff Homes, especially
in the rural ranching environment. A lot of
ranchers automatically call us when they are
thinking about building a lodge,” Mike said.

The largest challenge and the most
important aspect of the project, by the
client’s request, was for the design and
finishes to be as consistent with the natural
surroundings as possible. “The exterior
facade of the project contains native stone
hand-picked and harvested from the
project site. Multiple wood species native
to Texas and many other natural finishes
were utilized in the project, including 172
dimensional load bearing pine beams,”
Mike stated. Mesquite was taken from the
project site to be used in the construction

of the custom staircase and fireplace
mantels. The lodge also features custom
designed and handcrafted antler lighting
fixtures made with antlers that were
harvested from the ranch.
Every aspect of design and every material
used in the construction of the lodge
was carefully planned around the client’s
requirement that the design be consistent
with the natural surroundings. Mike
describes the flooring used to meet this
demand, “Throughout the interior, handselected travertine flooring has been
placed in all main living areas, as well as in
all of the showers and wet areas, to blend
with the natural colors of the geographic
location. 100 percent wool carpet has been
used in all of the guest suites.” The lodge
has also been decorated throughout with
hunting and fishing mounts and décor for
a finishing touch on the design.
In the main living area of the house is
a gourmet kitchen with handcrafted
cabinetry and a custom designed,
hammered copper vent hood that creates a
beautiful focus feature of the space. A large,
L-shaped breakfast bar defines the kitchen
space, which opens up to the expansive
lodge great room. The great room contains
a 32' ridge line with a 60' timber frame roof
span. Like the rest of the walls in the lodge,
the ceiling of the great room is finished in
East Texas pine tongue and groove. Also in
the living area is a wet bar, with L-shaped
bar for seating, set around a large window
with a grand view of the ranch.

TexasBuilders.org
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The lodge’s eight large guest suites have an
attached bath, and the rooms all open up
onto covered patios through French doors.
Mike describes the expansive outdoor
space: “There are multiple spacious
outdoor living areas, including a covered
porte cochere, native stone fire pit, and four
separate sitting areas designed for view of
the ranch.” The outdoor living area also
includes a cooking area with a grill.
Mike’s favorite phase of the construction
was the finish work portion. He shares,
“A spectacular point of interest for this
project is that the only surfaces within the
lodge that do not contain the tongue and
groove interior finishes are the bedroom
ceilings. There are only 1600 square feet of
sheetrock in the whole project. Everything
else was done in wood finishes. Every joint
and all of the tongue and groove work was
hand crafted.”
The plans for the lodge were all designed
and prepared in-house by Mike himself,
which required hundreds of hours of
drafting and research. Communication
played a key role in the success of the
project. “The Barnhart Lodge was as much of
a partnership with the owner and was one
of the most delightful cooperative efforts
I have ever been involved in as a builder.
It was so successful, we built him another
lodge, Sunora Lodge, which was just as
spectacular. The owner had a vision of what
he wanted from the very beginning, and he
38
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was able to communicate with me in such
a way that I was able to deliver on his vision,
and as a result, we built the second lodge
starting one year after the completion of
Barnhart Lodge.”
When he’s not building custom homes,
Mike spends a lot of his time working and
collaborating with his fellow builders. In
addition to owning Biggerstaff Homes, Inc.,
Mike is a partner in Sunbelt Construction,
a commercial building company; NuHome
Constructors, which specializes in small, high
quality, affordable homes; Lipan Development
Company, which develops residential
subdivisions; Buck Creek Wholesale Timber;
and Fireside Partners, a recent endeavor
developing historical buildings with featured
builder Steve Sorrells.
Somehow, Mike also finds the time to be
an active member of his associations. He
is President of the Habitat for Humanity
of San Angelo and Chairman of the Texas
Builders Foundation, the charitable arm of
the Texas Association of Builders (TAB). Mike
was the Membership Chairman for TAB in
2016, and in 2015, he was President of the
Home Builders Association of San Angelo.
Mike enjoys serving the associations
that provide such great benefits and
opportunities. “There are so many
advantages to being a member of the Texas
Association of Builders. Primarily, we have
the opportunity to learn from others that
are in this business, and we also benefit

from the representation that TAB gives us
as industry professionals. TAB is designed
to defend and protect the industry and
the professionals that hold a membership.
The benefits range from obtaining industry
knowledge, representation, education,
and building relationships with others that
share the love for the industry.”
Mike would like to share, “I’m blessed to
have my wife Connie, who has worked
side-by-side with me from the beginning.
Much of the success of this company can
be accredited to her. And now I’m blessed
to have my son, Colby, as a part of this
company to continue in the years to come.
He has become a vital part of this company.”
Mike also has a daughter, Danyale, that
continued in the industry as an interior
design consultant.
When he gets some spare time, Mike heads
up to his home in southern Colorado on
the Conejos River, where he enjoys fly
fishing for trout. Another one of Mike’s
favorite pastimes is working with and for
the Habitat for Humanity of San Angelo.
“That’s a passion of mine, providing
affordable homes for people who would
otherwise never have a home. I love that
part of my life, and I’ve been blessed to be
able to serve my industry through the Texas
Association of Builders, the Texas Builders
Foundation, and the local HBA. That’s what
I do. That’s my release.”

Builder Profile

Steve Sorrells
Sorrells & Company, LLC

revitalizING the
building industry
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By Karen Knudsen
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Although Steve didn’t grow up in the

Builder Profile

Now, Sorrells & Co. is a leading builder in
the Heart of Texas. Steve shared, “When

in-house designer that handles the plans,

I was at Lincoln Properties, I had a lot

and we try to listen extremely well. We

of fun figuring out if a place would be

listen to how they live, and we will design

successful or not. I brought the same

and build a home that works for them.”

discipline here to Waco, where lifestyle
centered neighborhoods were needed.
Front porches, sidewalks, street lights,
parks and playgrounds – all of the
amenities that you’re accustomed to
in a larger town that we didn’t really
offer in Waco at the time.” Sorrells &
Co. stays busy in the new construction
and development fields, with a little
remodeling for friends and family thrown

Photos courtesy of Stanton Studios

in on the side. Currently, they build about
20 custom homes per year and have a
new development every year or two.

Sorrells Development Corporation in 1998
and a year later founded Sorrells & Gunn,
a home building company. When Steve
and his then partner started building
and developing in Waco, they had to
learn from scratch. “When we started
building here, we had a nice, brand new
development, and I figured out that if I’m
ever going to sell these lots, I had better
start building on them myself.” They had
a commercial developer friend in the area
who became their mentor, and they dove
into new home construction.

plans unique to them. “We have our own

In addition to their custom home
building

specialty,

Sorrells

&

Co.

specializes in lifestyle neighborhoods,
a void that they initially saw needed
to be filled in Waco. Steve said, “We
do a good job studying classical, high
quality neighborhoods and trying to
implement the best of those features in
the neighborhoods that we build here
and give people the opportunity to have
that here in the area where they make
their home.” Steve wanted to help create
an interactive lifestyle for families within

At Sorrells & Co., their mindset is simple:

their neighborhoods, giving them a safe

Design + Build. Steve said, “What that

and fun place to raise their children. He

means to me is we have a client come in,

includes amenities such as trails and

and they sit down with us and say, ‘Here’s

parks in the developments.

what I’m looking for. I want a home that
lives like this. Here’s what works for my
family, and this is what my particular
family needs.’” Steve and his company
focus on what works for each individual
or family’s lifestyle and how a home will
function the best for them. They work
towards each client’s end goals to develop

Steve’s first development was Riverside,
built on the land of his family’s old farm.
Fashioned after the design principles
used in Seaside, Florida, in a more
localized, Texas style, Riverside provides
its residents with amenities like fire
pits, jogging trails along the river, and

TexasBuilders.org
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and appreciation for what he does: “The

systemization. Steve said, “We saw our

very first sentence in the Bible is, ‘In the

length of time of construction shrink down

beginning, God created.’ Create is the

considerably just because we were being

first verb, and it gives us our very first

more intentional in our planning and in all

impression of our Maker. Creating is one

of our systems approach.”

of the best things that I enjoy about this
business. I enjoy the process of coming
up with ideas and seeing opportunities.
soccer and baseball fields along with

In home building, it’s kind of the ultimate

the walkability aspect. Riverside quickly

art challenge. It’s art you can live in.”

became a hit in Waco, and Sorrells & Co.

Steve believes this is where their Design

was able to go on and do the same thing

+ Build mindset comes in. Customizing

out on another old ranch. Steve describes

homes to an individual’s particular tastes

how they go out and plan a development:

and lifestyle needs and working to satisfy

“We first work to preserve all of the natural

both a husband and wife’s ideas of what

beauty that’s already there. We don’t just

those needs are, all within economic

carve it up into a grid and blade it and

realities is something they do every day.

grade it and just be done with it. We

“It’s an outstanding career for offering

really go out and survey the trees, creeks,

that sort of level of challenge. Mentally,

and streams and topographically set out

it’s just plain fun,” Steve shares.

a neighborhood that’s going to blend
well with that and highlight the beauty
that God made originally. That’s kind of
our goal in our developments.” Residents
of Waco appreciate the natural beauty
that comes with owning a home in a
Sorrells & Co. development.
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They’ve

also

implemented

a

more

advanced accounting system. Becky,
Steve’s wife and co-owner of Sorrells &
Co., is the company’s CPA. “She brought
in the Sage Master Builder program from
an accounting standpoint and got us
ahead of the base level of accounting
that is usually out there,” Steve said.
This system helps them relay more
real time information to clients, which
was something they noticed people
weren’t getting enough of. “We try to
avoid surprises, and so we embraced
that sort of system so clients can make
real

time

decisions,

fully

knowing

Something that really sets Sorrells & Co.

where they’re at on their budgets,”

apart from other builders are their systems.

Steve said. Most recently, the company

About 10 years ago, Steve hired a consultant

has implemented an online program

from

Management

called CoConstruct, which allows them

Solutions to come in and show them

to keep track of communications and

Custom

Builder

ways in which the company could run

the construction process and creates a

more efficiently and effectively. Steve and

database of information for them to go

For Steve, his favorite part of custom

his employees learned how to systemize

back into at any time to see the stream

home building and development is

the business to make their process run

of communication between themselves,

creation. He explains his fascination

smoothly and quickly by embracing this

the clients, and the vendors. “The online
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Members Working
with Members:
Mike Biggerstaff & Steve Sorrells
form Fireside Partners LLC
Mike Biggerstaff and Steve Sorrells have combined

"I enjoy the process of coming up with
ideas and seeing opportunities. In home
building, it’s kind of the ultimate art
challenge. It’s art you can live in."

forces to create Fireside Partners LLC. The two met
through TAB, working together on committees, and
developed a friendship that led to a partnership in

system basically ties everything together,

2016. In the past, Steve had worked for the Texas

not only with our company internally,

Historical Commission on the Texas Main Street Project,

but also with our clients, subsidiaries and

with a large multi-family development company, and
is currently President/CEO of Sorrells & Co., a custom

partners so that everyone can see the

home building and real estate development company in

thought process, documentation, and

Waco. Mike is a third-generation home builder and has

verification of all the different parts and

a lifetime of experience building custom homes across

pieces that they’re involved in. It pulls all

West Texas. He owns and operates Biggerstaff Homes,
Inc., which is known for its large, complex projects.
Together, they plan to combine their experience and

of the systems together so that they’re
able to run smoother,” Steve explains. “It

expertise to take on larger projects that revolve around

is a challenging line of work we’re in, so

the urban revitalization of historic Texas downtowns

we’ve pulled these systems together to

such as San Angelo and Waco.

help us work better.”

Mike and Steve are both excited about what their
respective partner is bringing to the table. Steve

In the last six years, Sorrells & Co. has

appreciates Mike’s experience as both a builder and a

moved

leader: “Mike is a good man and has some wonderful

plans on continuing to do more work

experience in San Angelo. He has been a strong leader
for their community as well as their local association.

their

office

downtown

and

within the urban revitalization that is

I really try to emulate a lot of the things that he does.

happening in Waco, which is experiencing

He has such a good positive outlook on life that is

an extraordinary growth phase. They’ve

contagious to those around him.” Mike recognizes

been building loft apartments, condos,

Steve’s expertise in the urban development area: “Steve
Sorrells is one of the foremost downtown developers in
the country.” “Now Mike, that’s a bit of a stretch,” quips
Steve. Mike continues, “He is very highly recognized for

and single family subdivisions downtown
and see that as a big area of focus for
them in the future as they continue to

his projects and his products in the development of

participate and develop in the downtown

downtown. When I was searching for a partner, there

area. Sorrells & Co. has also recognized a

was no one who compared to the quality of this man.”
One of Fireside Partners’ first projects will be renovating
and restoring the historic Roosevelt Hotel in Mike’s
hometown of San Angelo, TX, which is experiencing

need for more low to moderate income
housing options in Waco. Steve shares,
“That’s not something typically that my

its own urban revitalization. The Roosevelt Hotel

company has done. We usually do high-

was originally built in 1927 and has a lot of history.

end residential; however, we’ve recently

Originally, the hotel was named The Rainbow Hotel,

started providing condominiums in small

and the original sign, which is rainbow shaped, will be
completely restored. New owners changed the name to
The Roosevelt Hotel after President Roosevelt brought

pocket neighborhoods that provide a
low to moderate income option.” These

the country out of the depression. The three-story hotel

condos are great for millennials, who are

will be converted into loft living and will be renamed

looking to be close to the urban core, and

“The Roosevelt Lofts.” Steve comments, “The town of
San Angelo has gone crazy for it, with people coming

for retirees, who are looking to downsize.

Steve has grown both in the construction
industry as a builder and as a member
of his local and state associations. He
has

held

multiple

leadership

roles

including President of the Heart of Texas
Builders Association in 2005 and has
been on various committees within that
association. He’s most proud of having
served as the President of the Texas
Association of Builders (TAB) in 2015.
Steve shares, “That was a career highlight.
It was an enjoyable position. It was very
challenging and certainly takes you
outside of your comfort zone.” He enjoyed
working closely with the best of the best
in the home building industry including
the TAB staff and board members to
make a difference within their industry.

“I think providing those different sorts of

While working with TAB, Steve has

Waco is also going through an urban renaissance and

housing options is probably what we’ll

been able to participate in a couple of

has become quite the tourist draw, so I foresee us doing

be doing in addition to continuing the

different projects including Operation

several projects together.”

building of custom homes as we have

FINALLY HOME. Steve said, “That was

For more information or to watch progress on the

been doing consistently.”

a truly great experience. We created a

out of the woodwork to reserve their spaces. Likewise,

Roosevelt Lofts, look for their social media posts on
Facebook or on their website at firesidepartnersllc.com.

TexasBuilders.org
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close relationship with the veteran, and
we still stay in touch with him. It really
touched a level within our community
and with all of our subs and trades. They
deeply felt the importance of what it is
that we do and what we’re providing out
there.” Steve was also glad he had the
opportunity to be part of TAB’s response
efforts on the West disaster. In spite of
the devastating fertilizer plant explosion,
Steve saw something beautiful – a
community coming together to help
each other out. “Seeing them make
something good out of such a disaster
was very special, and it was remarkable
to witness the leadership that came out
through our local and state associations,
helping to respond to people’s needs
in times like that. I enjoyed being part
of the group that went in and helped
those friends and neighbors learn how to
navigate those waters,” Steve shared.
As a member of the Heart of Texas BA and
TAB, Steve has always worked to find ways
to become involved. He was part of the
team that worked with the Environmental
Protection Agency (EPA) back in the
mid-2000s. What started out as simply
testifying at a local listening session
turned into an opportunity to advocate for
builders nationally and to work with the
EPA instead of against them. TAB created a
Storm Water Task Force, and together, TAB
and the EPA created a training program for
builders on how to be in compliance with
the law. “The outcome was so positive,
that the EPA started using our example
that was created here in Texas around
the nation, and so, we went from having
an adversary to having a friend.” That
experience was an eye opener for Steve,
who only had experience in his local
association, and he was able to see how
one person can have an impact on the
building industry not just in the state of
Texas, but also on a national level.
44
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Advocacy is one of the biggest benefits

be a great benefit for local students and

Steve gets from being a member of TAB,

employers,” Steve commented.

which is a very strong and impactful group
of nearly 10,000 members, but he also
appreciates the other benefits that TAB
has to offer. The Texas Builders Foundation
funds their charitable efforts and is an
important part of the organization. Steve
also points out that TAB offers many
scholarships for people in the industry,
which he believes helps bring in a more
diverse group of people to our ranks.

Steve also reaps the benefits of the
National Association of Home Builders 20
Club program, a hidden jewel among the
association which he thinks more members
should be aware of. Steve gets together
twice a year with a group of 20 builders
from around the nation to get ideas, view
products, and speak to different people
about the industry and how they run their
businesses. “I’ve been a member for about

At a local level, Steve is excited about a

10 years now. My 20 Club includes some

new educational program that has been

of my dearest friends, and they act as the

initiated in Waco at GWAMA (Greater Waco

board of directors for my company. It’s

Advanced Manufacturing Academy) with

a very neat program and is very unique.

the help of TAB, Heart of Texas BA and

It’s been life changing and is a significant

the Waco Independent School District.

reason for my company’s survival over the

Science

years,” Steve said. He encourages builders,

Academy (CSA) will be a hands-on school for

GWAMA's

new

Construction

especially young builders, to get involved

sophomore, junior and senior high school

with a 20 Club as it’s one of the biggest

students who will learn skills and trades

benefits he’s received from being an

and receive training and certifications in

association member.

the construction sciences with a focus
on home building. Graduates will be able
to have paid internships their senior year
and can be ready to go into the workforce
straight out of high school. GWAMA CSA has
a capacity of 60 students in its first semester,
and currently has a waiting list of 200. The
first class will begin this August. “This will

Steve shares his last thoughts on what
being a member of TAB is about: “We can
either hang together or hang apart. When
we join together, we are able to accomplish
so much more. The friendships we derive
are irreplaceable, and it is fun to see what
opportunities open up through the affiliations
that we make through the association.”

Advertorial
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One of Nation’s Largest
Manufacturers of Residential
Entry Doors, GlassCraft Door
Company Marks 40th Year
GlassCraft Door Company, one of
the nation’s largest residential entry
door manufacturers celebrates its
40th Year milestone. Founded in 1977
as a glass supply retail company,
GlassCraft has now grown into one of the country’s Top Door Manufacturers
with 185,000 sq. ft. facility and nationwide distribution. With focus on value,
craftsmanship and innovation, GlassCraft designs and builds award-winning
residential entry door products that are recognized in the fenestration industry
both for excellence in quality and environmental responsibility. With 18
patents and multiple industry awards, GlassCraft continues its innovation with
the release of its expanded line of FiberCraft composite doors this year, its
patented DuraFinish finishing system, water-based BioFoam core, and Buffalo
Forge ThermaPlus steel composite exterior doors.
“We are truly thankful to all our employees, customers and trade partners who have
helped us reach this milestone,” GlassCraft President, John Plummer remarks. This
year, as the company celebrates its 40th year mark, the company is set to release
new products for its BarnCraft Rolling Doors & Hardware line and Buffalo Forge
steel doors line. More new product innovation is set for release in 2018.

Troy Aikman Stars in New Television
Commercials for Acme Brick Company.
Fort Worth, TX - Troy Aikman, former Dallas Cowboy
quarterback and winning quarterback in three Super Bowls, is
starring in a series of new commercials for Acme Brick Company.
The relationship between Aikman and Acme Brick began in the
early 1990’s.
The new television campaign will begin in July and air across
Acme’s 14 state footprint in markets including D/FW, Houston,
and San Antonio and will continue through 2016. In the first
commercial, Troy decides to take the beauty and durability of
Acme Brick to the next (inside) level and has a house full of
furnishings crafted of Acme brick. A second commercial is
planned for release in 2017.
“Our relationship with Troy is great because we have a shared
belief in quality and dependability. Troy brings the same
professionalism to his role as Acme spokesperson that he did to
his role as the Dallas Cowboys quarterback. We couldn’t ask for a
better person to represent Acme Brick,” said Britt Stokes, Acme’s
Director of Marketing.
Acme Brick Company, the largest U.S. brick company, is a
member of the Berkshire Hathaway family of companies headed
by famed investor Warren Buffett. Acme was established on
April 17, 1891.

Email marketing@glasscraft.com for details or visit www.glasscraft.com
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TIGHT AND RIGHT
VENTILATION STRATEGIES

3.

Damp-mop and wipe surfaces to reduce dust that
can contain pesticides, lead, and other toxins.

4.

Visually inspect where air enters the home,
removing stored chemicals, fertilizers, and
allergenic plants away from doors and
window areas.

5.

Identify high moisture locations,
reducing the potential for mold growth.

By Ken Nelson, Panasonic Eco solutions

What is the best
way to improve
indoor air quality in
an existing home?
There are many ways to improve our Indoor Air Quality
(IAQ). Air quality is usually negatively affected by three
things in our homes; Allergens, Chemicals, & Mold.
Source management, added ventilation, or air filtration
are a few key strategies to reduce or eliminate air
quality issues.
Source management is the least expensive means to
improve air quality in your home. Source management
simply means:
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1.

More frequent home cleaning to reduce allergens.

2.

When cleaning, use less toxic cleaners.

Texas Association of Builders July/Aug 2017

Sometimes air quality issues will be part of your household
in which case adding ventilation is the next lowest cost
solution. Ventilation is bringing fresh air in and taking bad
air out. Adding mechanical ventilation can be as easy and
inexpensive as installing a continuous run bath fan.
Virtually every month I’ll get opportunities, at either a
home owner or contractors request, to inspect a home
intent on improving some aspect of IAQ.
Recently I was called to a home where the children were
having allergy issues. Specifically, allergies related to cat
dander. As the home owner is touring me through the
home- a very nice, clean and comfortable home- I see in
the mud room a cat box. When I ask whether they own
a cat, the answer was yes, but they keep it “in the back
of the house.”
Now, I certainly didn’t want to tell these fine people that
their beloved kitty needs to go. But the most obvious
and least expensive way for the kids to get relief from the

cat dander would be to remove the cat from the home
(source management). However I suggested that if the
cat is to stay, they replace the loud poorly functioning
fan in the mud room with a low speed, continuously
running fan. The continuous run fan will depressurize
the mud room drawing stagnant air from the rest of the
house past the cat area rather than allowing the cat area
air to be naturally distributed around the house.
This simple, continuous exhaust air strategy will create
an atmospheric pathway which will also reduce moisture
levels, airborne chemicals, dust, and other contaminants
throughout the house. There are fans today that are
super quiet and unbelievably energy efficient. The
WhisperGreen Select family of fans from Panasonic
in most cases will draw only 2.5 watts of energy at a
continuous run speed of 30 cfm with .10 inches water
column of static pressure (duct resistance). This translates
to less than $5.00 a year to run.
When all else fails you can try adding air filtration.
Unfortunately this is generally a more expensive solution
and not as simple as buying a filtered fan. Before
spending money on any filter solution I recommend
you consult with an HVAC/IAQ professional so they can
better assess exactly your needs, given your budget and
current air distribution system.
For more information as to how simple ventilation can be
calculated and employed in any home contact Ken at
Ken.Nelson@us.panasonic.com.

Lonestar Newsmakers

Central Texas Builders Team up with High School
Students to Build ‘Small Bungalow’ for a BIG Cause
House Auctioned for $69k, Funding 2018 Student Project
The Hill Country Builders Association (HCBA)
announced the completion of the first studentbuilt trades program Concept House since
the 1990’s. HCBA members joined forces with
Fredericksburg High School (FHS) last fall to
revitalize the Building Trades education program
through implementing a Concept House.
Students worked closely with local builders,
trade partners and suppliers that served as
mentors to enable students to earn school
credit building a 576 sq. ft., fully-functional, onebedroom home from the ground up.
“We’re all about donating our time to promote
pride in building craftsmanship and to teach
kids valuable life skills,” said builder Richard
Laughlin, HCBA Trades Program committee
chair. “We aim to create a model program that
high schools around the nation can follow.”

Todd Eidson, President of the HCBA Wine
Country Division. “Our hope is that the Concept
House program will spark students’ interest in
pursuing rewarding careers within the building
industry following graduation.”

Ashley Friedrichs
Joins Dallas BA Staff as
Director of Membership
Ashley Friedrichs has joined the Dallas
Builders Association team as director of
membership. She is the former member

The FHS Concept House (dubbed Casa
Über Alles (meaning home with pride)
was dramatically unveiled during a “Move
That Bus” event on campus, where nearly
1,000 students, faculty and members of the
community gathered to countdown the
official project debut.

engagement manager for the Texas

Casa Über Alles took eight months to complete
and includes a comfortable living area, dining
room, full kitchen and bath, one bedroom, 16 feet
of closet space and laundry. Currently, the HCBA
is working with several local area high schools to
implement similar career education programs.

development and member services. A

Association of School Business Officials
in Austin, where she played a critical
role in day-to-day operations. She has
four years of association experience in
the areas of event planning, marketing
and communications, professional
Texas native, Ashley graduated from the
University of Texas at Austin with degrees
in government and sociology.

High school career education programs such
as the FHS Building Trades courses not only
provide students with the opportunity to gain
valuable on-the-job training right on campus
but also are designed to address the nationwide
labor shortage affecting the entire U.S. building
industry. The U.S. Department of Labor reports
that for every five skilled tradesmen that retire,
only one will enter the workforce.
“Couple the shortage of labor with the
remarkable community growth in the Central
Texas Hill Country, and you’ve got a highdemand construction job market,” said builder
TexasBuilders.org
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Trades program and share my experiences and
home with them,” said Turner. “I hope they took
away that this is an industry that will welcome
them upon graduation if they choose to enter
the trades. They got a better perspective on how
many different contractors and companies it
takes to build a house.”
Located in the Preston Hollow neighborhood of
Dallas, the home was in the pre-drywall stage of

Home Builders Host
Disd Students on Construction Site

construction. Students could see the framing,
electrical and plumbing work done on the house.
After the tour, students were able to speak with
area tradesmen about their craft and potential
job opportunities.

Members of the Dallas Builders Association

Doug Palmer, a construction teacher at Skyline

hosted dozens of students from the construction

says these students are hungry to learn and find

This event is part of the Dallas Builders Association’s

trades program at Skyline High School on an

work in the industry.

continued efforts to empower the next generation

active job site in May.

of our construction workforce and address the
“The students gained valuable knowledge and

industry’s ongoing labor shortage.

Skyline, Dallas ISD’s largest high school with

experience by touring a residential structure under

more than 4,400 students enrolled, was the

construction,” said Palmer. “The Dallas ISD parents

"We have talked about the labor shortage and

nation’s first magnet school in 1971. Today, more

and students need to know that the students can

its impact over and over again, but today was a

than 2,100 students participate in the magnet

make a good living by learning a trade and even

chance to do something about it,” said Dallas BA

programs. However, fewer than 40 of them are

possibly starting their own business.” For many of

Executive Officer Phil Crone. “More importantly,

currently in the construction trades program.

these students, this was their first time on a job site.

today gave these students a glimpse into a

In DISD’s construction trades program, students

The host builder, Michael Turner of Classic Urban

learn about construction safety and health, hand

Homes, is a graduate of a similar program and has

The association hopes to continue building

tools, power tools, measurement, and the most

since become one of the leading custom home

a relationship with DISD and plan more site

basic areas of construction needed to prepare

builders in Dallas. Turner also currently serves as

visits or hands-on learning opportunities in

them to be industry ready. This program has

the President of the Dallas Builders Association.

the future.

been rejuvenated in the last couple of years, and

“It was a pleasure to host the Skyline Building

future career in the construction industry."
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Crucial Multifamily Energy Code
Compliance Methods Approved
The North Central Texas Council of Governments’ Regional Codes
Coordinating Committee (RCCC) recently approved key energy code
compliance methods that will benefit multifamily builders in the DallasFort Worth area. Overly stringent air leakage requirements posed the
most significant challenge to the industry following the statewide
implementation of the 2015 energy code in September.
These challenges were more difficult for multifamily builders due to the
smaller size of apartment units. Think about trying to build an airtight
enclosure and the need to minimize building envelope penetrations.
A dryer duct is a much more substantial penetration in an 800-squarefoot apartment unit than it is on a 4,500-square-foot home. Getting an
apartment, especially a small one, to three air changes per hour is pretty
much impossible to do cost effectively.
A key to solving this problem was to realize that the code was most concerned
with air leakage to the outside. Of course, in multifamily construction, a wall
is shared with the unit next door, which is also conditioned space. Under
that premise, the RCCC asked the Texas A&M Energy Systems Lab (ESL) to
determine what level of leakage was acceptable given the fact that only a
portion of what is read on a blower door test would be leakage outside.
ESL determined that an acceptable blower door test for interior multifamily
units is 5.3 air changes per hour or less and less than 5 air changes per
hour for corner multifamily units. Testing may be done via the unguarded
method, meaning that just the unit itself may be tested as opposed to
isolating the unit with costly simultaneous tests of the surrounding units in
addition to testing the unit itself.
Thanks to extensive advocacy efforts from the Dallas BA, Texas Association of
Builders and industry partners, multifamily builders in the DFW area have the
clarity and flexibility needed to comply with the code without compromising
its energy efficiency goals. More information on the adopted methodology
can be found on the Council of Governments website.

(L-R) Donna Buenik, GHBA, Matt Sneller, Sneller Custom Homes and Remodeling,
Sherry Pruitt Whodid It Designs and Jim Bob Taylor, D.L. Doyle Remodeling are
part of the CBC and RMC team who received the Casa award.

GHBA and HomeAid Honored
by Casa de Esperanza
The Greater Houston Builders Association (GHBA), and HomeAid
Houston, a 501 (c)(3) GHBA charity, were recently honored as the "2017
Groups of the Year" by Casa de Esperanza, a charitable organization
that provides a safe and nurturing place for children in crisis due to
abuse, neglect or the affects of HIV.
"It is the generosity of these volunteers that allows Casa de Esperanza
to continue to grow and serve abused, neglected and HIV positive
children and their families," said Shelley Star, Casa de Esperanza. "We
cannot thank HomeAid and the GHBA enough for the work they've
done to help our organization."
In October 2015, the GHBA Custom Builders Council (CBC), teamed
up with HomeAid Houston to update and renovate a house that has
been home to 94 children since it was built in 2007. In addition to the
needed repairs, new appliances were purchased and installed. In April
2016, volunteers from the CBC once again showed up in full force to
provide a landscape project for the Casa de Esperanza neighborhood.
They returned again in September to remodel two more homes on
the property as well as donating all new appliances.

TexasBuilders.org
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The International Code Council (ICC) presented
a proclamation to NAHB in recognition of their
distinguished commitment and dedication
to the housing industry. The NAHB has been a
strategic founding partner of the ICC for 75 years.
Dence is a partner of East End Lumber Co.
and East End Builders. He currently serves as a
Senior Life Director of the NAHB and is the 2017
Chairman of the NAHB Construction Codes and

Local Builder Accepts Award for
National Association of Home Builders

Standards Committee. He currently serves as a
Director of the Builders Association of Victoria
and the Texas Association of Builders (TAB).
Dence has been selected as both TAB Builder of
Year and Remodeler of the Year and has served

Chip Dence, area builder and Director of the

Association

of

Home

Builders

(NAHB). The

as the local association President three times

Builders Association of Victoria recently accepted

award was presented at a rooftop reception in

in addition to receiving numerous awards that

a prestigious award on behalf of the National

Washington D.C. honoring Building Safety Month.

include Builder Member of the Year.

Advertorial

roof, provided by Gold Sponsor Boral Roofing, both
contrasts the light color palette of the exterior and
helps protect the home.

“Posh Dallas Decorators Show House Features
Energy Efficient Roof Tile with Curb Appeal”
This September, a gorgeous designer show home
will open to the public in a month-long viewing sure
to incite home envy in all visitors. Named the 2017
Dallas Decorators Show House, the 7,500-square-foot
abode showcases the utmost in luxury living and, once
sold, will benefit the Alzheimer’s Association with a
portion of the proceeds assisting the organization in
its commitment to eliminating the disease.
Presented by Marina Bay Development Corp. in
conjunction with Donna Moss and sponsored by
Traditional Home Magazine, the Dallas Decorators
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Show House is situated on 1.5 acres in the upscale
community of Southlake, one of the country’s
highest-earning cities. Initially settled by pioneers
in the 1840s, the town now counts celebrities and
professional athletes among its 30,000 residents.
From the driveway, the home catches the eye with
pleasing architecture and a feeling of grandeur. Lush
landscaping covers the spacious grounds. Numerous,
unique window configurations provide ample natural
lighting during the day and cast a warm glow in the
evening. The beautiful, energy efficient concrete tile

Corey Construction installed the Boral Tejas España
profiled concrete tile using a custom color blend of
Dark Bordeaux, Chestnut Burnt, and Desert Sage
hues to provide a uniquely rich design. The highlydurable roof features an energy efficient, cool roof
system that includes vented eave risers and elevated
battens that help to reduce energy costs associated
with cooling the home in summer and heating in
winter. The material also helps to protect the home
from hail storms and fire, while withstanding the
elements to boot.
Upon passing through the home’s grand entry, the
generous two-story floorplan features a master
and guest suite, three additional bedrooms with
bathrooms, wine room, main and prep kitchen, utility
room, and safe room. Entertainment and gathering
spaces include a game room, family room, dining
room, and large loggia. The two separate twocar garages feature his and her (or everyday and
collector) parking, while a sparkling pool and three
separate courtyards adorn the backyard.
For information on the home, visit www.dallasshowhouse.
com and for information on Boral Roofing’s product line,
visit www.BoralRoof.com
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