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PRESIDENT’S COMMENTARY

by GENE LANTRIP, TAB President

Protecting Our Industry

I t is incredible to see that springtime 

is already here. Time truly does fly by 

when you are having fun, and for me, 

it has been a life-changing four months as 

TAB’s president. To say that I have been 

having a great time visiting all the different 

builders associations, installing the local offi-

cers, meeting members and sharing building 

ideas would be an understatement. I can 

personally say that being a part of TAB has 

made me a better builder, and I know that 

the same is true for so many individuals now 

and those who have come before me. 

The Executive Committee retreat was held at 

the beginning of the year, and it was wonder-

ful to come together with the 2022 Executive 

Committee in San Antonio. Many great ideas 

were brought to the table, and I look forward 

to seeing how they come to fruition over 

the next two years. Past President Susan 

Wright was a fantastic host, putting together 

the tours and arranging the speakers. She 

made every one of us feel welcome, and 

it has invigorated a sense of excitement 

for the months ahead. I would also like to 

thank James Hardie, McCoy’s Building Supply, 

Perma Pier, StrucSure Home Warranty and 

Tropicana Homes for sponsoring the retreat.

Our next time to get together will be this 

April at the Winter Committee and Board 

of Directors Meetings. They are being held 

April 5-7 at the Westin Austin Domain. Also 

being held during that time is the HOME-

PAC fundraiser event. It is important that we 

remember that every dollar counts when it 

comes to furthering the future of the indus-

try and TAB. You do not have to wait until 

the fundraiser to support HOMEPAC. The 

new HOMEPAC pins are now available for 

purchase at $25 per pin. Every purchase 

helps keep housing affordable. If you are 

interested in purchasing a pin, be sure to 

contact your HOMEPAC representative or 

your local HBA executive officer.

In less than three months, the 2022 Sun-

belt Builders Show™ will be underway. It 

only comes once a year, and with this year’s 

incredible speakers, education demonstra-

tions and amazing nighttime events, you 

won’t want to miss out. This year, the Show 

will be held at the Hilton Anatole July 12-15 

in Dallas. If you come early, you can take 

part in the Texas Builders Foundation golf 

tournament that will be held on July 11, and 

do not forget about the HOMEPAC FUNdango 

and Statewide Washers Championship and 

Buy-in Tournaments that will be held on July 

12. Other events include the Builders’ Bash 

on July 13, and the Star Awards on July 14. 

The week will end with our Board of Directors 

meeting on July 15. There is fun to be had 

by all, so make sure to bring yourself and 

your families to enjoy the trade show and 

events that have been carefully planned 

by the Sunbelt Builders Show™ Committee 

and TAB staff. Plus, there’s a water park and 

other great amenities that the Hilton Anatole 

has to offer.

Throughout the year, it is important that 

we continue working on increasing our 

membership. Recruitment and retention 

are vital to making our association stron-

ger and continuing to ensure the future of 

the industry. Recruiting can be as simple as 

asking a single person who does business in 

our industry to become a part of the asso-

ciation. Becoming a member shows deep 

dedication to protecting the industry. I want 

to encourage each of you to recruit at least 

one person this month. The more members 

we have, the more influence we will have to 

keep housing affordable.

I would like to thank every single person for 

the work that they do for our industry. Only 

together can we make the Texas Association 

of Builders better and stronger. I would love 

to visit your local builders association during 

events that are being held, whether it’s a golf 

tournament, fish fry or a general membership 

meeting. My email is gene@lantripch.com, 

and my phone is 325.668.8071. 

2022 CALENDAR OF EVENTS
APRIL 5 –7   TAB'S WINTER MEETINGS 

WESTIN DOMAIN | AUSTIN, TEXAS

APRIL 5   PWB WINE PULL FUNDRAISER 
WESTIN DOMAIN | AUSTIN, TEXAS

APRIL 6   HOMEPAC FUNDRAISER 
WESTIN DOMAIN | AUSTIN, TEXAS

JULY 11–15   SUNBELT BUILDERS SHOW™, CONFERENCE, 
TAB AND TEXAS BUILDERS FOUNDATION 
RELATED EVENTS 
HILTON ANATOLE | DALLAS, TEXAS

OC T. 3 –7  TAB’S STATEWIDE MEMBERSHIP DRIVE

NOV. 16 –18   TAB’S FALL MEETINGS, TEXAS HOUSING 
HALL OF HONOR AND EXCELLENCE IN 
LEADERSHIP DINNER 
THE LINE HOTEL | AUSTIN, TEXAS
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EXECUTIVE DIRECTOR’S MESSAGE

by SCOTT NORMAN, TAB Executive Director

An Update on TAB’s 2022 Priorities

T he first two months of 2022 were 

extremely active. Our industry con-

tinues to be very busy trying our best 

to meet the housing needs of our fast-growing 

state, and the Texas Association of Builders has 

been hard at work on your behalf. Although 

we are still facing severe materials and labor 

shortages and are hitting the two-year mark 

of the coronavirus pandemic, I am optimistic 

about the future of Texas homebuilding and 

our association.

In early January, the TAB Executive Committee 

met in San Antonio to strategize about meeting 

the goals of 2022 TAB President Gene Lant-

rip and his leadership team. The Executive 

Committee consists of the current TAB senior 

officers, committee and council chairs, area 

vice presidents, two presidential appointees 

and TAB’s state representative to NAHB and 

our NAHB national area chair. We had two days 

of lively discussion, and I want to share with 

you some of TAB’s 2022 priorities.

At the top of the list are increasing/retaining 

members and HOMEPAC fundraising. Mem-

bership is the lifeblood of our association, and 

there is strength in numbers. TAB’s Member-

ship Committee chairman, Justin Webb, has 

challenged every HBA to increase its net mem-

bership by at least 6%, bringing our statewide 

membership back to 10,000 by the end of the 

year. Keep in mind that for every member 

who does not renew their membership, we 

must recruit two new members to grow the 

association. Growing our associations requires 

members to recruit and retain members. Local 

HBA staff is there to support these efforts, but 

the peer-to-peer “ask” is the most effective 

way to increase our membership.

When people are asked why they do not join 

associations, the number one response is 

always, “No one asked me to join.” We all 

know at least one person who should be a 

member of the home builders association. 

It is up to you. Just ask!

This year’s primary and general elections are 

very important to the future of our industry, 

and it is imperative that HOMEPAC continues to 

engage and support elected officials and can-

didates for office who have demonstrated an 

understanding and support of Texas housing. 

Elections are expensive, and this year will be 

an especially expensive one with newly drawn 

maps meaning every seat in the Texas Senate 

and House of Representatives is up for election 

(the ballot usually consists of one-half of the 

senators and all representatives). Additionally, 

almost every statewide office is on the ballot 

including the office of the governor, lieutenant 

governor, attorney general and several others. 

We need to raise significant funds and Jason 

Carothers, HOMEPAC Trustees chair, has set 

an aggressive fundraising goal for 2022. Your 

financial contribution to HOMEPAC is critical 

to the future of our industry. You can donate 

to HOMEPAC at TexasBuilders.org, by con-

tributing at one of the many levels of giving, 

by purchasing a 2022 HOMEPAC pin, and by 

participating in fundraising events held by 

both TAB and your local HBA. We invite you 

to join us on April 6 in Austin for TAB’s next 

HOMEPAC fundraiser.

I want to encourage you to become engaged 

with the Texas Association of Builders in what-

ever fashion works for you. By being involved 

in and familiar with all the state association has 

to offer, you can not only build relationships 

with your peers from across the state, but 

you can more easily recruit members into 

the association. In addition to TAB’s standing 

committees including, but not limited to, Codes 

& Standards, Contracts, Membership, Associ-

ates, Sunbelt Builders Show™ and Government 

Relations, we have several councils that serve 

the specific interests of “niche” groups within 

our industry. These include the Young Profes-

sionals Council, Professional Women in Build-

ing Council, Developers Council and Volume 

Builders Council. By joining committees and 

councils and participating in the governance 

and educational opportunities of TAB, you can 

share your expertise, learn from other mem-

bers and help guide the association to ensure 

that we meet the needs of the membership 

and are continuing to address the housing 

needs of Texas.

Your interest may be in working to solve our 

labor shortage, mentoring young people or 

supporting charitable activities. If that’s the 

case, you will want to be a part of the Texas 

Builders Foundation, the charitable arm of TAB. 

Its mission is to provide scholarships to stu-

dents in Texas’ construction trades programs, 

help start or enhance existing building trades 

programs and participate in housing-related 

charitable activities. The foundation meets 

during TAB’s regularly held committee and 

board meetings and is open to anyone to 

attend. See texasbuildersfoundation.org for 

more information.

I also want to remind you of the many programs 

and services that are available exclusively to 

TAB members. A builder member can save on 

average $5,500 by taking advantage of TAB’s 

various programs; by participating in TAB’s 

discount and rebate programs, a member can 

save a minimum of $500 each year. See page 

9 for information on TAB’s member programs.

The entire TAB staff is always available to 

assist you in any way we can. Please don’t 

hesitate to reach out to us at 512.476.6346 

or info@texasbuilders.org. I hope to see you 

at our winter committee and board meetings 

April 5-7 at the Westin Domain in Austin. We 

are very much looking forward to meeting 

again face-to-face! All my best. 
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2021-2023 TEXAS RESIDENTIAL 

CONSTRUCTION CONTRACTS PACKAGE SUBSCRIPTION 

$399.99 plus tax. Available to builder and remodeler members 

only. Purchase online at TexasBuilders.org from the TAB Store.

TAB MODEL CONSTRUCTION SAFETY 

PROGRAM AND JOBSITE SAFETY STANDARDS PACKAGE© 

$299.99 plus tax. Includes a user guide, Model Safety Plan and 

training webinar. Purchase online at TexasBuilders.org from the 

TAB Store.

STORMWATER TRAINING & SELF-CERTIFICATION PROGRAM 

$159.99 plus tax. Includes webinar, informational materials 

and self-certif ication program details. Purchase online at 

TexasBuilders.org from the TAB Store.

TAB HBA REBATE PROGRAM 

Builders & Remodelers 

Earn money for products you are already buying. Sign up today 

to learn if you are eligible to receive quarterly rebates from 

dozens of manufacturers. No obligation to purchase and no fee 

to join. Register at TABrebates.com to learn more.

Associate Members 

If you supply or install any of the 50-plus manufacturer brands, 

you can register to be listed in the directory with a link to your 

website. Remind builders and remodelers that it is good to do 

business with another member. There is no fee to register at 

TABrebates.com and to learn more.

TAB PRODUCT DEPOT 

We make it easy to do business with a member. Access the 

Product Depot at TexasBuilders.org. TAB member and sponsor 

listings appear with a special symbol next to their names.

TAB’S INSURANCE PROGRAM — 

TWO SUITES OF PRODUCTS UNDER ONE ROOF

TAB BUILDER’S RISK INSURANCE PROGRAM 

TAB has a revised and enhanced Builder’s Risk Insurance Program 

with some of the most well-respected carriers in the insurance 

industry, including Great American. TAB’s Builder’s Risk Insurance 

Program now offers all builder and remodeler members, including 

those in the 14 first-tier coastal counties in Texas, Builder’s Risk 

coverage. For more information, contact TAB at 512.476.6346.

TAB + MYLO INSURANCE PROGRAM 

Save on business and personal lines of insurance customized 

for you. Get quotes from leading carriers for construction gen-

eral liability, medical, home & auto, plus many more insurance 

products. To learn about the products available to you through 

Mylo and to get a quote from your Mylo representative, visit 

choosemylo.com/TAB.

SMALL BUSINESS GROWTH PARTNERS 

Small Business Growth Partners specializes in helping builders, 

remodelers and associate members grow, systemize and stream-

line their businesses and help them increase their bottom line. 

They will create for you a Business Diagnostic Plan of Action (BPA) 

that evaluates everything from your marketing and sales results, 

internal processes and systems, your team and the overall profit-

ability of your business. Visit SmallBusinessGrowthPartners.com.

NATIONAL PURCHASING PARTNERS 

To learn if you are eligible for discounts from some of the 

nation’s most respected retailers, register today at MyNPP.com. 

There is no obligation to purchase and no fee to register.

Programs Exclusive to Members of the
Texas Association of Builders

TAB members are entitled to the benefit of programs and services that are not available to the public. Many of these pro-

grams are discounted or enhanced for TAB members, and they provide revenue back to TAB and your local HBA.

For more information, visit TexasBuilders.org/Membership/Benefits.html
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TROUBLING TRENDS:Texas’ HousingEconomy
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FEATURE

LONG KNOWN AS A PLACE WHERE EVERYTHING 

EXCEPT THE COST OF LIVING IS BIG, TEXAS SEEMS 

TO BE LOSING ITS EDGE IN THE AREA OF HOME 

PRICES — ESPECIALLY IN ITS LARGE METROS. CON-

TINUING IN THAT DIRECTION COULD LEAD TO 

TROUBLE DOWN THE ROAD.

Texas has a reputation as an affordable place to live — largely because 

the cost of housing is much less than on the coasts. But the truth of the 

matter is that housing in Texas is gradually becoming less affordable 

— especially in the large metropolitan areas where virtually all of the 

population and economic growth is taking place. And that trend could 

prove to put a brake on Texas’ economic growth down the road.

This problem will only continue to get worse with the COVID-19 crisis — 

not because home prices are rising, but because so many people are 

losing income and falling behind on their rent or mortgage payments.

STATE’S HOUSING PROBLEM IS CONCENTRATED IN THE TRIANGLE
Like so many issues in the state, Texas’ emerging affordable housing 

problem is concentrated in our large metropolitan areas — and in 

particular, the so-called “Texas Triangle” (the 35 counties surrounding 

Houston, Dallas/Fort Worth (DFW), Austin and San Antonio). Some 18 

million of Texas’ 29 million residents live in the Triangle, and 85% of new 

population growth since 2010 has been in the Triangle.

In addition, almost 80% of the state’s economy takes place in the Tri-

angle. Essentially, all of Texas’ economic growth — with the exception 

of the Permian Basin — occurs in the Triangle’s metropolitan areas.

by WILLIAM FULTON, Kinder Institute for Urban Research at Rice University



12 Texas Association of Builders  March/April 2022

FEATURE

HOUSING PERMITS BY METRO AREA
In order to get a handle on what the pan-

demic did to housing production, Rent.com 

compiled Census data detailing housing 

permits — both single-family and multi-

family — in more than 80 large metro areas 

around the country. (The single-family sta-

tistics actually included townhomes and 

duplexes, while the multifamily statistics 

include apartment buildings of five units 

or more.) The company compared permits 

issued from March 2019 through February 

2020 with the pandemic year — March 

2020 through February 2021.

A lot of metros around the country saw 

the number of housing permits decline, 

especially in housing-starved California. 

But Texas went in the opposite direction. All 

four large metros in Texas — Houston, DFW, 

Austin and San Antonio — saw housing 

production go up during the pandemic year.

In terms of overall housing production 

during the 2020-2021 period, Houston 

and DFW ranked number one and number 

two in the nation, and it wasn’t even close. 

Each produced more than 60,000 housing 

units in the pandemic year, while metro New 

York — which is bigger than Houston and 

DFW combined — produced about 50,000. 

(Houston and DFW have consistently ranked 

number one and number two in national 

population growth in the last few years, 

occasionally challenged only by Phoenix.)

But Austin punched way above its weight 

on housing production. Despite having only 

a little over 2 million people in its metro 

area — compared to 7 million in Hous-

ton and DFW and 19 million in New York 

— Austin ranked fifth in overall housing 

production during the pandemic year. Mea-

sured on a per-capita basis — the number 

of housing permits issued divided by the 

total population — Austin’s housing pro-

duction was way ahead of any other city in 

the nation. The only city on the Rent.com 

list that came remotely close to Austin on 

a per-capita basis was Nashville, which is 

experiencing a similar boom in population 

and home prices.

Even more astonishing is Austin’s multi-

family housing production. In 2019, Austin 

produced more multifamily housing than 

either Houston or Dallas, despite being 

one-third the size. Overall, about 46% of 

all new housing in Austin in 2019 was mul-

tifamily, compared to only 27% in Houston 

and 26% in Dallas. (Elsewhere in the Sun 

Belt, multifamily housing accounted for 

only 27% of new housing in Phoenix and 

less than 10% in Atlanta.) Clearly there’s 

a lot of demand for urban living in Austin.

At the same time that Austin is putting 

up big numbers on housing production, 

of course, housing prices there are sky-

rocketing out of sight. Austin is far more 

expensive than any other Texas metro, with 

prices that are beginning to rival California’s. 

And Houston and DFW housing prices are 

creeping up as well.

Texas is booming so much right now that 

even the most productive housing market 

in the country can’t keep up with demand. 

Texas generally — and Houston in partic-

ular — has more land for housing and less 

housing regulation than anywhere else in 

the country, yet prices are still going up.

Part of the problem may be that most of the 

new housing is targeted at the high end of 

the market: Developers are building both 

single-family homes and apartments for 

luxury buyers and renters, which is one 

reason why first-time homebuyers as well 

as renters are having a harder time.

RATE OF HOMEOWNERSHIP IN LARGE 
METROS LAGS BEHIND THE NATION
The median home price in Dallas, Fort 

Worth, San Antonio and Houston remains 

in the vicinity of $200,000. The median 

home price has increased very quickly in 

Austin and was approaching $400,000 in 

2019, making it more of a “coastal city” — at 

least in terms of real estate — than other 

Texas cities. Midland also saw a rapid rise 

in home prices because of the booming 

energy sector.

At the same time, however, homeownership 

rates in large Texas metros fall below the 

national average.

The national homeownership rate is 64% — 

that is, 64% of all households live in homes 

owned by the occupants. The rate in Texas 

is 62%. With the exception of San Antonio, 

which has a homeownership rate of 63.3%, 

large metropolitan areas in Texas have a 

rate of homeownership measurably lower 

than the national average. As homeowners 

who have lost income because of COVID-19 

struggle to make their mortgage payments, 

it is a virtual certainty the homeownership 

rate will go down.

Austin’s homeownership rate is 57.7% — 

more than six points below the national rate 

and four points below the state rate. This 

isn’t surprising given the fact that Austin’s 

median home price is close to double that 

of the state’s other major cities.

However, both the Houston and DFW met-

ropolitan areas also have measurably lower 

homeownership rates than the state and 

the nation as a whole. Houston’s homeown-

ership rate is 60.7%, and in DFW, the rate 

has dropped below 60% — down to 59.7%.

In other words, in Houston and especially 

DFW — despite the overall affordability of 

the housing stock — the homeownership 

rate is closer to that of Austin than to the 

national average.

Why is this happening?

One possible reason is that Texas’ property 

taxes are very high compared to other 

states. Texas has a reputation as a low-

tax state, primarily because it does not 

have a state income tax. But, according to 

WalletHub, the state’s effective property 

tax rate is 1.81% — ranking it 45th in the 

nation, below states such as New York, 
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Massachusetts, Pennsylvania, Michigan 

and far below California.

Although property tax is not part of a 

home’s price, it is part of the cost of home-

ownership and often is built into the home-

owner’s monthly payment. For a $200,000 

house, an effective tax rate of 1.81% means 

the owner pays $3,600 a year or $300 per 

month in property taxes. A typical home-

buyer might put 20% down ($40,000) and 

make a mortgage payment of approximately 

$1,400 per month with a 4% interest rate. 

So, property taxes can add 20% to a monthly 

mortgage payment in Texas.

THE RISING RATIO 
OF HOME PRICE TO INCOME
Another possibility is that the ratio of 

housing price to income in large Texas 

metropolitan areas is going up.

The ability to purchase a home is not solely 

dependent on housing price. It also depends 

on the household’s income and, in particu-

lar, the ratio of housing price to income. Tra-

ditionally, the rule of thumb was that there 

should be a three-to-one ratio between 

home price and income. For example, if a 

home costs $210,000, the household should 

have an income of $70,000. This rule of 

thumb has been stretched in recent years 

as home prices have gone up and interest 

rates have come down.

Nationally, the ratio of housing price to 

income has risen from 3.5 to 4.0 in the 

past decade. Not surprisingly, this ratio 

has gone up at about the same rate in the 

Austin metro, where home prices are the 

highest in the state.

Of greater concern, however, is the fact 

that the ratio of housing price to income 

has gone up considerably in the San Anto-

nio, DFW and Houston metros in the past 

decade. Despite low housing prices, for 

example, San Antonio’s ratio in 2018 was 

3.88. This is probably because San Antonio 

generally has low incomes compared to the 

other large Texas metros. According to the 

U.S. Census, of the 25 largest U.S. metros, 

San Antonio ranks 23rd in median income, 

ahead of only Miami and Tampa, Florida.

But this trend has also been pronounced in 

DFW and Houston, two metropolitan areas 

that do not have unusually low incomes 

and together account for almost half of 

the state’s population.

In 2009, both metropolitan areas had 

extremely low ratios of housing price to 

income — 2.59 in DFW and 2.71 in Hous-

ton — compared to the national average of 

3.44. However, over the following 10 years, 

most of that difference was eliminated. By 

2018, DFW’s ratio (3.67) was higher than 

Houston’s (3.58), and had grown faster 

than the national average.

If this trend continues, the housing price 

advantage of the two largest metropolitan 

areas in Texas will be completely erased 

in the next few years.

And there is every reason to believe this 

gap will continue to narrow. That’s because 

raw land prices for single-family homes 

continue to increase in Texas’ large met-

ropolitan areas.

According to the Joint Center for Housing 

Studies at Harvard, in the five-year period 

between 2012 and 2017, the price of raw 

land for single-family homes increased 68% 

in metropolitan Austin, 38% in metropoli-

tan Houston and 22% in metropolitan DFW.

But, land prices are going up faster in 

close-in counties. Prices went up 34% in 

Dallas County and 61% in Collin County, the 

fastest-growing large county in the state.

RENTERS ARE COST-BURDENED 
AND THEIR OPTIONS ARE DWINDLING
Texans are more likely to be renters than 

others nationally, and renters are more 

likely to have modest incomes and work at 

low-wage jobs. Oftentimes, service workers 

cannot afford to buy a house even at Texas 

prices. Like homeowners, however, renters 

are feeling the pressure of rising cost relative 

to incomes.

For example, half of all renters are cost- 

burdened in all Texas markets. A rule of 

thumb, especially for renters, is that a 

household should spend no more than 30% 

of its income on housing. Households that 

pay more are said to be “cost-burdened,” 

and about 25% of homeowners in most 

Texas markets are cost-burdened. But for 

renters, that figure is doubled — close to 

50% in most markets. This figure is high 

not only in DFW and Houston, but also in 

Rio Grande Valley cities such as Brownsville 

and McAllen, where incomes are low.

Furthermore, even as half of all renters 

in Texas metropolitan areas are cost- 

burdened, the amount of low-cost 

rental housing ($800 a month or less) is  

declining fast.

Astoundingly, Austin lost two-thirds of its 

low-cost rental housing in the five years 

between 2012 and 2017. But the low-cost 

rental housing stock is declining fast in 

Houston (33%) and, especially, DFW (40%), 

reinforcing the idea that these metros are 

gradually losing their affordability advantage.

In addition, affordable rental units are 

often located in risky areas. A recent anal-

ysis by the Kinder Institute and several 

research partners concluded that 165,000 

multifamily units in Harris County — about 

one-quarter of the total — are located in 

the floodplain.

One thing is for sure: The problem emerg-

ing is a big one — it affects Texas’ ability to 

attract residents in a very direct way — and 

COVID-19 will continue to make the prob-

lem worse by putting both homeowners 

and renters at risk. 

Article adapted with permission from the Kinder 
Institute for Urban Research at Rice University.
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O ver the last couple of years, there have been some major developments sur-

rounding the model energy codes at both the national and local levels. For 

the homebuilding industry, these energy codes present a unique issue where 

market forces oftentimes collide with government mandates. While market forces can and 

should drive better energy eff iciency, the ever-increasing inflexibility and extraordinarily 

high levels of mandated energy codes have caused housing affordability to signif icantly 

suffer. The Texas Association of Builders (TAB) certainly recognizes the need to encour-

age energy eff iciency, but it is imperative that housing affordability is not jeopardized in 

the process. Voluntary, market-driven solutions best achieve that energy eff iciency, as 

opposed to overly rigid energy mandates, which lack market justif ication and signif icantly 

increase the price of homes in some of the most cost-sensitive markets. By their own 

volition, new home construction/remodels are much more energy eff icient than existing 

buildings because of better insulation, energy-eff icient appliances and other improve-

ments stemming from compliance to market forces and modern technology. Therefore, 

it makes little sense to apply even more costly and rigorous energy conservation require-

ments to new homes and residences. As a member of the National Association of Home 

Builders (NAHB) testif ied before Congress, “Targeting new homes would harm housing 

affordability and encourage people to remain in older, less energy-eff icient homes. In 

turn, this would result in higher energy usage, higher greenhouse gas emissions and 

lower standards of living.”

With all this being said, it is important to note that the homebuilding industry in Texas 

has embraced energy eff icient building standards by allowing market forces to make 

Texas a leader in energy eff icient home construction. In 20201 for example, Texas yet 

again led the nation in Energy Star homes with close to 20,000 Energy Star qualif ied new 

homes, ranking Texas as number six in the nation in market penetration. Nevertheless, it 

is important to note that a minimal amount of energy use goes into powering new homes.

During the latest energy code development cycle by the International Code Council 

(ICC), several issues arose that raised eyebrows. In short, the process exposed ways in 

which it can be exploited by those who do not have the best interests of the housing 

industry at heart, instead opting for a tunnel vision approach aimed at hyper-eff iciency 

and product mandates. As a result of some questionable practices by certain advocacy 

and business groups, several appeals were filed with the ICC (including appeals by NAHB, 

supported by TAB), which upheld some appeals while overruling others. In the end, 

IT’S DÉJÀ VU 
ALL OVER AGAIN:

by RON ROHRBACHER, TAB Codes and Standards Committee Chairman

Easing and Improving State Energy Code 
Mandates on Builders and Consumers
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however, the ICC recognized the need 

for changes and ultimately altered the 

development of its energy codes from a 

governmental consensus process to the 

American National Standards Institute 

(ANSI) process. As Chuck Fowke, NAHB 

chairman, commented:

“This is an important change that 

we expect to result in a model en-

ergy code that meets the needs of 

consumers, builders, building of-

f icials and energy eff iciency advo-

cates. At this point, we are review-

ing the details of the proposed 

framework, but it appears to pro-

vide a clear improvement for the 

energy code development process 

going forward. NAHB looks for-

ward to participating in the new 

standards development process to 

maximize cost-effective eff iciency 

improvements in the residential 

energy codes.”

Regardless of the measures taken at the 

national level, energy codes continue 

their ever-increasing stringency and cost 

implications in parts of Texas as many 

cities exacerbate the situation by “going 

above code” to implement even more rigid 

energy code requirements. The net effect 

of this is to increase the price of homes 

and provide for less consumer choice 

in the building process. As many of you 

may recall, in 2015 TAB passed HB 1736 

through the Texas Legislature in response 

to this ever-increasing inf lexibility and 

extraordinarily high stringency of energy 

codes as brought about in large part by 

a select group of municipalities and out-

of-state interest groups. HB 1736 imple-

mented intelligent and rational energy 

code policy with the aim of signif icantly 

better compliance rates and the allowance 

of more cost-effective implementation of 

the state energy code. The bill updated 

the state’s energy code for new one- and 

two-family homes and set target scores 

for an alternative performance path in 

order to meet the state energy code, thus 

providing a viable statutory performance 

to give consumers and homebuilders more 

options to meet energy code require-

ments. Just as importantly as implement-

ing a less stringent performance path 

for builders and consumers, HB 1736 set 

a six-year minimum state energy code 

update cycle for one- and two-family 

homes, meaning that the state cannot 

update the state energy code for residen-

tial homes more than once every six years 

(though it should be noted that the bill 

does not limit a municipality ’s authority 

to amend its respective energy code). The 

proposed six-year code cycle under HB 

1736, which has been embraced by various 

jurisdictions nationwide, does not affect 

health and safety issues such as electri-

cal, foundation and plumbing code items, 

which are separate from the energy codes. 

This six-year cycle allows the state, home-

builders and consumers to maintain a 

reasonable pace of increasing energy code 

mandates that will allow manufacturers, 

suppliers and installers an opportunity to 

more effectively comply with energy code 

requirements. This further helps market 

forces by allowing suppliers to forecast 

inventory more accurately.

With 2015’s HB 1736 proving to be a viable 

and effective tool for homeowners and 

builders to more cost-effectively meet the 

state energy code, TAB worked this last 

legislative session to build upon that bill ’s 

success by passing HB 3215, authored 

by Rep. Charlie Geren and Sen. Bryan 

Hughes. HB 3215, a top legislative priority 

for our association last session, updates 

the existing performance-based avenue 

in the state energy code (placed into law 

through HB 1736 in 2015) with the latest 

ANSI energy rating index, which is recog-

nized as the “gold-standard.” Doing so will 

allow homeowners and builders to choose 

the features best suited for them based 

on cost and/or preferences, encourage 

innovation in energy eff iciency and help 

provide more competitively priced prod-

ucts to the market. Without the passage 

of HB 3215, this state would have seen 

further economic hardship on consum-

ers that would have priced thousands 

of households out of the market as the 

state energy code is updated in the future 

as required under existing law. HB 3215, 

however, does not weaken the state’s 

energy code. In fact, it will require mini-

mum thermal envelopes in homes that will 

keep them cool in the summer and warm 

in the winter. Furthermore, as it extends 

the Sunset date of the statutory provisions 

to 2031, it will lower the target scores 

twice during that extension to ensure 

that energy code stringency is increased, 

but in a deliberate and incremental way.

In conclusion, it is important to remember 

that HB 3215 will be crucial to reducing 

the negative impact of future state energy 

code mandates, while strengthening the 

energy efficiency of current requirements. 

Texas will continue to be a leader in energy 

efficiency through market forces, while 

allowing consumers and homebuilders a 

reasonable energy performance path that 

allows for more energy efficiency measures 

and cost-effective alternatives. Such intel-

ligent and rational energy code policy will 

result in significantly better compliance 

rates and effective price-sensitive appli-

cations, benefiting all Texans, not just a 

few select interest groups. 

1. According to the latest Energy Star annual figures 
as of this printing.

Ron Rohrbacher has served as 
TAB’s volunteer chair of the 
Codes and Standards 
Committee for over 20 years, is 
a TAB Life Director and a 
member of the Greater Houston 

BA’s Board of Directors. He has been vice president 
for construction training at Perry Homes since 1991.
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FEATURED PROJECT

by MOLLY MUTH, Contributing Editor

ZANDER HOMES HAS SEEN ITS FAIR SHARE OF CHANGE. THE COMPANY HAS DONE EVERYTHING FROM REMODEL-

ING AND BUILDING TOWNHOMES AND TOWNHOME DEVELOPMENTS TO TODAY’S CUSTOM, BUILD-ON-YOUR-LOT 

HOMES. SINCE ITS FOUNDING IN 2010, ZANDER HOMES HAS BECOME A PHENOMENAL CUSTOM HOMEBUILDING 

COMPANY, CULMINATING IN ITS FIRST BIG STAR AWARD-WINNING PROJECT: THE ROLLINGWOOD HOME. LOCATED 

JUST 10 MINUTES FROM DOWNTOWN HOUSTON, THE ROLLINGWOOD HOME SITS ON AN ACRE LOT IN A 30-HOME 

CUL-DE-SAC. JUSTIN HENRY, OWNER OF ZANDER HOMES, LOVES THAT THE HOME FEELS LIKE IT SHOULD BE OUT 

ON AN ACREAGE IN THE COUNTRY. OTHERS VIEWING THE HOME AGREE: THE HOME IS NOT WHAT YOU EXPECT SO 

CLOSE TO DOWNTOWN HOUSTON, AND THAT IS WHAT MAKES IT GREAT.

ELEVATION OF ALifetime
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projects have some level of change from 

initial concept to finished product, but Roll-

ingwood required some real flexibility — 

from the original sketches to what actually 

went into the house, a lot was thrown out 

the window. Luckily for the team at Zander 

Homes, the homeowner had a semiflexible 

budget. When she found something that 

she wanted, she gave the go-ahead to get it 

priced out and placed in the house. One of 

the biggest pieces of the client’s plan — in 

fact, the thing that the rest of the design 

was based around — was the barn.

BUILDING THE BARN
The focal point of the Rollingwood home 

— at least from an exterior perspective 

— is the 30-foot-tall garage, also lovingly 

referred to as “the barn.” From the front 

of the property, a porte cochere leads up 

to the barn. Painted a vibrant red with 

white trim and a black metal roof, the 

five-car garage contrasts brilliantly with 

the white house. Once the barn doors are 

opened, the interior of the barn is a huge, 

two-story space, similar to barns from a 

century ago. As Henry noted, mimicking 

a real barn on such a large scale could 

have easily cost over a million dollars, so 

the project required ingenuity to bring it 

in under budget.

FEATURED PROJECT: ROLLINGWOOD

STAR AWARDS 2021
• Custom Builder Grand Award Under $1M
• Custom Builder — Best Architectural Design ($750K-$1M)
• Custom Builder — Best Overall Interior Design ($750K-$1M)
• Custom Builder — Best New Custom Home ($750K-$1M)

This running theme of unexpected but 

delightful design choices earned the Roll-

ingwood project four awards in the under 

$1 million and $750,000-$1 million cate-

gories for 2021: Custom Builder Grand 

Award; Custom Builder — Best Architec-

tural Design; Custom Builder — Best Over-

all Interior Design; and Custom Builder 

— Best New Custom Home.

The key word heading into this project was 

“custom.” Rollingwood was a completely 

custom design/build home. Henry sat down 

at the beginning of the project with his 

client, who shared her ideas about what 

she wanted in the home. As the project 

progressed, many changes were made. All 
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The homeowner specifically requested 

an open concept for the garage, so the 

surfaces of the bright white walls and the 

old-world wooden ceiling are massive, 

mostly unbroken planes, adding to the 

sense of enormity. The barn is open from 

the top of the gable all the way down to 

the ceiling with just a couple of trusses. 

Using trusses was a somewhat different 

experience for the team at Zander Homes 

because most Houston projects are stick-

built, but the trusses are what allow the 

barn to be completely open.

Another request from the homeowner 

was that the barn function both for vehicle 

storage and entertainment purposes. If the 

homeowners move their cars, the main 

garage space becomes a wonderful spot 

for larger gatherings. Henry said, “They [the 

homeowners] wanted to be able to have 

their kids’ weddings in there. It ’s great for 

big events — ballroom-type things.” At the 

back of the barn, there are stairs that lead 

to a loft. The loft is currently used as a living 

area for get-togethers. Down another set 

of stairs are two bedrooms connected to 

the back of the main house. One can easily 

imagine hosting small gatherings in the loft 

and large parties in the main area, making 

it a perfect entertainment space.
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are painted yellow. Down the hallway, the 

master bedroom and bathroom have a 

mix of wallpaper and beadboard. Most 

of the wallpaper is custom-made for the 

home, featuring bold geometric and floral 

patterns in bright colors; the home houses 

at least four differently patterned wall-

papers, ranging from green and blue to 

white and tan.

Special features abound in the Rolling-

wood home. In the kitchen, a gorgeous 

Lacanche range, floating shelves, industrial 

lighting, a brick backsplash and a huge 

island give the space a clean, open feel. 

This style is matched by the large, glass 

French doors with black trim that lead to 

an outdoor lanai with a fireplace, as well as 

a double-sided hallway with walls of win-

dows. The main living spaces are all open 

and airy, with lots of light. In contrast, the 

more colorful rooms are warm and inviting 

with fun patterns. Bathrooms in particular 

feature powerfully colorful wallpapers. The 

master bedroom and bathroom display 

traditional features such as wainscoting, 

brass finishes and gray and black cabinets. 

Features were carefully selected to match 

the homeowners’ vision. Seemingly every 

detail of each room is custom — even the 

toilets are custom toilets!

Henry is certainly proud of how unique 

the home is. “There’s a lot of cool things 

we did. As an example, there are hidden 

“ THERE’S  A LOT OF COOL THINGS 

WE DID.  AS AN EXAMPLE,  THERE 

ARE HIDDEN DOORS IN  THE OFFICE 

SO THAT YOU CAN NEVER TELL 

WHERE THE CABINETS ARE.”

— Justin Henry, Zander Homes

A HOUSE UNLIKE ANY OTHER
The main house is just as unique as the 

barn. For the team at Zander Homes, 

the Rollingwood project was a refreshing 

opportunity. The homeowner requested 

a somewhat transitional-style home, con-

trasting greatly with the more common 

mid-modern builds that Zander Homes 

frequently builds.

Part of what makes the Rollingwood home 

stand out is the diversity of its interior 

design. Each room seems to have its own 

personality, and color is a key component 

of that magic. The office and library fea-

ture blue cabinets and walls. In the utility 

room, on the other hand, the cabinets 
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On a technical level, Henry noted that 

the tall, A-frame gables were also a chal-

lenge. From the living room to the back 

porch to the dining room, each space had 

extremely tall peaks. The homeowner 

requested that the peaks be tied into the 

design with the wooden beams, and the 

Zander Homes team also had to consider 

all the electrical components, as well as 

manage to meet the associated energy 

codes. “Making the roof come together at 

a point is hard enough, but then that point 

extends for 60 feet in the living room, 

80 feet where the back porch is and 60 

feet in the bedroom,” Henry said. “From 

a construction standpoint, putting out a 

quality build with those details was fairly 

doors in the office so that you can never 

tell where the cabinets are,” Henry said. 

Little touches make the Rollingwood home 

stand out.

OVERCOMING THE OBSTACLES
Arriving at such a distinct final design pre-

sented some challenges. For example, the 

Lacanche range in the kitchen came from 

overseas and had to be ordered a year out 

from arrival. Similarly, the large western 

windows and doors required significant 

lead time, but luckily, the homeowners 

embraced the lengthened process. The 

clients had ideas about what they wanted 

for each area of the house, but they were 

not afraid to call an audible if something 

did not come together the way they first 

envisioned it.

Another obstacle the Zander Homes team 

faced was installing the large, antique, real-

wood beams. Most homes in Houston use 

stained wraps to match the look of solid 

wooden beams, but the homeowners at 

Rollingwood wanted the real deal. The 

challenges began at delivery; usually, the 

unloading process is handled quickly with 

carts and machines, but in this case, the 

beams were unwieldy and thus difficult to 

move. In describing his solution-finding 

process, Henry joked that the answer was 

simply to pay some extra guys to figure 

it out. The team ended up using small, 

manual cranes to lift the beams, as well as 

several different scaffolding configurations 

to install them.
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the final decisions. Customizing homes 

for his clients is an amazingly rewarding 

process for Henry, and he is proud of his 

team for their work on the Rollingwood 

project. Special recognition goes to Alfred 

Young, vice president of construction at 

Zander Homes, who managed the entirety 

of the project from start to completion, 

as well as formed a lasting bond with the 

client’s family.

While the home is beautiful, Henry’s take-

aways are more focused on the human 

side of the project. “The beams, the cab-

inetry and the barn, all those things are 

really neat, but speaking with our guys, the 

builders and even with the homeowners, 

everyone enjoyed the relationships we 

built,” Henry said. Throughout the home-

building industry, it seems more and more 

homeowners want to be involved in the 

design process. With this shift, it is the rela-

tionships built between client and builder 

that will ensure success. The Rollingwood 

project stands as a testament not only to 

the skill of the Zander Homes team, but 

also to the importance of communication 

with clients. Listening to a client might just 

result in an elevation — and a home — in 

which everyone can take pride. 

challenging.” Despite the challenges, the 

f inal product is a showstopping home 

worthy of recognition.

SOMETHING TO BE PROUD OF
One of Henry’s favorite aspects of the Roll-

ingwood project is the elevation — or in 

layman’s terms, the exterior of the home. 

The contrast between the brilliant red barn 

and the bright white main house, com-

bined with the enormous A-frame struc-

tures, makes the home pop. The house 

and the barn certainly have personality, 

both exterior and interior. Henry credits 

the vibrancy of the house to his client’s 

vision. He noted that he was committed to 

keeping his client informed of his opinions, 

but he ultimately let the homeowner make 

PHOTOS COURTESY OF ZANDER HOMES

“ THE BEAMS,  THE CABINETRY AND THE BARN,  ALL 

THOSE THINGS ARE REALLY NEAT,  BUT SPEAKING 

WITH OUR GUYS,  THE BUILDERS AND EVEN WITH 

THE HOMEOWNERS,  EVERYONE ENJOYED THE 

RELATIONSHIPS WE BUILT.”

 — Justin Henry, Zander Homes
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THERE IS A LONG HISTORY OF LOCAL GOVERNMENTAL OVERREACH WITH A CORRE-

SPONDING STATUTORY CORRECTION BY THE TEXAS LEGISLATURE. THESE INCLUDE 

THE TEXAS IMPACT FEE ACT IN 1989 (LIMITING UTILITY FEES TO REFLECT THE 

ACTUAL COSTS OF CAPITAL IMPROVEMENTS), THE VESTED RIGHTS STATUTE IN 1997 

(PROHIBITING THE APPLICATION OF NEWLY ENACTED REGULATIONS TO ONGOING 

PROJECTS) AND THE ANTI-MORATORIUM STATUTE IN 2001 (RESTRICTING THE USE 

OF MORATORIA TO DELAY OR PREVENT DEVELOPMENT).

In response to aggressive city annexations, the Texas Legislature in 2019 passed a bill 

which virtually eliminated the authority of all Texas cities to annex land without the land-

owners’ consent. Having this authority served as a deterrent to higher density projects 

outside of the corporate limits because the developer might have his property annexed 

and zoned to a low-density designation. Without the ability to unilaterally annex, cities 

are increasingly becoming creative in limiting or preventing these types of developments. 

As a result, we are seeing an uptick in controversies involving higher density residential 

subdivisions outside of the corporate limits.

Most municipalities have authority under the Texas platting statute to regulate the 

platting of subdivisions in their extraterritorial jurisdiction (ETJ). The platting statute 

provides that a city may require developers to comply with city subdivision regulations 

and its comprehensive plan. This statutory provision is problematic when the city can 

now no longer annex the subdivision or maintain and operate public infrastructure. 

For example, the city may have a requirement that new streets be paved with concrete 

and curb and gutter when it cannot own and maintain streets outside of the corporate 

limits. So, logically, these streets would be the responsibility of the county, which might 

require that they be paved with asphalt with barrow ditches. A subdivision ordinance 

may have a park dedication and development fee requirement but no ability to own and 

operate parks in the ETJ. The developer is often treated like a ping pong ball while the 

two jurisdictions decide the issue.

High density developments are even more frustrating when the property is located within 

the certificate of convenience and necessity (CCN) of the city or another governmental 

entity with the capacity to serve the development with water and/or sewer. Under the 

Texas Water Code, the utility provider has a legal obligation to serve potential customers.

We recently represented a homebuilder in central Texas wanting to develop a residential 

subdivision in the ETJ. Due to political opposition, the city denied the subdivision plat 

Troubles 
in the ETJ
by ART ANDERSON, Winstead Dallas
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based on alleged concerns about sanitary 

sewer services being provided. But the 

property is located within the CCN of a 

special utility district with the capacity 

and willingness to serve.

In 2019, the Texas Legislature passed a bill 

that strengthened applicant rights to chal-

lenge a plat denial. Many cities have been 

guilty of excessive delays in processing plat 

applications and then having them denied 

for invalid reasons. Section 212.009 of the 

Texas Local Government Code requires 

cities to approve or disapprove a plat within 

30 days following application submittal. If 

a plat is conditionally approved or disap-

proved, then the city is required to provide 

a written statement of specific reasons. The 

applicant then has an unlimited period of 

time to submit a response, and the city 

has 15 days to approve or disapprove the 

plat. An applicant can challenge the dis-

approval in court.

After the central Texas plat was denied, 

we provided a response stating that the 

city lacked the authority to deny a subdi-

vision plat based on sewer concerns when 

another governmental entity controlled the 

sewer CCN. Following, the city ’s second 

denial suit was filed in federal court in San 

Antonio. Because the subdivision infra-

structure had been completed and houses 

were in the process of being constructed, 

we asked the federal judge to issue an 

emergency mandatory temporary injunc-

tion order to force the city to approve and 

record the final plat. Following an eviden-

tiary hearing, the judge agreed that the city 

lacked the authority to deny the final plat. 

The city eventually recorded the plat after 

the county accepted the streets.

While this case had a happy ending, the 

developer should never have been forced 

to file litigation in order to achieve this result. 

It may be necessary for the Texas Legislature 

to act once more in 2023 to address this type 

of municipal overreaching.

�Art Anderson is a shareholder in 
the Winstead Dallas real estate 
group. He is a long-standing 
member of TAB's Legal Affairs 
Committee and was lead 
counsel for the plaintiff in Bizios 
v. Lakewood Village.





28 Texas Association of Builders  March/April 2022

GOVERNMENT RELATIONSSpring
It is hard to imagine, but we are less than a year away from the start of the next legislative 

session. Since the 2021 legislative session ran much longer than normal, which caused a 

condensed primary schedule, any attempt to begin focusing on the issues for the next 

legislative session have been stymied. Soon after the primary elections have concluded, 

we anticipate the lieutenant governor and speaker to release their list of interim charges. 

As a quick refresher, both the House and Senate leadership during the interim (between 

sessions), issue “charges” to the committees of the legislature. Over the course of the 

next 10 months, 43 committees (29 House, 14 Senate) will hold public hearings either 

in Austin or around the state to study those issues.

Throughout the process, experts or interested parties of those issues are invited to provide 

testimony and their perspective on those issues. A significant portion of the legislation 

that is filed comes because of problems or solutions uncovered during the interim hearing 

process. It has often been stated that the big issues take two or three sessions to resolve. 

It is this interim hearing process that is used to whittle away at the issue, create compro-

mise between the interested parties and help guide the legislature’s decisions during 

the upcoming 88th Texas Legislative Session, which begins Jan. 10, 2023. Similarly, to our 

preferred candidates list (as mentioned above), we will distribute the interim charges via 

Legislative Line. If there is an issue or topic that you have experience, questions or passion 

about, please reach out to the TAB government relations team to find out how you can 

help with these issues. As it has been said many times, they work for you. 

Adam Aschmann serves as the vice president and general counsel of Tilson Homes in Houston. 
He is the current secretary of the Greater Houston Builders Association board, a five-year 
member of the Texas Association of Builders Executive Committee and is also serving a 
two-year term as the TAB Government Relations committee chair for 2022-2023. At the National 
Association of Home Builders, Adam has been a leadership delegate for the last eight years 
and is the vice-chair of the State and Local Government Affairs Committee for 2022.

by ADAM ASCHMANN, Government Relations Committee Chair

I hope you and your families had a 

great holiday season and that the 

New Year is treating you well. Spring 

of an even-numbered year means Texas 

politics is in full-on campaign mode. As 

the primary comes to an end and run-

offs begin, I encourage you to support 

pro-housing candidates. TAB’s Govern-

ment Relations Committee, HOMEPAC 

Board of Trustees, and government rela-

tions staff spend many hours throughout 

the year meeting with elected off icials, 

candidates and their staff to make sure 

they understand the issues that are 

important to our industry and ensure 

that your hard-earned money is well 

spent when HOMEPAC contributions are 

delivered. If you are unsure of who those 

candidates are, please reach out to the 

TAB government relations staff and make 

sure you are signed up for the Legislative 

Line. TAB staff make a concerted effort to 

distribute this information via Legislative 

Line, and you can register to receive those 

updates on the TexasBuilders.org website 

under the government affairs advocacy 

and action center page.

IS IN THE AIRIS IN THE AIR
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GOVERNMENT RELATIONS

HOUSE COMMITTEES
• AGRICULTURE & LIVESTOCK

• APPROPRIATIONS

• BUSINESS & INDUSTRY

• CORRECTIONS

• COUNTY AFFAIRS

• CRIMINAL JURISPRUDENCE

• CULTURE, RECREATION & TOURISM

• DEFENSE & VETERANS’ AFFAIRS

• ELECTIONS

• ENERGY RESOURCES

• ENVIRONMENTAL REGULATION

• GENERAL INVESTIGATING

• HIGHER EDUCATION

• HOMELAND SECURITY & PUBLIC SAFETY

• HUMAN SERVICES

• INSURANCE

• INTERNATIONAL RELATIONS & ECONOMIC DEVELOPMENT

• JUDICIARY & CIVIL JURISPRUDENCE

• JUVENILE JUSTICE & FAMILY ISSUES

• LAND & RESOURCE MANAGEMENT

• LICENSING & ADMINISTRATIVE PROCEDURES

• NATURAL RESOURCES

• PENSIONS, INVESTMENTS & FINANCIAL SERVICES

• PUBLIC EDUCATION

• PUBLIC HEALTH

• STATE AFFAIRS

• TRANSPORTATION

• URBAN AFFAIRS

• WAYS & MEANS

SENATE COMMITTEES
• ADMINISTRATION

• BUSINESS & COMMERCE

• CRIMINAL JUSTICE

• EDUCATION

• FINANCE

• HEALTH & HUMAN SERVICES

• HIGHER EDUCATION

• JURISPRUDENCE

• LOCAL GOVERNMENT

• NATURAL RESOURCES & ECONOMIC DEVELOPMENT

• STATE AFFAIRS

• TRANSPORTATION

• VETERAN AFFAIRS & BORDER SECURITY

• WATER, AGRICULTURE & RURAL AFFAIRS

As the primary comes to an 
end and run-offs begin, I 

encourage you to support  
pro-housing candidates.
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“With this data, you immediately see that 

younger buyers have been impacted by 

the pandemic more than older genera-

tions,” said Rose Quint, NAHB assistant 

vice president of survey research during a 

press conference at the 2022 International 

Builders’ Show in Orlando.

Only 18% of baby boomers, on the other 

hand, noted a change in their preferences. 

Baby boomers are interested in smaller 

homes on smaller lots, preferably in the 

suburbs. They also have an eye toward 

energy efficiency; top features unique to 

this generation include energy-efficient 

lighting, and ENERGY STAR appliances and 

whole home certification.

Quint attributed the greater interest in energy- 

efficient features to prior homeownership.

“Boomers have likely owned a home before, 

and understand the costs of heating and 

cooling a home,” she noted.

Certain home features do resonate with 

all generations, however. The top five are:

• Laundry rooms

• Exterior lighting

• Ceiling fans

• Patios

• Walk-in pantries

The percentage of single-family homes with 

patios has risen to 63% as more emphasis 

has been placed on outdoor living in recent 

years. Homebuyers across generations 

have also noted interest in exterior living, 

with millennials indicating a specific inter-

est in front porches as well.

“ I love the fact that styles are cyclical, 

and that front porches are becoming 

popular again,” shared Allison Paul, prin-

cipal at Lessard Design. “People want to 

be outdoors.”

Paul highlighted numerous examples of 

popular features and the variety of ways 

builders can integrate these features into 

their homes. Whether it ’s an open kitchen 

with a kitchen island as a central focus, 

an elaborate home office that doubles as 

a hobby space, or simply a corner niche 

for basic exercise equipment to create 

a makeshift home gym, there are lots of 

creative ways to enhance homes to meet 

buyers’ growing preferences.

“I think we can create communities that 

have a really good mix of larger single- 

family homes, smaller single-family homes 

and detached living at a variety of price 

points,” Paul suggested to meet these 

varying interests. “It creates a mixed den-

sity with the community amenities they’re 

looking for, like walking trails.”

Top Features
DESIGNAND

FOR 2022TRENDS
H omebuyer preferences have continued to reverse trends in homebuilding as 

builders work to respond to new interests in the wake of COVID-19. Increased 

desire for bigger homes, suburban locations and more outdoor amenities are 

driving new home design, resulting in a rise in the average size of a new home to 2,524 

square feet, and the percentage of new homes with four-plus bedrooms and three-plus 

full bathrooms to 46% and 34%, respectively.

These interests vary across generations and are primarily driven by millennials and Gen Xers 

— 36% and 34%, respectively — of whom noted their housing preferences have changed 

because of the pandemic. In addition to a desire for more space and more bedrooms, mil-

lennials and Gen Xers are also looking for homes with modern or contemporary exteriors 

that are designed for multiple generations. Other changes include an interest in exercise 

rooms and home offices in their homes, as well as designated bike lanes in their communities.

Reprinted from NAHB Now
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REMODELING PROJECTS  
EXPECTED TO BOOM IN 2022
As the pandemic continues, home-

owners are encouraged to spend more 

time indoors — so get ready for more 

remodel requests.

Here are f ive projects that loom large 

on many wish lists. Some are variations 

of existing trends, but all are expected 

to add function, value and joy to houses 

inside and out.

1. Better outfitted mudrooms
Help homeowners avoid frantic searches 

for keys, backpacks, gloves, hats, lost socks 

and more by constructing a mudroom 

that’s dedicated to different needs.

Functions in high demand are:

•  Drop-off areas for package and  

grocery-store deliveries; pet washing 

stations with an oversized sink or 

shower pan and storage;

•  Specified storage for each  

family member;

•  Laundry equipment area comple-

mented with shelves, a counter for 

folding and a sink;

•  A central charging station for every-

one’s tech tools; and

• Something fun such as a boot dryer.

2.  More specialized outdoor “rooms”
Creating the equivalent of rooms in a back-

yard started pre-pandemic, but after shelter-

ing indoors, more homeowners asked their 

remodeling professionals to build different 

spaces to suit favorite interests, including:

•  An outdoor kitchen with a grill, water 

source and the newest bell and whis-

tle: a pizza oven;

•  A firepit or fireplace and lawn or ter-

race to set out a large screen and 

chairs to watch movies;

• An edible garden; and

• Trellises to plant up and conserve land.

So clients can use their rooms even as the 

weather gets nippy, suggest they purchase 

a heater, similar to what restaurants use to 

warm outdoor diners. The 2021 Houzz & 

Home Study also found an uptick in fixing 

up beds, borders and lawns, and upgrading 

decks, porches or balconies.

3. More window, door  
and wall glazing to savor nature
The trend of homeowners wanting to feel 

as though they’re outdoors even when they 

can’t be is expected to continue as nature 

is considered a boon to wellness.

Be ready to change out windows and doors, 

and sometimes an entire wall to fit larger glass 

options. Some like garage-style glass doors 

that roll up for an edgier look, designers say.

4. More flexible home offices
Another pandemic lesson was the impor-

tance of having a place for adults to conduct 

office work and children to do homework.

In fact, searches for home offices were up 

108%, according to the 2021 Houzz Emerg-

ing Home Design Trends Report. And even 

as many return to the workplace and school, 

coronavirus numbers are expected to make 

adaptable areas popular.

5. Accessory dwelling units
After constructing and remodeling your 

share of tiny houses and he/she sheds, 

get ready for more clients requesting an 

accessory dwelling unit (ADU).

Increased approval from planning and build-

ing departments has boosted ADU popu-

larity, especially as a housing solution for 

homeowners needing space for returning 

grown children, for renters to help meet the 

shortage of affordable housing, and older 

parents wanting to age in place privately in 

what’s often called a “granny flat.”

Be sure to check local codes on size, set-

backs and other requirements, and that 

the unit has good natural light, insulation, 

key appliances and features that reflect 

universal design principles so it’s acces-

sible for all. 
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The American dream of homeownership has faced some recent headwinds that 

threaten future Texans from taking part. With home prices increasing nearly 

eight times faster than the national income, some Americans — especially 

those of younger generations — are finding that owning a home has either become too 

expensive or involves more commitment than they are ready for.1 While many Americans 

still cherish homeownership and see it as a personal milestone, the single-family rental 

(SFR) market has seen significant acceleration since the Great Recession of 2007-2009. 

In fact, the SFR industry is booming and has seen a 66% increase of homes built spe-

cifically for rent in the last 10 years.2

Throughout Texas and various other states, several companies are changing the way the 

U.S. perceives the value of a home and have made it their mission to build and provide 

single-family rentals to those no longer wanting to buy.

by VICTORIA LUING, Contributing Editor

SINGLE-FAMILY RENTAL HOMES ARE NO LONGER A PHASE

Setting New 
Standards for Living:
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AHV COMMUNITIES — PIONEERED A DIFFERENT APPROACH

AHV Communities was developed almost 10 years ago and was 

one of the first companies to pioneer the process of building 

single-family rentals. Mark Wolf, founder and CEO, says he origi-

nally thought a business building new homes and offering them 

for rent within contiguous communities would operate more 

efficiently than buying foreclosed houses in random locations, 

remodeling them and then offering them for lease.

After the Great Recession, the idea of a SFR market was pushed 

into the minds of companies like AHV. Wolf describes that it was 

difficult to explain the demand for rental communities to city 

councils and planning commissions. “They were concerned we 

were going to take homeownership opportunities away from 

their constituents and communities,” says Wolf. “I said these 

homes were never going to be for sale; they were always going 

to be for rent, similar to apartments.” Wolf’s idea was to build 

attractive homes, full of amenities with maintenance on-site — 

essentially cementing their value over the long term. The term 

Built-for-Rent® was then coined and trademarked by AHV to 

help show what could be gained from an industry and rental 

offering of this type.

“For the first five years, very few people believed and invested in 

this idea,” says Wolf. In the beginning, AHV struggled to educate 

potential partner and capital providers that Built-for-Rent® com-

munities were valuable investments; they also needed to figure 

out how they would produce the houses. Originally, Wolf says 

they tried to partner with builders but found that many were 

hesitant to join. Taking a huge leap, Wolf decided AHV would build 

its own homes and communities. “We identify land, design and 

acquire it and build the houses for rent,” Wolf explains. “We’re 

truly a vertically integrated Built-for-Rent® company.” Currently, 

AHV’s assets under management include 154 communities, 

encompassing 3,000 units valued at $1.2 billion. AHV plans to 

complete 16 closings by the end of 2022.

Many people are no longer looking to own or stay anywhere 

long term. AHV believes baby boomers and millennials are the 

two largest cohorts in their demographics. “There’s a transient 

nature with the younger generation that didn’t used to exist,” 

Wolf says. “When I grew up, there was a notion set by older gen-

erations that you’d work at your job for 20 years, grow older, get 

that gold watch, hit retirement and pay your home off after 30 

years — essentially funding your retirement.” Older generations 

aren’t looking to invest, and younger generations would rather 

have the option to experience the world whenever they’d like 

instead of rooting themselves to one place for a large amount of 

time and working weekends tending their home. “It’s funny how 

they share a similar approach to their housing needs,” Wolf says. 

“They’re different ages and they’re having different conversations, 

but at the end of the day, they each have similar housing wants.”

Each community AHV builds is well located and has its own unique 

theme, whether that be in the architecture of the homes, the 
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color palette or the overall neighborly feel. Most homes have 

a back porch and yard to sit in, which helps generate a familial 

atmosphere for the young families moving in. Building homes 

for rent that look and feel the same as homes for sale creates a 

type of communal neighborly existence, which Wolf says is the 

key to calling any place home.

WAN BRIDGE — READY FOR THE UPSWING

The SFR market is still a relatively new part of the homebuilding 

and real estate industry. Many people don’t know that build-

to-rent communities exist, which is why companies like Wan 

Bridge are providing consumers options for new lifestyles and 

experiences. Ting Qiao, founder and CEO, and the Wan Bridge 

team have been developing SFR communities within Texas 

since 2016, with the goal of providing renters with 

professional and flexible spaces to call home.

Qiao believes people want to live in 

spaces with their own garage, three 

or four bedrooms and at least two-

and-a-half bathrooms. With the pan-

demic providing more work-from-home 

opportunities, there are more requests 

for office spaces. In the past, owning a home 

meant a great deal to a lot of people, but owning a 

home puts a lot of responsibility for maintenance on the owner. 

Wan Bridge provides all maintenance for their communities 

including the lawn care and interior and exterior repairs. “We 

are doing this because we saw acute demand from our resi-

dents wanting to live in quality communities with good service,” 

Qiao says. “Service is very important to us. We don’t build a 

home and move on. We provide service to our residents 24/7.”

Headquartered in Houston, Wan Bridge closely monitors the 

Texas housing markets. In 2021, Qiao says Wan Bridge had 

a bold expansion and nearly tripled their staff to meet the 

demand for SFR homes. From that company growth came a 

multi-billion-dollar partnership to accelerate their collection 

of work in Texas. “We want to make our Wan Bridge prod-

uct available in the top 50 markets of Texas,” says Qiao. This 

partnership has a goal of building 30,000 SFR homes in Texas 

within the next five years.

The Wan Bridge team contains backgrounds in the multifamily 

business, SFR homes and apartment management. Combining 

all of those backgrounds together helped Wan Bridge create 

an experience for their residents similar to apartment leasing. 

Their professional property management was evident in their 

build of two new communities — which were named finalists for 

the Houston Business Journal Landmark Award.3 With “luxury 

designed communities” and “thoughtful service-first amenities 

and management,” Wan Bridge is ready to offer Texas more 

quality, family friendly and service-oriented rental homes.

HAVEN REALTY CAPITAL — THE EARLY INNINGS

Sudha Reddy, founder of Haven Realty Capital, believes that 

though there are things to prove, there is evidence that works in 

favor of the SFR industry. To get investors on board, companies 

need to first prove that there is a demand for rental commu-

nities, and then they need to prove they’ll be able to manage 

them all. Haven has been in the business since 2010, and they 

saw the demand for rental homes shift during the 2007-2009 

financial crisis. Starting as a sort of experiment, Haven purchased 

a number of houses, offered them for rent and soon realized 

there was a real business opportunity in front of them.

“A lot of folks thought this was a phase,” says Reddy. “They 

thought there were a number of individuals who couldn’t buy a 

home and were instead forced to rent. They thought once those 

people got their credit repaired, they would be ready to move 

on — they’d go back to buying homes.” Now, an entire industry 

has been created from a trend society thought would phase out, 

proving there is real demand. “That’s what’s interesting,” Reddy 

continues. “There are plenty of people who still 

want to own. But there are also a lot of people 

capable of buying homes, and they choose not 

to. They’re renting by choice.”

Haven controls a $1 billion portfolio of 34 SFR 

communities throughout nine states in various 

stages of development, totaling almost 3,500 

homes. Reddy explains that dedicated rental 

communities work best in markets where land 

prices and construction costs are relatively 

affordable, allowing investors to meet their return expectations. 

Because the market is consistently growing for this industry, the 

management of these these single-family rental communities 

is becoming more efficient. Haven provides renters with all 

the maintenance and upkeep the properties require — which 

is likely a popular incentive for many. The process for renting 

a single-family home is quick, seamless and nearly identical to 

renting an apartment unit. Buying a home has more stringent 

requirements; needing a high credit score, a hefty down payment 

and the ability to make large monthly payments long term tend 

to pause wannabe homebuyers in their tracks.
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Reddy believes a huge reason the millennial generation has 

largely impacted the SFR industry is because many saw their 

older family members lose homes or struggle to meet mortgage 

payments. As a result, they’ve begun to sour at homeownership. 

Reddy explains that millennials are also in the family-building 

part of their lives, and they want places that look and feel 

like a for-sale homes, without the added pressure of buying 

them. Giving people options provides them the flexibility to 

try something new, explore new places or test the waters of 

homeownership before making a commitment. “I do think we’re 

on to something with SFR, and we’re in the early innings,” says 

Reddy. “Just about any product has rental options. The concept 

of renting a home shouldn’t be earth-shattering.”

MEZAYEK BUILDING LTD — THE SKY’S THE LIMIT

Mezayek Building, a homebuilding company based in Tyler, 

Texas, has maintained a robust portfolio in the SFR industry. 

Sam Mezayek, co-founder, is a second-generation builder and 

followed his father’s love for the industry. When the Great 

Recession hit the states and the SFR industry saw increased 

demand, Mezayek Building found an easy transition into the 

market. They already had the maintenance and management 

staff set up; they just had to offer more rental units. Building 

homes for so long has allowed Mezayek Building to see how the 

SFR industry has evolved throughout its existence.

“I think it [the single-family rental industry] started with actual 

homeowners,” says Mezayek. “Instead of putting their invest-

ments into the stock market, people started investing in real 

estate. They would renovate houses and offer them for rent, 

creating their own income.” When the financial crisis hit, count-

less houses were foreclosed, leaving many communities vacant. 

Because of the foreclosures, banks that provided mortgages for 

those homes were extremely affected. Mezayek explains that 

banks were allowing people to acquire mortgage loans, even if 

they didn’t necessarily meet all of the qualifications. This caused 

the Dodd-Frank Wall Street Reform and Consumer Protection Act 

to pass in 2010. The act tightened the quali-

fications individu-

als needed to buy 

homes before a bank 

would lend them money. 

Now, with hurdles in 

place and people not 

able to meet new qual-

ifications, they instead 

turned to renting.

Mezayek believes that as interest rates on houses continue 

to rise, many people will be pushed away from buying and be 

pulled toward renting. “As builders in Texas, we all strive to build 

affordable housing. Unfortunately, new codes and material 

shortages are increasing the cost of housing,” Mezayek says. 

He estimates that the average homeowner lives in their home 

about seven years before moving on. In that short amount 

of time, the homeowner’s mortgage payment is going more 

toward interest and very little toward principal. The homeowner 

also has not resided in the home long enough to accrue much 

equity. Restlessness from the COVID-19 pandemic has increased 

uncertainty toward long-term residencies and is just fuel to the 

fire when it comes to demand.

Mezayek Building creates duplexes, attached communities, 

single-family rentals and new construction. When asked where 

he think the SFR industry will go from here, Mezayek said, “The 

sky’s the limit.”

EMBRACING THE NEW STANDARD

Across the United States, home values have increased 118% 

since 1965, with the average household income only rising 15% 

($59,920 to $69,178).4 Because younger generations are starting 

families and older generations are retiring, there’s now a surge 

in demand for single-family rental homes. The Texas Association 

of Builders (TAB) recognizes the importance of the SFR industry 

within the building community, and company’s like AHV, Wan 

Bridge, Haven Realty and Mezayek Building are showing the 

advantages of rental communities for society. Qiao believes 

that the high demand in the market is going to make for a 

bright future — one where ease of living is the new standard. 

Sources:

1, 4. www.realestatewitch.com/house-price-to-income-ratio-2021

2. https://learn.roofstock.com/blog/single-family-rental-statistics

3.  www.businesswire.com/news/home/20211019005332/en/Wan-Bridge- 
Announces-Multi-Billion-Dollar-Partnership-to-Significantly-En-
hance-Growth

“ I  DO THINK WE’RE ON TO SOMETHING WITH 

SFR,  AND WE’RE IN  THE EARLY INNINGS. 

JUST ABOUT ANY PRODUCT HAS RENTAL 

OPTIONS.  THE CONCEPT OF RENTING A HOME 

SHOULDN’T  BE EARTH-SHATTERING.”

— Sudha Reddy, Haven Realty Capital
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Judge Nathan L. Hecht 
27th Chief Justice, Supreme Court of Texas

I ONCE THOUGHT “ZOOM” MEANT ONLY TO HURRY. THEN COVID-19 HIT. GOVERNOR 

ABBOTT DECLARED A STATE OF DISASTER ON FRIDAY THE THIRTEENTH, MARCH 

2020. BY MONDAY, COURTS ALL OVER TEXAS — ALL OVER THE COUNTRY — WERE 

SHUT DOWN. THE FIRST VIRUS INFECTION IN TEXAS HAD BEEN CONFIRMED ONLY 

A FEW DAYS EARLIER, AND NO ONE KNEW WHAT TO EXPECT.

As the alpha variant began to surge, the Texas Office of Court Administration, which sup-

ports court operations, immediately bought Zoom licenses for Texas’ 3,220 judges. I doubt 

whether a dozen judges had ever used Zoom before, and then only for family gatherings. 

All at once, judges and court staff were learning to set virtual proceedings so that court 

business could continue without health risks. Some courtrooms had to close. Justice didn’t.

The nine justices on the Supreme Court of Texas began holding arguments and con-

ferences by Zoom, and law clerks and staff worked from home. We kept up with our 

caseload. The nine judges on our sister Court of Criminal Appeals made the same 

adjustments. (Texas is one of two states that has two high courts: the Supreme Court 

for civil cases and the Court of Criminal Appeals for criminal cases. The other state is 

Oklahoma.) The 80 justices on our middle level courts of appeals scattered around 

the state reacted nimbly as well.

JUSTICE DURING COVID. 
AND AFTER?
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Trial judges had more challenges. Texas 

has some 746 district and county judges, 

802 justices of the peace and 1,314 munic-

ipal court judges. Before the pandemic, 

some 325,000 people a day were in and 

out of 1,192 court locations. Most weren’t 

there by choice. It ’s one thing for judges, 

lawyers and court staff to take precau-

tions to be in court. It ’s another thing 

to expect that of witnesses and jurors, 

who have been summoned to appear. 

The Supreme Court used its statutory 

emergency powers to give trial judges 

f lexibility in handling their business, 

authorizing them to suspend deadlines 

and procedures to cut lawyers and parties 

some slack, to conduct proceedings away 

from courthouses in safer locations and 

to allow participants to appear remotely.

Along the way, lessons have been learned. 

In-person proceedings are demanding 

on participants. They increase legal fees 

because lawyers must travel to court-

rooms and usually wait for their cases to 

be heard. Parties often take off from work, 

arrange for childcare, drive downtown and 

then wait for their hearing. We’ve seen 

that when people can participate remotely 

instead, on a smartphone or laptop, par-

ticipation rates jump dramatically. This 

is crucial in family cases, for example, 

where parents want to be involved in their 

children’s future but must pay in time off 

and expenses. The same efficiencies can 

be achieved in everything from business 

cases to traff ic offenses.

We’ve learned that not every proceeding 

can be conducted remotely. Jury trials 

remain a challenge. Texas was first in the 

country, maybe the world, to conduct a 

jury trial with all participants — the judge, 

the lawyers, the witnesses and the jurors 

— appearing remotely. It worked, and 

we’ve had several since. But there are 

many jury trials, in complex business cases 

and serious criminal cases particularly, 

which need to be in person. Judges are 

trying hard to impanel jurors safely, but it 

has been a slow process, and conditions 

have changed from week to week.

Courts have never been user-friendly. 

They set schedules, deadlines and hear-

ings with little concern for the inconve-

nience to participants. I ’ve often said that 

if courts were a business, they’d have gone 

bankrupt long ago because they don’t 

cater to their “customers.” COVID-19 has 

forced the justice system to reassess, 

innovate and improve. Winston Churchill 

is said to have observed, “Never let a good 

crisis go to waste.” Whatever the “new 

normal” is as it f inally arrives, I believe 

the justice system will be much improved 

from the many lessons learned during 

the pandemic.

I have been president of the National 

Conference of Chief Justices throughout 

most of the pandemic. I have collaborated 

with my colleagues around the country to 

learn from each other’s experiences, to 

educate and train judges and court staff 

in new processes and to make systemic 

changes to improve the justice system. 

You’ll think I am biased, but the fact is, 

Texas judges have been at the forefront of 

all these efforts. They have worked hard, 

many at personal sacrif ice — some, sadly, 

succumbing to the virus — to make justice 

accessible to all who need it without fail. 

The people of Texas can be proud. 

Nathan L . Hecht is the 27th chief justice of 

the Supreme Court of Texas. He has been 

elected to the Court seven times, first in 

1988 as a justice, and in 2014 and 2020 as 

chief justice.

He is the longest-serving member of the 

Court in Texas history and the longest-

tenured Texas judge in active service. 

Throughout his service on the Court, he 

has overseen revisions to the rules of 

administration, practice and procedure in 

Texas courts, and was appointed by the 

Chief Justice of the United States to the 

federal Advisory Committee on Civil Rules. 

He is also active in the Court’s efforts to 

assure that Texans living below the poverty 

level, as well as others with limited means, 

have access to basic civil legal services.

Chief Justice Hecht was appointed to the 

district court in 1981 and was elected to the 

court of appeals in 1986. Before taking the 

bench, he was a partner in the Locke firm 

in Dallas. He holds a Bachelor of Arts with 

honors in philosophy from Yale University, 

and a Juris Doctor cum laude from the 

SMU School of Law, where he was a 

Hatton W. Sumners Scholar. He clerked 

for Judge Roger Robb on the U.S. Court of 

Appeals for the District of Columbia Circuit 

and was a lieutenant in the U.S. Navy 

Reserve Judge Advocate General Corps.

He is immediate past president of the 

national Conference of Chief Justices, a 

member of the American Academy of 

Arts and Sciences, a Life Member of the 

American Law Institute and a member 

of Council, and a member of the Texas 

Philosophical Society.

He won reelection in November 2020 to 

a term that ends Dec. 31, 2026.

Biography

    

“WE’VE LEARNED THAT 

NOT EVERY PROCEEDING 

CAN BE CONDUCTED 

REMOTELY.  JURY TRIALS 

REMAIN A CHALLENGE.”
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LONESTAR NEWSMAKERS

The RGVBA Announces the 2021 Builder Member 
of the Year and the Associate Member of the Year
The Rio Grande Valley Builders Association (RGVBA) announced L T R Construction as 
the 2021 RGVBA Builder Member of the Year and Mike Duffey (Builders FirstSource) 
as the 2021 Associate Member of the Year. These two were recognized by the RGVBA 
for their great support and dedication to the RGVBA and the industry. Their support in 
promoting the RGVBA, attendance at all association functions, events and workshops 
shows their dedication to the RGVBA and the industry.

Congratulations to Roy Perez, owner, L T R Construction, and Mike Duffey, Builders 
FirstSource, on their recognition and award.

PHOTO BY RGV NEW HOMES GUIDE

Texas EOs Recognized for Service
Each year, the NAHB Executive Officers Council (EOC) recognizes executive officers who have completed five, 10, 15, 20, 25 and 30 years of service 
in the year to come. The length of service is calculated annually as cumulative service as a voting member of the EOC and is based on information 
provided by the EO. The Texas Association of Builders is proud to recognize three Texas EOs as 2021 Executive Officer Service Award Recipients:

20 years 
Kristi Sutterfield 

Greater San Antonio Builders Association

10 years 
Phil Crone 

Dallas Builders Association

10 years 
Rose Selman 

Greater Brazos Valley Builders Association

5 years 
Wendy Herman 

Coastal Bend Home Builders Association

Congratulations, and thank you for your service to the associations and our industry!

Texas Builders Foundation Scholarship  
Application Period is OPEN!
The Texas Builders Foundation’s fall 2022 scholarship application is available at 
www.TexasBuildersFoundation.org. Each year, the foundation awards scholarships 
to students who are enrolled in construction programs in Texas’ trade schools and 
colleges and who are pursuing a construction related trade certification or degree. 
Since 2011, the foundation has awarded 83 scholarships totaling $135,750. Schol-
arships are awarded in the spring for the upcoming fall semester. The application 

deadline is April 29, 2022. The Texas Builders Foundation, the charitable arm of the Texas Association of Builders, is a 501(c)(3) charitable organi-
zation. All donations to the foundation are tax deductible to the extent allowed by law.
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